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Two Gold and Faience Boomerangs Found in the Tomb of King Tut-Ankh-Amen 


The Times World Copyright by Arrangement with the Earl of Carnavon. Photographed by Harry Burton of the Metropolitan Museum of Art 
New York Expedition. Joaned by Courtesy of the Trustees, the Director and A. M. Lythcoe, Curator of the Egyptian Department. 
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Serpents and Gems 





HE following interesting article appeared 

in the January issue of Le Grand 
Négoce, under author’s name Lefebvre de 
Saint-Ogan : 

“Gesta Romanorum tells a story that 
Theodosius, the blind emperor, ordered that 
the complaint of every injured person should 
be heard immediately by the judges on 
signal of a bell placed in a public hall in 
his palace. A serpent had its nest near 
where hung the bell rope. In its absence 
a toad took possession of the nest. On its 
return the dispossessed serpent coiled itself 
around the rope and the bell rang. The 
emperor was told about it and by his special 
order the toad was killed. A few 
days later, as the emperor reclined on his 
couch, the serpent entered his chamber 
carrying in its jaws a precious stone. It 
glided up to the person of the emperor, de- 
posited the stone on his eye and disappeared. 
When he woke Theodosius had recovered 
his sight. This fable gives evidence of two 
beliefs spread all over antiquity, that ser- 
pents are depositaries of precious stones and 
that the precious stones possess all kinds 
of virtues. 

“The modern jeweler who fashions a 
serpent holding a ruby between its jaws in 
order to make a bracelet does not suspect 
that he is perpetuating one of the oldest 
superstitions in the world. The serpent 
was regarded by the ancients as a divine 
being, symbol of power and domination, re- 
vealer of secret sciences, preserver of hid- 
den treasures and emblem of the beneficent 
divinities which allay the troubles of men. 
Hence it was the symbol of Esculapius, god 
of medicine. At all times the serpent was 
associated with the idea of precious stones 
which formed the treasure of which he was 
the guardian. The stories which have 
charmed our infancy are full of serpents or 
dragons which forbid access to the caverns 
where gleam in the dark heaps of carbuncles 
and chrysoprases. 

“A type of this Iegend is the famous 
poem of the Niebelungen in which Siegfried, 
after having triumphed over the great 
dragon places his hand on a treasure, prop- 
erty of a race of dwarfs that he destroys. 
It is a duplication of the garden of the 
Hesperides and its golden apples that 

ercules gained possession of in killing the 
dragon likewise. 

“When Christianity was established the 
serpent was despoiled of its good reputa- 
tion for having caused the fall of our first 
Parents. It became the emblem of evil and 

red as a demon. The qualities that 
were formerly attributed to him passed then 
fo the gems with which one associated him. 
fy were transferred from the guardian 
to the things guarded, and precious stones 
fame to be considered, in Christian coun- 


tries, as things endowed with a kind of 
sensibility, having the faculty of procuring 
wealth and of preserving against evil. 
They all gave warning in the presence of 
poison: some becoming black and dull; 
others flying into pieces; but each stone had 
its own particular properties. Diamond was 
the appanage and symbol of innocence. 
Sapphire made its wearer pacific, amiable 
and pious; by the sole force of its rays it 
killed all injurious and venomous animals. 
To look on the sapphire preserved sight, re- 
duced to powder, it was a remedy against 
the pest. 


“With the ancients colored stones were 
held in highest esteem. In the Middle Ages, 
still, emerald was made a particular case. 
To it was attributed the power of reviving 
sight and lost memory, of discovering 
secrets, of revealing infidelity of a loved 
one by changing from green to yellow. 
Ruby, called by the Greeks anthrax (red- 
hot coal), was, under the name of carbuncle, 
the subject of most curious legends. It was 
a carbuncle, suspended from the top of the 
ark which lighted Noah and his family. 
Topazes worn as a necklace are a pre- 
servative against evil and sorcery; they 
banish melancholy and sharpen the mind. 
Amethyst holds an aversion to drunkenness. 
It also drives it from the festive cup; which 
permitted drinking without drunkenness. 

“Opal conferred on its possessor the gift 
of becoming invisible; turquoise, according 
to Boetius, doubled the visual quality of its 
possessor and increased his energy; amber, 
whose mysterious origin and electric proper- 
ties have for long drawn attention, was sup- 
posed to preserve against erysipelas and 
angina when worn on the neck. Jade had 
the same virtues, and, mixed with wine, it 
formed a sovereign odontalgic.” 








Timely Tips. for Jewelers 





By Trp Hvuccins 


FROM the subject of this article, one 


might imagine that it would have 
reference to the watch business. Such, 
however, is not the case. In previous 


articles the writer has given considerable 
space to opportunities which exist in the 
watch business at the present time. The 
purpose of this article is to bring forward 
similar opportunities in connection with 
jewelry. 

Last November in Egypt, the greatest 
publicity campaign for the sale of jewelry 
was inaugurated. Lord Carnovan, in mak- 
ing his remarkable discovery aroused in the 
newspaper reading public a great interest, 
which has amounted to a tremendous revival 
for Egyptian art. Fortunately the ancient 
Egyptians appreciated the value and possi- 
bilities of jewelry as an expression of art. 

Pictures and descriptive articles which 


have already been brought to this country 
disclose that Egyptian jewelry not only is 
beautiful in such a way that it can be used 
and appreciated by modern women, but that 
it is so different from jewelry which has 
been popular during the last few years that 
it will be necessary for the public to make 
considerable investment in jewelry in order 
to keep up with the styles. 


For the past six months or more earrings 
have been popular sellers. Their popularity 
has paved the way for the adoption of 
Egyptian jewelry as the sales of Egyptian 
type earrings have already demonstrated. 

In addition to earrings, the articles of 
adornment of the ancient Egyptians which 
ranked next in popularity to earrings were 
probably anklets. Some beautiful specimens 
are at present on exhibition in various 
museums and still others were unearthed 
recently near Luxor. Anklets have never 
been popular with American girls, but if the 
public in this instance follows the lead of 
the motion picture stars, as has been the 
custom in the past; the American girls’ cos- 
tumes will soon no longer be complete 
unless they include dainty, little anklets 
draped fetchingly around the right and left 
ankles. 

Anklets are but a step forward from the 
fancy footwear and ornamental buckles 
which have been popular sellers with the 
shoe trade in the last few years. Enterpris- 
ing jewelry manufacturers have already 
commenced to produce the anklets and there 
is no doubt but that their efforts will receive 
the support of the hose manufacturers 
because if anklets are worn by the fair sex, 
the sales of a better quality of hose will no 
doubt increase. 

A newspaper photograph of one of the 
prominent motion picture stars shows the 
fair lady adorned with armlets and “hiplets” 
as well as earrings,’ bracelets and anklets, 
so there seems to be no limit to the sales 
possibilities of Egyptian jewelry. 

Another jewelry item which has leaped 
into popularity within the last month is a 
handkerchief holder, an exquisite little strap 
effect, from which filmy, colorful handker- 
chiefs are gracefully and artistically hung. 
This novelty was first introduced by the 
metropolitan department stores, but it -is 
distinctively a jewelry store item and there- 
fore should be featured as much as possible 
by jewelers. 

Men’s jewelry should not be overlooked 
as a Spring sales iterh. The new two-piece, 
quick detachable belt buckles which have 
recently been put on the market by several 
large manufacturers not only met the need 
for a better type belt buckle but also pro- 
vide the public with some new and stylish 
effects, especially in the oval shape buckles, 
for Spring is the time of the year buckles 
are sold, so overlooking opportunities -to 
display them is a serious mistake. 








THE JEWELERS’ CIRCULAR 





April 4, 1923, 















































Stern Bros. & Co. 


AMSTERDAM 
16 Sarphatistraat 


ESTABLISHED 1868 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


CHICAGO 
31 No. State St. 




















LONDON 
29 Ely Place 









































April 4, 1923. 


THE JEWELERS’ CIRCULAR 





mm 


en 


—— 





A Word About Ancient Egyptian Jewelry 





By S. Rosenbaum 

















THE great furore occasioned by the recent 
archaelogical discoveries in Egypt and 
its effect upon the arts of decoration and 
adornment is of supreme concern to the 
jeweler, who must adapt his designs to the 
prophesied avalanche of the ancient Egyptian 
in the modes of apparel, etc. Although 
within our own times there has been no 
comparable revival in interest in the arts of 
the Pharaohs, it is not without precedent— 
in the history of jewelry, at least. It is re- 
corded that when Napoleon returned from 
his successful campaign in Egypt the ladies 
of France conceived a frantic popular regard 
for jewelry in the Egyptian fashion. The 
epoch-making events that superinduce these 
fashionable obsessions are of course few 
and far between, but apart from this there 
js much in the art of the ancient Egyptians 
to claim the serious attention of the worker 
and designer in the precious metals. 

What is perhaps the earliest representation 
of jewelry in existence is that found on the 
monumental carvings in the Egyptian tombs 
and the relics recovered from these tombs 
are the earliest actual specimens of the 


The third or fourth dynasty introduced the 
button seal, and the better known and more 
characteristic scarab was evolved in a later 
period. The finest scarabs were worn by 




















TUT-ANKH-AMEN RING AT METROPOLITAN 
MUSEUM OF ART 


princes of the XIIth dynasty. This dynasty, 
termed the middle period, is also remarkable 
for broad bracelets af varicolored beads of 

















ANCIENT EGYPTIAN GIRDLE OF GOLD WITH RHOMBIC BEADS OF GOLD CARNELIAN AND FELSPAR 


Jeweler’s handiwork existing. Typical forms 
of Egyptian jewelry began about 3000 B. C. 

let what is known as the old empire, 
which controlled the mines of the Sinai Pen- 
msula. Some splendid diadems and neck- 

*s, the latter showing the use of the 
Slinder seal, a seal worn in a cylindrical 
se as a pendant, are relics of this period. 


many strands, all strung with careful atten- 
tion to rhythmic coloring. In fact, this me- 
ticulous attention to color is a notable char- 
acteristic of the arts of this ancient people, 
no haphazard effects being tolerated. Their 
beautiful work in cloissoné is the result of 
this and their skill in composition, especially 
during the XIIth dynasty, subsequent work 





77 


showing a greatly marked deterioration. 


Almost’ all of the representations of birds, 
insects and. animals-in Egyptian jewelry 
were symbolic of the popular- deities. The 
scarab, or sacred beetle, was emblematic of 
resurrection... ‘The frog, the cat, the eye of 
Horus, and tHe lion, emblematic of the same 
deity, were favorite subjects, as was the 
hand of Nut. Amuléts*were in common use. 
In these the hawk and the cobra were rep- 
resented. The asp in the diadems of the 
Pharaohs was credited with the power: of 
striking dead the enemy who should behold 
it in battle. The snake’s head was a charm 
against snake bites; the buckle of Isis con- 
veyed good-will, and the fly with the human 
head gave power to ascend to heaven. 

Probably the oldest existing signet-rings 
are Egyptian. Fairholt, in his “Rambles of 
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SILVER MIRROR WITH HANDLE OF OBSIDIAN 
AND CAST GOLD HEAD OF THE GODDESS 
HATHOR. NOW IN THE CAIRO MUSEUM 


an Archaeologist,” describes one. It consists 
of a massive ring, half an inch in its largest 
diameter, bearing an oblong plinth on which 
the devices were engraved. On one face 
was the name of a king, the successor of 
Amunoph III, who lived about 1400 B. C.; 
on the other a lion with the legend “lord of 
strength,” referring to the monarch; on 
one side a scorpion, and on the other a 
crocodile. The signet-ring was an actual 
necessity, serving as a seal of authority, and 
no mere ornament. The scarab was com- 
monly employed in it. There are three types 
of such rings. The first with the bezel re- 
volving on a swivel, and the seal on the 
back; the second without a swivel, and the 
third like the modern signet-ring. Rings of 
inferior metal were used. One described by 
Pliny is of bronze and has engraved upon 
its face the figure of the scarab. Such rings 
were worn by the Egyptian soldiers. The 
lower classes who could not afford rings of 
precious metals, purchased those made of 
ivory or porcelain. In the latter material 
they abounded, and have been found in 
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Egyptian tombs in large quantities; they are 
yery neatly moulded, and the devices on their 
faces, whether depicting gods, emblems or 
hieroglyphics, are generally well and clearly 
rendered. An existing example of such a 
ring is about one inch in diameter, seven- 
eighths of an inch broad, one-sixteenth of 
an inch thick, made in open work represent- 
ing the constantly repeated lotus-flowers and 

















DIADEM OF THE PRINCESS SAT-HATHOR-IUNUT. 
NOW IN THE CAIRO MUSEUM 


the god Ra, or the sun, seated and floating 
through heaven in his boat. King, in his 
book on gems, says: “I have seen finger- 
tings of ivory, of the Egyptian period, their 
heads engraved with sphinxes and figures of 
eyes cut in low relief as camei and originally 
colored.” 

Earrings do not appear to have found 
much favor in ancient Egypt, and they were 

















PECTORAL OF (BACK). 


AMENEMHAT III 
ACTUAL SIZE NOW IN THE CAIRO MUSEUM 


worn principally by the priests. The ordi- 
mary Egyptian wore a ring that fastened in 
the hair. Later periods introduced a simple 
ting-shaped hook for piercing the ear-lobe, 
0 which was attached a blossom-shaped or 
symbolic pendant. Large penannular rings 
Were occasionally employed as earrings. 
Necklaces and pectorals (breast orna- 
ments) were very prominent ornaments of 
both sexes. Some splendid specimens of 
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both are in museums. The stones em- 
ployed in these include amethyst, car- 
nelian, lazuli, amazonite, turquoise, emerald, 
jasper, sard, crystal, garnet and obsidian. 
Bracelets were exceedingly popular. An- 
cient Egyptian sculptures and paintings rep- 
resent bracelets by bands of red and blue 
color on the arms, and show that the Egyp- 
tians wore four; one on each wrist, and one 
above the elbow on each arm. Some of the 
earliest actual examples are composed of 
gold and glass beads, threaded so as to form 
various patterns. The more solid forms are 
ornamented with inlay work. Bracelets of 
thick, and occasionally twisted wire, found 
as early as the XIIth dynasty, usually have 
the ends beaten out into a thin wire, which 
is lapped round the opposite shank, so as 
to slip easily over the wrist. Bracelets in 
the form of serpents belong to the Ptolemaic 
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out to the thinness of a hair. There is no 
trace of ancient drawn wire. Castings were 
not filed but chiseled and hammered into 
shape. Cloissonné was remarkably delicate, 
each cell being true in form. The granular 
work of the XIIth dynasty was exquisite, 
and antedated the famous Etruscan accom- 
plishments of the same character. Twisted 
wire and filigree work is also represented. 
There is a strong preference shown for en- 
graving and chasing, as these arts served 
to retain a level surface, although much skill 
was employed in repoussé. Their skill in 
gold beating led to the use of thin gold 
overlays or ornaments of silver, bronze, and 
even stone. In articles where the design 
was repeated, as in necklaces, the patterns 
were pressed in moulds and then soldered 
together. In gem cutting the Egyptians 
were beautifully proficient, both in intaglio 
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BRACELETS OF GCLD, CARNELIAN, AND TORQUO’SE BEADS WITH GOLD FIGURES 
OF RECUMBENT LIONS 


or early Roman periods. Rings for the 
ankles as well as arms, of plain gold, solid 
and hollow, date back as far as the XIIth 
dynasty. 

The nobility among the Egyptians de- 
pended on accessories to dress rather than 
elaborate materials. Costumes in the Em- 
pire were almost invariably white. Men as 
well as women were constrained to seek 
color in lavish amounts of jewelry. Both 
wore sashes, armlets, bracelets, amulets, pec- 
torals, and elaborate bead collars so wide 
as to cover the shoulders. 

The word that signifies gold appears in 
the oldest inscriptions, and in pictures cgn- 
temporary with the XIIth dynasty. The 
whole process of making gold ornaments is 
represented. Silver, which had to be brought 
from Asia, was rarer than gold. There is 
no trace of amber, and no word in the lan- 
guage for it. Bronze was freely employed 
for all kinds of domestic purposes. 

The ancient Egyptian jeweler was a mas- 
ter craftsman. Pliny remarks the skill of 
the gold beaters able to produce from one 
ounce of pure gold 750 leaves three inches 
square. Curiously enough this art was 
known to other ancient races, for it is evi- 
dent that the Incas of Peru coated their 
temple walls with thin plates of beaten gold. 
There is a seeming similarity between 
Egyptian enamel and the older Chinese 
cloissoné, but the Chinese work is a true 
enamel, while the Egyptian is an inlay of 
glaze, set like stones in the tiny compart- 
ments, or cloissonés, The earliest Egyptian 
jewelry shows a perfect mastery of work- 
ing hollow balls with minute thread holes, 
and of soldering with no trace of excess nor 
difference in color. Wire was hammered 


and relief, the former being preferred on ac- 
count of its use as a seal. Of cameo, that 
is, gem cutting to obtain the advantage of 
the colored strata of stone, they appear to 
have been ignorant. 

That a nation with such a flair for color 
would not be wanting in the arts of enamel- 
ing is to be expected. The Egyptians were 
familiar with all its forms except its use 
on metal. Their glazes, pastes and beads 

















FRONT VIEW 


are among the most striking achievements — 
of ancient art, especially those of the new 
empire, or later period, known as the age 
of faience; many jewels of this era being of 
that construction. In this the favorite 
colors appear to have been purple, violet, 
red, yellow, and white. 

In design Egyptian art shows a remark- 
able directness of treatment. There is noth- 
ing fanciful, but a great sobriety of design, 
sureness of intention, and strong decorative 
instinct. It has not the Greek lightness and 
grace, but though a less universal art it has 
a massive and curious dignity of its own 
that has always fascinated and must still 
claim the attention of the student of design. 
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This DELTAH 
Advertisement 
Appearing Now In 
APRIL 
National Magazines 


ELTAH National Advertising con- 

tinues during 1923 in a larger list 
of national magazines than ever be- 
fore. April issues of the following 
important publications carry the ad- 
vertisement shown on the right. 


PictoriaL Review VoGuE 
COSMOPOLITAN Heakst’s 
Rep Book PHOTOPLAY 
Motion Picture THEATRE 
HoLLanps SUNSET 
Business WomMAN STYLE 


BEAUTY FASHIONIST 


The next insertion of Deltah national 
advertising will appear in the June 
magazines, on sale during May, just 
in time to stimulate June bride and 
Graduate gift buying. 


Supplementary Deltah Theatre 
Program Advertisements 


Supplementing the national magazine advertis- 
ing is a series of advertisements with Deltah 
mention in the programs of the country’s lead- 
ing theatres. Advertisements in the Sunday 
Rotogravure sections of newspapers in selected 
cities will also be run from time to time. 
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Other Deltah ‘Necklaces 


|, Carmen 24 inch .. $21 
Elvira ‘24 inch .. $31 
Martha 24 inch .. $51 


Deltah Pearls are made by 
the producers of the Heller 
Hope Sapphires and Hope 


stones, identical 
with the fine, natural 
sapphires and rubies in 
every respect excepting 
| origin and price. The 
reasonable cost. of 
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A Real Campaign 
of Advertising 
Which Will Create 


SALES 
For Your Store 


T HE consistent national advertising 

of Deltah Pearls has created for 
“The Royal Purple Line” a _ nation- 
wide and justly deserved high reputa- 
tion. Fortified by Deltah’s high qual- 
ity and the great values which the 
line offers, shrewd pearl buyers have 
gradually turned to Deltah as the cri- 
terion of pearl selling. This fact is 
convincingly illustrated by the actual 
sales figures. More Deltah Pearls 
were sold during 1922 than during any 
previous year. Yet sales figures for 
1923 are already over 60 per cent 
better than the 1922 records. 


Coéperative Advertising 
For Your Local Tie-Up 


If you want to get full benefit in sales 
from the Deltah National Advertising, 
make up a window display of Deltah 
Pearls. A timely display will increase 
business. Write for free Window Dis- 
play matter to Advertising Depart- 
ment, L. Heller & Son, Inc., 358 5th 
Avenue, New York City. 
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“They Sell Better and Better” 
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Sword and Three Spurs Added to 
Clearwater Collection of Silver at 
Metropolitan Museum of Art 





SERS has been recently added to the 

A. T. Clearwater collection of Colonial 
silver at the Metropolitan Museum of Art, 
New York, a sword and three spurs, ac- 
cording to an announcement just made. The 
Bulletin published by the museum in an- 
nouncing these additions in the February 
jssue Says: 

“In a pair of silver spurs and a silver- 
mounted sword, a novelist might find enough 
of romantic suggestion to weave a thrilling 
tale of love and war. When we add to the 
bare suggestion of the things themselves the 
facts that the silver spurs may have been 
wrought by the hand of Paul Revere and 
that the sword bears the American eagle 
as part of its decoration, our novelist has 
enough potential material to give to his story 
an undercurrent of patriotic interest. This 
combination of artistic materials is present 
in the three silver spurs and the sword 
which Judge A. T. Clearwater has recently 
added to his collection in the museum. 

“In the maker’s marks on the spurs, the 
script letters P. R. are easily decipherable. 
The marks are not the same on all three 
spurs, and it is likely that the spur which 
from its form would seem to be slightly the 
earliest in date may have been made by Paul 
Revere, Sr. The other two,- which date 
toward the end of the eighteenth century, are 
probably the handiwork of his son, the 
patriot. The legend in the Massachusetts 
family in which these spurs were handed 
down, tells us simply that Paul Revere was 
the maker, Since we are not able abso- 
lutely to document the pieces, it is best to 
say that they were probably made by Paul 
Revere, father and son. The three spurs are 
parts of three different pairs. They are all 
original, including the rowels, and lack only 
the leather straps which bound them to the 
boot. : 

“The sword bears marks which allow us 
definitely to ascribe it to its makers. The 
hilt of ivory and silver is stamped Hart 
and Wilcox, Norwich, with the additional 
imprint of a pointing hand. These two, 
Judah Hart (1777-1824) and Alvan Wilcox 
(1783-1865), worked in Norwich, Conn., in 
the early nineteenth century, having been 
associated together there in 1805.’ 

“The head of the American eagle forms 
the chief decoration of the hilt, the branch 
and quillons being enhanced simply by a 
Series of graduated “pearls”; the ivory grip 
is decorated by groups of longitudinal chan- 
nels; the sheath of black leather is mounted 
in silver, 

“The steel blade is an exceedingly nice 
one. Decorated by gilded etching against a 
blue background, it bears among other de- 
tails the American eagle with the shield of 
the United States on its breast and, floating 
from its beak, the riband inscribed “E 
Pluribus Unum.” In a cartouche is con- 
tained the name of L. Wells & Co., New 
York, 

“In the directory of New York City for 


—~_-___— 
1Hart and Brown 1800; Hart and Bliss 1803; 
_ and Wilcox 1805. French, p. 60. 
ileox (1783-1865) Norwich, Conn., New Haven, 
Onn, French, p. 125. 
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1790. Lemuel Wells is listed as a gold and 
silversmith in Broadway; in 1791 his address 
is given as No. 2 Queen St., where he re- 
mained until 1794, in which year, as pro- 
prietor of a jewelry and hardware shop, his 
addré@s. is givén as 158 Pearl St.; in 1795 
Lemuel and Horace Wells are associated 
in the business; in 1796 Lemuel Wells alone 
is mentioned; in 1798 the firm name became 
Lemuel Wells & Co., at the same address. 
Lemuel Wells continues in Pearl St. until 
after 1820. Sometimes his address is given 
as No. 153, sometimes as No. 155, some- 
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OLD AMERICAN SWORD WITH A HILT 
BY HART AND WILCOX 


times as No. 145. Whether he actually 
changed his address in Pearl St. so fre- 
quently, or whether the change is due simply 
to contemporary misprints, we do not know. 
In any case, this Lemuel Wells was in busi- 
ness for over 30 years and, judging from 
the quality of the present sword blade, his 
standard must have been very high. He 
does not appear as a silversmith in A List of 
Early American Silversmiths and Their 
Marks, by Hollis French, and since, during 
most of his career, “merchant” or “hard- 
ware” is connected with his name, we may 
take it that the precious metals played the 
lesser part in his work. 

“So much for the Colonial craftsmen 
whose handiwork is represented. The his- 
torical interest of the four pieces lies in the 
fact that they all belonged to and were worn 
by one of the most famous major-generals 
of the Revolution, that the sword was pre- 
sented te him in 1806 on his 69th birthday 


-8l 


by a group of his friends as a testimonial 
of the appreciation of his heroic and patriotic 
services in the war, and that the spurs and 
sword have come directly from the de- 
scendants of the original owner. The sword 
was worn by him for several years at cele- 
brations of the anniversary of the Battle of 
Bunker Hill and other Revolutionary battles, 
as well as on the Fourth of July. As valued 
and interesting additions to the fine collec- 
tion of Judge Clearwater these four pieces 
will take their places in the gallery (A 22) 
devoted to the collections of early American 


silver,” 


Cleaning Antiques 


THE Department of Scientific and Indus- 

trial Research of the British Museum 
has just published a bulletin (No. 5) on 
methods of cleaning antiques. For example, 
brown specks on old prints, which are caused 
by proliferations brought about by moulds 
and fungi growths, can be removed very 
readily by means of a very dilute solution 
of various antiseptic materials such as 
thymol, etc. The treatment is conducted 
in the warmth and with the aid of mild 
bleaching liquids. 

Brown spots, which are caused by oils and 
varnish, it has been found are easily re- 
moved by treatment with pyridine. The 
paper itself is not injured at all. Unde- 
sirable coatings of oxides on copper-silver 
alloys may be removed by treatment with 
warm dilute formic acid, as well as by means 
of a solution of ammonium sulphite and am- 
monia with a small addition of copper sul- 
phite. A mixture of ammonia and am- 
monium formate, or zinc dust, can also be 
used for this purpose. The zinc dust must 
first be moistened with very dilute sulphuric 
acid. Effective agents for the removal of 
oxide layers from copper, bronze, brass, 
etc., are ammonium chloride alone or in 
admixture with zinc chloride and a little 
hydrochloric acid. Proliferations on stone 
figures, caused by moss, are easily removed 
by brushing, after first softening the in- 
crustation by the aid of dilute ammonia. 
Then the stone is washed with distilled 
water and ammonia. 








Exports of Platinum During January 


Wasuincton, D. C., March 28.—Figures 
just compiled by the Department of Com- 
merce showing that during the month of 
January platinum valued at $6,490 was sent 
out from this country. Of this amount 
$6,387 represented platinum ingots, sheets, 
wire, alloys and scrap, while the remainder 
of $103 was the value of manufactures of 
platinum, except jewelry exported during 
the month. The figures showing the coun- 
tries to which the metal was sent are as 
follows : 


Domestic Exports of Platmum, from the United 
States by Countries. 


Ingots, Sheets, Manufactures 

Wire, Alloys, of Platinum 
and Scrap Except Jewelry 
Ze Oz. 
Troy Value Troy Value 
Quebec and Ontario 20 $2,383 1 $103 
‘ Brit. Col. & Yukon. 2 239 “wale eaten 

Argentina .......-. 33 3,564 

Sear 1 202 are 
OM oencacen 56 $6,387 1 $103 
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HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 
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DEATH OF SIGMUND STERN 





Heart Failure Ends Career “of Highly. 
Respected Member of New York 
Diamond Trade 


The sudden death last Wednesday morn- 
ing of Sigmund Stern, who was associated 
with Stern Bros. & Co., diamond cutters 
and importers, 68 Nassau St., New York, 
was a severe shock to not only his family 
and business associates, but to his many 
friends in the trade as well. Mr. Stern had 
been enjoying excellent health and was at 
his office Tuesday remaining there until late 
in the afternoon. In the evening he accom- 
panied his wife to a moving picture show 
and at 3 o'clock the following morning 
passed away. Heart trouble was the cause 





THE LATE SIGMUND STERN 


of his death. The funeral services were 
held at his late residence, 237 W. 74th St., 
on Friday morning. The services were at- 
tended by many of the late Mr. Stern’s 
friends in the trade. General Nelson A. 
Miles, a close personal friend of the de- 
ceased planned to deliver a short eulogy 
at the services, but through illness was un- 
able to attend. Harold W. Percival, presi- 
dent of the Theosophical Society, of which 
Mr. Stern was a member, made an address. 
The body was later taken to Fresh Pond. 


Sigmund Stern was born in Monzingen, 
Germany, on Oct. 27, 1858, and at the age 
of four years, he came to this country with 
his Parents. Upon their arrival here, the 
family settled in Philadelphia where Mr. 
Stern received his early education. His 
first connection in the jewelry trade was 
made about 42 years ago when he became 
a member of the firm of Stern & Young, 
wholesale jewelers at that time located at 
51 Maiden Lane, New York. After some 
years, this concern was dissolved and he 

came associated with Stern Bros. & Co., 
of which his two brothers, Leopold and 
Isidore, and August Goldsmith, were the 
other partners. For a number of years Mr. 
Stern was in charge of the Chicago office 
of the concern but later came back to New 
York and was still located at the head- 
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quarters of the firm at the time of his 
death, 

Mr. Stern was. married twice and is sur- 
vived by a widow, two daughters from his 
first marriage and four grandchildren. 

Throughout his career in the jewelry 
trade, Sigmund Stern made many and 
strong friends. He was a man of force and 
capability with strong and pronounced 
characteristics, widely read and a deep 
thinker on philosophical subjects. A man of 
intellect and clear and honest in thought, he 
possessed those sterling qualities which 
commanded respect from those he met in 
every walk of life. He was a red blooded 
man in every way and there was nothing 
small, mean or superficial in his make-up, 


but with all, he was tolerant and distinctly 


a humanitarian in his outlodk on people and 
life. His passing will be.a severe loss to 
those close to him as well-.as to his. many 
staunch friends throughout the jewelry 
industry. 








DEATH OF DEWEY T. SIGLER 





Vice-President of Cleveland, O., Jewelry 
Concern, A Victim of Pneumonia 


CLEVELAND, O., March 30.—Dewey T. 


Sigler, 38 years old, son of Mrs. Ella B.- 


Sigler, and the late U. R. Sigler, and vice- 
president of the Sigler Bros. Co., died Mon- 
day, at his home, 9511 Euclid Ave. Mr. 
Sigler had been sick only six days. Pneu- 
monia caused his death. 

Mr. Sigler had distinguished himself in 
many fields other than the jewelry business 
in which line he had firmly established his 
name. He served in Troop A with the 
American Army on the Mexican border. In 
the World War he was captain of the field 
artillery in France. ; 
the Tyrian lodge of Masons, the Cleveland 
Athletic Club, Exchange and Hermits Clubs. 
His education was acquired at University 
school and later at the University of 
Michigan. 

Mr. Sigler’s death was a great blow to 
the family, as it occurred only six weeks 
after the death of his father U. R. Sigler. 
He is survived by his mother, Mrs. Ella 
B. Sigler, and sister, Mrs. Bruce Bradley, 
Lucius M. Sigler, president of the Sigler 
Bros, Co., and Carlton C. Sigler, uncles, 
and Gilbert Sigler, a cousin. 

Funeral services were held at 2:30 this 
afternoon at Wade Memorial Chapel. 
Burial will be in Lake View Cemetery. 








The Wittman Jewelry Co., Inc., has been 
chartered in the office of the Secretary of 
State to operate from 137-139 E. State St., 
Trenton, N. J., with J. Irving Davidson as 
agent, in buying, selling, importing, export- 
ing and dealing in all kinds of jewelry, 
both wholesale and retail, for cash or by 
installments; to operate one or more stores, 
salesrcoms, etc., and to take over as a going 
concern the business of the Wittman Jewelry 
Co. at 33 W. State St., Trenton. The con- 
cern has a capitalization of $10,000 which 
is divided into 100 shares at $100 per share, 
while the amount that will be devoted to the 
starting of business is $2,600. The incor- 
porators are Charles M. Rappaport, Morris 
Barsh, Philadelphia; Edward I. Wittman, 
and Stella A. Peoples, Trenton. 
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MUST STAND TRIAL 


William Wachtel Pleads: “Not Guilty” arid 
Will Have Day in Court on April 18 | 


Having recovered from an attack of in- 
fluenza, William Wachtel, of S. 2nd St, 
Brooklyn, N. Y., appeared in the Second 
District Court, last Thursday, at which 
time, he waived examination on a charge 
of petty larceny lodged against him by 
Frank Clemenko, dealer in mountings, 
cameo goods and jewelry, 420 Grand St., 
New York. Magistrate Sweetzer after re- 
ferring the case to the Court of Special Ses- 
sions, placed the prisoner’s bail at $1,000. 

At the time Wachtel was arraigned, there 
were a number.of* other alleged victims: if 
court and when they learned that the bai 
was only $1,000, they appeared before the 
prosecuting .attorney of the Magistrate 
Court and.asked that they be allowed to 
make other complaints against the prisoner. 
This plea was made to the attorney by I. 
E. Kalisher of the Kalisher Mfg. Co., who 
claims that Wachtel tried to swindle him 
by posing as Louis Wolk, a jeweler at 106 
Fulton St. After producing checks which 
it is alleged, Wachtel gave to several other 
jewelers, Magistrate Sweetzer at the re- 
quest of the prosecuting attorney, agreed to 
recall the prisoner. When Wachtel was 
brought before him the second time, the 
magistrate told the prisoner that there was 
a number of other complaints against him, 
and that he would raise the bail to $5,000. 
The prisoner endeavored to plead with the 
magistrate but the latter refused to listen. 
In default of bail he was sent to jail. ; 


He was arraigned yesterday (Tuesday) 
in the Court of Special Sessions and pleaded 
“not guilty.” He was held for trial on 
April 18. } 

It was learned that while Wachtel was 
being arraigned, two detectives from Brook- 
lyn were waitmg to re-arrest him on a 
charge of grand larceny lodged by the F. & 
F, Watch Case Co., Franklin Ave. and 
Fulton St., Brooklyn. It is alleged that last 
January, Wachtel posing as “H. L. Schaff- 
ner,” wholesale dealer in jewelry and 
watches, 65 Nassau St., succeeded in 
getting 18 watch cases worth about $121 in 
return for a check which proved fraudulent. 
The check was drawn on the Chatham & 
Phoenix National Bank, and was returned 
to the Brooklyn concern marked “no ac- 
count.” As Wachtel was unable to secure 
bail, the Brooklyn detectives were compelled 
to return without their man. ; 

The present plan of the other alleged 
victims of Wachtel, is to appear in the 
Court of Special Sessions when he is’ ar- 
raigned on the charge of Mr. Clemenko. At 
that time, they expect to present their cases 
to the court. 

Wachtel’s usual procedure, it is alleged, 
was to walk into an establishment and pos- 
ing as a jeweler, present a card bearing this 
jeweler’s name and then receive merchandise 
either on memorandum or by check. These 
checks would always be returned “no ac- 
count.” The man would also present an 
assortment of bills from various other 
concerns showing that he had purchased 
goods from them. This would convince the 
jeweler that the man was all right and he 
was invariably allowed to take merchandise. 
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BIG CONVENTION ‘PLANNED 





Members of National Wholesale Jewelers’ 
Association Arranging Program for 
Conclave in Cincinnati, April 26, 

27 and 28 


PHILADELPHIA, Pa., March 30.—Coming 
events have always been known to cast their 
shadows before them, but if the reports and 
communications received by Thomas A. 
Fernley, of this city, secretary of the Na- 
tional Wholesale Jewelers’ Association is 
any criterion, the shadows being cast before 
the advent of the 16th annual convention of 
this association, to be held in Cincinnati at 
the Hotel Gibson, April 26, 27 and 28, will 
be a real convention in every way. 

According to advices received by the sec- 
retary from the members in the different im- 
portant centers of distribution throughout 
the country, there is unusual interest in the 
program being prepared and the attendance 
will be way above the average for such con- 
ventions. This is partly due to the fact that 
Cincinnati, the city of the convention, is 
distinctly central in location and handy to 
the greatest number of wholesale distributors 
of our industry, and partly to the general 
interest that has been taken in the meeting 
and the subjects which are to be discussed. 

The outstanding feature of the program of 
this convention will be the discussion on 
“The Cost of Jewelry Distribution at Whole- 
sale and Means Whereby Economies Can Be 
Effected,” which is considered a vital topic 
in the industry at the present time, and spe- 
cial attention will be paid to the subject of 
“Means Whereby More Jewelry Can Be 
Sold Through Constructive Selling Effort 
on the Part of Both Wholesaler and Re- 
tailer.” 


Manufacturers and wholesalers will par- 
ticipate in making this part of the program 
a vital feature, as some of the manufacturers 
feel that the jewelry business can be made 
a 12-month business for the retailer, whole- 
saler and manufacturer, if certain reforms 
and innovations can be put into effect. 

The subject collateral to this and which 
plays an important part in it is the National 
Publicity Advertising Campaign, and the as- 
sociation is hopeful of having Morris Eisen- 
stadt, president of the National Jewelers’ 
Publicity Association, at the meeting to dis- 
&iss this subject and show how added im- 
Petus can be given to the campaign at the 
Present time. 


=In speaking of the convention program 
rther, Secretary Fernley said: 

“A discussion will be held concerning the 
business situation as viewed by the manu- 
facturers, wholesalers and retailers. This is 
to be a brief, snappy interchange of state- 
ments relating not only to manufacturing 
but to wholesale and retail distribution and 
the conditions underlying the prospect of 
business from the consumer. 

“It is pleasant to announce that E. F. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, Mt. Ver- 
non, N. Y., will be with us, as also will 
William A. Inskeep, president of the Ohio 
Retail Jewelers’ Association. 

New developments have come up in con- 
hection with the proposed National Stamp- 
ing Act, which are of extreme importance, 
Particularly from the wholesalers’ viewpoint, 
and this discussion will be in charge of 
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Marcel M. Mirabeau, Lissauer & Co., New 
York. 

“It is quite probable that there will be a 
talk on the subject of ‘Penalty of Loose 
Credit Methods in the Jewelry Business and 
Suggestions for Their Improvement.’ 

“President Burdick now has in prepara- 
tion his annual address, which will be an 
authoritative review of developments among 
the wholesalers during the past year. 

“One of the brightest minds in the busi- 
ness, Maurice J. Karpeles, Providence, R. L, 
has been impressed with what he states is 
the fact that too much merchandise which 
should be distributed in greatest proportions 
through the wholesale and retail jewelry 
trade, is being handled by those in other 
lines of business. 

“In addition to the years of practical ex- 
perience revealing such a condition, Mr. 
Karpeles is now making additional investiga- 
tion and will present his findings to the con- 
vention so that new lines of thought may be 
heard and adopted in a practical way. 

“*Ted’ Huggins, of A. I. Hall & Son, San 
Francisco, will further present plans for pro- 
moting the keynote of the convention for a 
bigger jewelry business in a talk entitled 
‘Shall We Modernize Our Business?’ 

“The subect of ‘Fraudulent or Misleading 
Advertising’ will be treated by Emanuel 
Grafner, of Grafner Bros., Pittsburgh. 

“Other important matters have been 
scheduled by the convention, but the key- 
note of a bigger and better jewelry business 
will prevail during the convention, and ad- 
vance notices which are being given to the 
members are calculated to attract the mem- 
bers to the convention, where they will give 
attention to matters demanding their serious 
thought so they may have something to take 
home with them which will be substantial. 

“It is not planned to discuss a large num- 
ber of subjects of general character, many 
of which have been settled as far as could 
be on previous occasions, but these matters 
of minor importance will be deferred in 
favor of the subjects of major importance 
so that constructive work may be accom- 
plished. 

“The watch material section, under the 
leadership of E. E. Marshall, of the C. & E. 
Marshall Co.,.Chicago, will also confer on 
the problems in materials and supplies.” 


ANOTHER COMPLAINT FILED 


Federal Trade Commission Starts Proceed- 
ings Against Chicago Firm Over Use 
of Term “French Ivory” 

Wasuincton, D. C., March 30.—The 
Federal Trade Commission has issued a com- 
plaint against the Holsman Co., Chicago, 
charging the use of the words “French 
Ivory” in connection with products made of 
material other than ivory. 

The practice of branding articles made of 
celluloid, pyralin and similar material in 
such a way as to give the impression that 
such articles are made of ivory, not only is 
condemned by the commission as an unfair 
business practice but was the subject of a 
trade practice submittal conducted some 
time ago. At this conference manufacturers 
and dealers in the basic material, known as 
pyroxalin plastic, passed a resolution which 
condemned the use, as applied to article made 
of this composition, of the word “Ivory” in 





eed 








85 


any other than the adjective sense and then 
only when coupled with the name of the ma- 
terial or some other proper qualifying term. 

This is one of a number of complaints of 
similar nature started in many sections of 
the country. 








MINNESOTA CONVENTION 





Plans for Annual Gathering to Be Held 
at St. Paul, May 15 and 16 


New RICHLAND, Minn., March 29.—The 
annual conventions of the Minnesota Retail 
Jewelers’ Association will be held on May 
15 and 16 in the Hotel St. Paul at St. Paul, 
Minn., and plans are already under way 
to make this the biggest and best convention 
that has ever been held by Minnesota re- 
tailers. 

Officers of the Minnesota association held 
an interesting executive session on Feb. 
20 at which time plans were made for the 
1923 convention, At that conference were 
present President J. F, Moyer, Vice-presi- 
dent Earle A. Barker, Secretary E. M. 
Schwenke and Directors R. H. Winter and 
Chas. D. White. It was decided to select 
speakers directly connected with the jewelry 
trade and to devote more time to the “Ques- 
tion Box.” A number of short talks will 
be given by members of the association and 
manufacturers will be invited to send their 
representatives to the convention. Enter- 
tainment will be provided and is in charge 
of a special committee. Among men of 
national importance in the jewelry trade who 
will attend the convention are: Edward. H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association; H. Vic- 
tor Wright, chairman of the Jewelers’ Re- 
search Bureau; Ralph Roessler, chairman of 
the Jewelers’ Special Excise Tax Elimina- 
tion Committee; W. H. Upmeyer, president 
of the Jewelers’ Fire Insurance Co,, and 
a representative of the National Jewelers’ 
Publicity Association, besides other promi- 
nent speakers who have the future welfare 
of the association and the jewelry trade at 
heart. 

Sightseeing trips, shopping trips, theater 
parties and a banquet will be included in ‘the 
program, together with a visit to the Horo- 
logical School under the supervision of the 
United States Government which is located 
in a newly completed building near the State 
Capitol. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past two weeks: 


Domestic 

Selling Price Silver, 

London U.S.Gov't Standard 

Date Oficial Assay Bars Price 
March 20 ...... 32% 70% 99% 
March 21 ..ccoe 32%5 70 99% 
Marvel 22° .sce0c 32% 69% 99% 
Magch 23 2.000. 32% 70% 99% 
March 24 ...... 32% 70% 995% 
March 26 ....0 32% 70% 99% 
J eee eee 32% 71 99% 
Méreb- GBs pcccsces 3233 70% 995% 
March 29....cccce 32% 70% 99% 
March 30; 25.22. Holiday 70% 99% 
Meath Oli. 6cccas's Holiday 70% 995% 
pe ee ee eee Holiday 70% 995% 
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National Sterling Silver Week 





Nation-wide Publicity Plans for Focusing Publie.Attention on Desirability of 
Sterling Silver Gifts for Mother’s Day 














nell 


May 14-19 marks the advent of a new era 
in the jewelry industry. During that week, 
for the first time, all of the mighty forces 
of the jewelry industry will be concentrated 
on a plan to help move one of the most im- 
portant items in the retailer’s stock— 
sterling silver. 

By dint of much hard labor, the National 
Jewelers’ Publicity Association, the Sterling 
Silver Manufacturers’ Association and. the 


American National Retail Jewelers’ Asso- ° 


ciations, as well as the various local clubs 
and many other important bodies in the 
jewelry industry, have worked out a com- 
plete plan of co-operation. The leading na- 
tional advertisers of sterling silver are to 
feature this week in their national adver- 
tising. 

These various national advertisers will 
supply to their customers window display 
ideas, store trims and other material of that 
character. The National Jewelers’ Publicity 
Association has prepared and will supply 
either direct to the retailer or through one 
of the leading local newspapers, a co- 
operative campaign consisting of two parts. 

The first part of the campaign will be 
built around the idea of promoting sterling 
silver and the other jewelry gifts for 
Mother’s Day. This campaign consists of 
four advertisements to be run continuously 
from May 7 to 10, inclusive. All of these 
advertisements will feature Mother’s Day 
and the giving of sterling silver gifts. For 
May 11 there has been prepared a striking 
advertisement which can be run as a full 
page or less. This advertisement emphasizes 
the superior abilities of the jeweler as a 
gift counselor for Mother’s Day. It will give 
emphasis to sterling silver gifts but bring 
in the fact that the jeweler’s stock is em- 
ployed to meet all gift requirements. 

For the Saturday immediately preceding 
Mother’s Day there has been prepared an 
attractive series of small advertisements, re- 
minding the reader to call at the jeweler’s 
for mother’s gift. 

For Sunday, May 13, Mother's. day itself, 
there has been prepared an “Ode to Mother- 
hood.” This expresses the idea that the 
beautiful sentiment of Mother’s Day is con- 
veyed in a gift of jewelry. 

For the opening of National Sterling Sil- 
ver Week and all through the week there 
has been prepared a series of striking mer- 
chandising advertisements. The copy is edu- 
cational and of a character designed to 
make every reader think of sterling silver. 

These advertisements are in varying sizes. 
With slight revisions such as adjusting the 
border, they can be adapted to any size space 
decided upon. The entire series, together 
with two store cards, will be supplied to 
the retailer, free of charge, either through 
their local newspaper, or direct by the Ad- 
vertising Bureau, National Jewelers Pub- 
licity Association, 167 E. Ontario St., Chi- 
cago. The campaign should be run as a 
Co-operative campaign paid for jointly by all 
the jewelers, or by the leading jewelers in 


each city. If this plan is not practical, how- 
ever, it wilkebesstipplied without charge to 
the first jeweler in each city who writes for 
and agrees to run it. To tie up with the 
advertising .the various manufacturers will 
supply other material free of charge. 

With national emphasis in back of Na- 
tional Sterling Week, this should be one of 


the best selling items in the retailer’s stock | 


during the month of May. May is the 
month when the great consuming public is 
thinking of weddings, anniversaries, gradu- 
ates and mother. It is a great gift occa- 
sion, During this period, as well as other 
times, sterling silver should be emphasized. 

This campaign will be available to the 
retailer about April 15, either through the 
local newspaper or from the Advertising 
Bureau of the National Jewelers’ Publicity 
Association. 








A. N. R. J. A. Issues 1922 Yearbook 


HE 1922 Yearbook of the American Na- 
tional Retail Jewelers’ Association has 
been issued and copies can now be obtained 
by members of the association. The book is 
bound in heavy cloth covers and contains as 
a frontispiece a halftone picture of Edward 
H. Hufnagel, president of the association. 
A foreword is written by A. W. Anderson, 
secretary of the association. Patrons of the 
Yearbook are then listed. The next page 
contains names of the officers and on the 
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lows a number of convention addresses, in- 
cluding an address by Joseph Mazer, second 
vice-president of the American National Re- 
tail Jewelers’ Association, on “Gifts That 
Last,” “National Publicity for Jewelers” by 
P. J. Coffey, “Ethics” by G. F. Goldwin, 
“The Fight Against Unjust Taxes,” by 


Meyer D. Rothschild, chairman of the 
Jewelers’ War Revenue Tax Committee, and 
other addresses, 

The book also includes the jewelers’ Code 
of Ethics which was adopted at the conven- 
tion in 1922, the constitution and by-laws 
of the association, a research section which 
is a report by H. Victor Wright, of the 
Jewelers’ Research Bureau, a report on 
“Certified Watchmakers and _ Certified 
Watches,” by Dr. A. F. Beal, secretary of 
the Certification Committee of the Horo- 
logical Institute of America, and articles by 
Ferd. T. Haschka on the “History and Prog- 
ress of Timekeeping Inventions.” 

Then follows the address of Joseph D. 
Little, manager of the Sterling Silver Gal- 
léys of the International Silver Co., an 
address on “Fine Jewelry,” reprinted from 
Art in Industry by permission of Charles 
R. Richards, New York, and abstracts from 
other articles by Mr. Richards, with a final 
article on “The Silver Situation” by George 
A. Brock, ex-president of the association. 








Snapped During the Recent Trip 
Made by President Hufnagel of © 
the A. N. R. J. A. 


THE accompanying illustration shows 
Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation, and a group of Galveston, Tex., 
jewelers, after a boat ride while Mr, Huf- 
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, GROUP OF GALVESTON, TEX., JEWELERS WHO ENTERTAINED PRESIDENT HUFNAGEL 


facing page and the turnover is the table of 
contents. 

The book starts with a résumé of the 
year’s work, The address of President Huf- 
nagel, report of Secretary Anderson, the 
financial report of the secretary, report of 
C. J. Brotherly, treasurer; the first annual 
report by Walter H. Mellow, field secre- 
tary, and the reports of various committees, 
together with the resolutions adopted at the 
last annual meeting, are given. The activi- 


ties of the different State associations are 
listed in alphabetical order and then fol- 


nagel was a visitor in that city on his 
southern and southwestern tour recently. 
Following the boat ride, President Hufnagel 
and Ex-President Arthur Everts, Dallas, 
Tex., were tendered a sea food dinner. 

The picture shows from left to right the 
following persons: Will Tschumy, J. N. 
Spurway, Jake Isenberg, P. A. Kuhn, 
Edward H. Hufnagel, Arthur Everts of 
Dallas, Robert Tschumy, A. V. Swartz, C. 
M. Emery, Fred C. Wilhelm of Houston, 
S. A. Kuhn, Morris Melcer and” Leslie 
Newton of Houston. 
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Toronto, Can., March 10.—The monthly report of the Trade of Canada for Decem- 
er gives the value of imports for home consumption in the jewelry and allied trades as 


follows : 


aoervcete 


Clock and watch 
and clock cases 


i 


keys, clock movements 


eee ee ee ee ee 


TeEeRetrouy er en eres eee eS 


Watch cases and parts thereof, finished or 


unfinished 


Watch actions and movements and parts 
thereof, finished or unfinished, includ- 


eee eee ee ee oe 


ing winding bars and sleeves— 


Jewelry, n.o.p. .. 


Sterling or other silverware, n.o.p.....+- 


Manufacture of gold and silver, n.o.p... 


Precious stones and 


or not, but not 


Diamonds, unset 


set or mounted 


ee 


imitations thereof, 
not mounted or set, and pearls and 
imitations thereof, pierced, split, strung 


eee eweee 



























































Month Ten Months 
of January, Ending January, 
r Say. yes 
1922 1923 . 1922 1923 

Dollars Dollars Dollars Dollars 
United Kingdom 1,782 1,385 14,577 19,419 
United States ........ 14,613 19,539 461,130 298,022 
a. per rere 197 13 4,617 3,999 
COPY cide ctcccose 762 4,954 19,868 56,260 
Li Se eC OT auton 526 154 
Netherlands ......... 325 36 26,310 32,753 
Switzerland ..cccerss 193 268 3,125 6,322 
Other countries ...... eee 870 223 4,152 
Wd inataeasee 17,872 27,005 530,376 421,081 
United Kingdom ..... ....... 68 3,487 8,331 
United States ........ 10,794 7,978 107,516 85,362 
Other COMMUTES cicicse Ge cctios 4 1,323 1,202 
TONE 34 Gace eetnie 10,794 8,050 112,326 94,895 
United Kingdom ..... 100 284 1,633 6,402 
United States ..icece 1,583 1,880 50,711 19,594 
PE ick otes ewan 48 kates 431 829 
SwitSerlane oii. cceces 4,902 7,660 82,197 50,962 
Ose: COMMETIO® 6.00;3:00 Kavernce ideats 2,560 10,475 
ONDE 4b Fb w a Hees 6,633 9,824 137,532 88,262 
United Kingdom ..... ...c.e- 21 949 1,043 
United States ...... 3,967 3,632 88,577 83,331 
Re eee ae me esr 17 578 
SWS 5.50600 cee 1,696 2,211 42,057 34,799 
Oey COUNTIES occ0ss covcvee aa re seeds 
| ee ree 5,663 5,864 131,600 119,751 
United Kingdcem ..... 85 116 7,252 2,467 
United States ....... 34,145 19,395 362,845 228,051 
NB 5605155 6 4G ae Setsees 962 831 10,013 
Switzerland .......... 27,852 26,782 600,159 389,730 
Other countries . ites y rer er 853 
WOM. <a2es a eceem 62,082 47,521 971,087 631,114 
United Kingdom ..... 3,766 4,391 80,261 96,127 
United States . 33,668 39,396 536,377 536,427 
OE Fa sG ce 4a etS sewemae 129 eipkeea 189 
Czecho-Slovakia 2,652 971 fcceae 189 
Co Te 2,047 1,027 54,869 22,517 
(rere 467 741 8,272 12,120 
Other countries ...... 1,083 518 16,253 17,617 
TNE adda wiacecies 43,683 47,173 715,475 761,430 
United Kingdom .... 8,574 9,991 105,228 113,095 
United States ....... 1,374 2,123 45,940 48,345 
ee. sf SORE oe Wire Peet ys Tee 3,488 1,004 
PE Siceduccs acteras a@beues 2,355 3,742 
Other countrics ...... 10 1,927 576 
TOU scn08besess 9,958 12,114 158,938 166,762 
United Kingdom ..... 233 263 18,525 15,875 
United States . 5,011 5,705 54,511 55,845 
EE er a 250 165 7,506 2,191 
IOCNEGIGRGD ics ce 8% i ecee'e’s ver en ‘veases 
Ollier COUMEPIEE 006650 seccees 176 528 
Wi vcsnetecesn e 5,494 6,133 82,580 74,439 
United Kingdom ..... 25,688 1,533 113,900 27,238 
United States ........ 7,688 6,238 69,063 60,175 
Czecho-Slovakia ...... ere daxsetare 9,655 4,833 
NN hb date 04-0-4-¥-6. 008 2 8,590 2,716 107,829 66,136 
CONN 6 cic coveeees 947 245 16,503 4,250 
ED) sy car caceree ees ore Riko 994 762 
WOME cra esses ea eee 1,841 824 18,954 29,118 
OMIA © Oisn-0) n.0 ce ores ary Pare 9,090 3,163 
en eae. Cerne 615 2,110 7,154 
OES COMBIFIOR 0.6. 0.666 ckecb as 11,150 10,182 11,866 
TEs igo cone 44,754 23,321 358,280 214,695 
United Kingdom ..... 47,400 84,260 1,035,560 497,642 
United States ....,..- 2,452 3,708 44,857 42,897 
errr re rer 22,037 45,258 653,206 388,710 
eee 5,800 gicaoeke 24,427 868 
Netherlands ......... 136,770 90,581 913,326 655,661 
Switzerland .......6- ge er 121 omrene 

Other countries ...... 4,939 6,903 
TOM  cailnetes cows 269,398 223,807 2,678,400 1,585,778 
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JEWELER ARRESTED 





Internal Revenue Department Charges 
Atlanta Merchant With Bribing 
an Official to Evade Paying 
Jewelry Tax 

ATLanTA, Ga., March 29.—Herman Kim- 
mer, a jeweler operating an auction shop on 
Peachtree St., was arrested here today on 
the charge of bribing a deputy officer of the 
Department of Internal Revenue. 

The case grew out of a report made to 
the collector of internal revenue by legiti- 
mate jewelers of Atlanta to the effect that 
there existed in the city certain establish- 
ments vending jewelry without paying the 
federal tax. 

Kimmer was one of the men suspected of 
evading the law, and the department of 
internal revenue laid a trap for him. An 
official of the department called at Kim- 
mer’s store, received a portion of the federal 
tax, and refrained from going through the 
records of the establishment at the time. 
When he returned to complete the report 
and collect the remainder of the tax, it is 
alleged, Kimmer offered him a bribe in the 
shape of jewelry valued at $65. 

The collector accepted the bribe, and then 
officials of the department arrested both 
Kimmer and the collector, finding evidence 
of the bribe on the person of the collector, 
and charging Kimmer with bribery and at- 
tempting to evade the lawful revenue on 
jewelry. 

Kimmer was given a preliminary hearing 
before the commissioner and placed in jail. 
The revenue collector, having acted under 
instructions given for the purpose of collect- 
ing evidence, was released, no charge be- 
ing made against him. 








J. F. Muth, Los Banos, Cal., and Mrs. 
Muth, one of the Gold Star mothers of Los 
Banos, have just learned of a signal honor 
paid to their son, the late Lieutenant Law- 
rence Muth, himself a jeweler, who, shortly 
before this country entered the war, enlisted 
in the Marine Corps. He served, first in 
Mexico, and later was sent to Haiti, after 
studying and obtaining his lieutenant’s com- 
mission. He was given charge of a unit in 
Haiti. The Caserne at Laschobas, Republic 
of Haiti, will henceforth be known as 
“Caserne Muth” in memory of their son who 
was killed in action at Morne Michel, April 
4, 1920, while leading a patrol against 
bandits. His force was attacked by a force 
much superior in number, Fatally wounded, 
and knowing full well that his wound was 
fatal, he drew the bolt from his rifle, and 
threw it away, thereby destroying the useful- 
ness of his rifle which he thought might fall 
into the hands of the bandits. Lieutenant 
Muth received several bullet wounds after 
he had fallen from the effects of the first 
one, from which he died, giving his orders 
to continue the fight and pay no attention 
to him. This action has called for the 
highest praise, and in naming the barracks 
“Caserne Muth,” a just tribute is paid to this 
gallant officer. This young jeweler, who 
died in so gallant a manner, was a graduate 
of the University of California. Later, he 
worked for Jessop & Sons, San Diego, in 
their watch department, where he was well 
known, 
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Jewelry Trade Historians Elect Officers 





Members of the Maiden Lane Historical Society Hold Annual Meeting and 
Transact Routine Business 











—— 








_—— 


The annual meeting of the Maiden Lane 
Historical Society, which was held Thurs- 
day, March 29, at the rooms of the Jewelers’ 
4-Karat Club, 15 Maiden Lane, proved in- 
feresting in many ways. It was largely 
attended and besides electing officers the 
members transacted considerable routine 
business. The attendance again proved the 
great interest in the organization among the 
leaders of the New York jewelry trade. 

The meeting opened promptly at 3.30 Pp. M. 
with Vice-president John W. Sherwood in 
the chair. Mr. Sherwood has acted as presi- 
dent since the death of A. K, Sloan, who 
was president since the organization was 
frst started. In the absence of Secretary 





JOSEPH D. LITTLE, SEGRETARY 


Joseph D. Little, who is now at the Pacific 
Gast on a lecture tour, W. H. Tarlton, one 
@ the trustees of the organization, was 
thade acting secretary for the purpose of 
the meeting, and Mr. Tarlton read the min- 
ies of the last meeting, which proved very 
ihteresting. 

After the minutes had been approved the 
chairman called for the report of the treas- 
urer, Leo Wormser, which in brief was to 
the effect that the organization had a bal- 
ance of $931.99, after all the bills had been 
paid, and that there is now a large member- 
ship list. During the year six mem- 
bers had died, A. K. Sloan, John F. Renner, 
W. T. Carter, G. P. Halland, W. E. Sten- 
son and Sigmund Stern, and a resolution 
Was passed expressing the regret of the or- 
Sanization at the loss of these men; The 
tesolution is to be spread on the minutes. 

When it came to electing officers, Wm. T. 
Gough, one of the trustees, was asked to 
Preside, and then H. C. Larter, after ex- 
Pfessing the association’s regret at the loss 
of their late president, A. K. Sloan, ex- 


plained they had had a fine successor in one 
of the vice-presidents to whom the work of 
the society was most dear, and who for 
years had been a collector of and interested 
in all things connected in any way with the 





J. W. SHERWOOD, PRESIDENT-ELECT 

history of Maiden Lane. He then placed 
the nomination for Vice-president Sherwood, 
who was unanimously elected. Mr. Sher- 
wood responded in a few well-chosen words 
in which he spoke of. his hobby as a col- 
lector of things historical and the pléasure 





ALBERT ULMANN, HISTORIAN 


he felt at the honor conferred upon him. 
He said he would accept the office until 
some one more capable of filling it could be 
selected. 
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The other vice-president, Geo. M. Hard, 
Louis Kahn, M. Luther Bowden, L. J. Mul- 
ford and Geo. E. Fahys, were also re-elected 
and a new vice-president to take the place 
of Mr, Sherwood was chosen in the person 
of H. C. Larter. 

Then followed. the unanimous election of 
the other officers: Joseph D. Little being re- 
elected secretary; Leo Wormser, treasurer, 
and Albert Ulmann, historian, while the 
trustees re-elected were: Henry Abbott, 
Charles G. Alford, A. L. Brown, William T. 
Gough, G. H. Niemeyer, Lee Reichman, 
M. D. Rothschild, William I. Rosenfeld, 
Leopold Sternand and T. Edgar’ Willson. ' 
To take the place of Mr. Larter on the 
board of trustees, Frank T. Sloan, son of 
the late:president was chosen, 

Following the election, Albert Ulmann, 
the historian, was called on for a brief re- 
port and he explained some of the work 
that had been done in the past year, report- 
ing progress on the plans for the erection of 
a tablet on the Federal Reserve Bank build- 
ing now going up at Maiden Lane and 





LEG WORMSER, TREASURER 


Nassau St., although no definite agreement 
had been reached between the trustees of 
the organization and the bank as to the 
form which this inscription should take. 

Among other matters discussed was the 
question of the annual luncheon, which is 
given by the organization to its members, 
and on motion of Mr. Larter it was decided 
that instead of having this luncheon in May 
as usual that it be postponed until the Fall 
or until plans for placing the tablet on the 
Federal Reserve Bank had been definitely 
settled. 

The resignations of 10 members were ac- 
cepted and the following new members were 
proposed: Walter M. Kahn, Herbert H. 
Seeley, Joseph V. Mayer, and Reginald 
Reichman. 








The jewelry and diamond business here- 
tofore conducted under the style of Milton 
I. Mervis has been incorporated as the Mer- 
vis Co., and will continue business at Lex- 
ington and Liberty Sts., Baltimore, Md. 
Milton I. Mervis is president of the concern. 
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A. N. R. J. A. Convention to Be Held in Providence 





Officials of Association Visit Rhode Island City and Confer with Local Jewel- 
ers—August 28-31 Selected as the Dates 

















ProvipeNce, R. I., March 31.—The next 
convention of the American National Retail 
Jewelers’ Association will be held in this 
city, with headquarters at the new Provi- 
dence Biltmore Hotel from August 28 to 31. 
This was decided definitely Thursday after- 
noon, following a conference between officials 
of the association and representatives of the 
jocal jewelers’ associations and approved by 





HENRY F, STECHER, EXHIBIT MANAGER 


President Edward H. Hufnagel, of Mount 
Vernon, N. Y. 

The officers and members of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association are taking an active in- 
terest in the proposed convention, and since 
the announcement was made that the officials 
of the national association were considering 
Providence as a prospective convention city 
have been energetic in furthering the move- 
ment in every way possible. President Ed- 
gar M. Docherty has under consideration the 
membership of a special committee from the 
association that shall be representative of 
the whole of ‘New England and will make 
the appointment in a few days. 

A concerted movement is to be organized 
at once by manufacturing jewelers, retailers, 
the several jewelry associations, the Jewelers 
Board of Trade, the Providence Chamber of 
Commerce and other commercial organiza- 
tions to make the convention of the Ameri- 
tan National Retail Jewelers’ Association, 
here, one of the best ever held, and it is ex- 
pected that there will be a record attendance. 
Executive officers of the American Na- 
tional Retail Jewelers’ Association arrived in 
Providence, Wednesday, coming direct from 
the sessions of the annual convention of the 
Massachusetts and Rhode Island Retail 
Jewelers’ Association at Springfield, where 
the proposition of holding the national con- 
vention at Providence was favorably dis- 
cussed, and a preliminary committee of 


Providence members, under the chairmanship 
of Frank ® Oe —Iden-Thur- 
ber Corp., wr vpenited to assist in the 
starting of .€ active campaign. 

The visiting officials, after making a short 
tour of inspection, expressed themselves as 
well pleased with what Providence has to 
offer, not only in hotel accommodations for 
the several hundred retail jewelers from all 
sections of the country who are expected to 
attend, but in the opportunity which will be 
afforded the men who handle the product of 
the Providence and other New England 
jewelry manufacturing establishments to 
visit the different factories where these 

















A. W. ANDERSON, SECRETARY 


goods are made and come in close personal 
contact with the makers. 

Secretary A. W. Anderson, of Neenah, 
Wis., and Exhibit Manager Henry F. 
Stecher, of Milwaukee, representing the na- 
tional association, arrived here shortly be- 
fore noon Wednesday and were met by H. K. 
Clery, New England advertising manager of 
THE JEwevers’ Crrcutar, and then taken in 
charge by President Edgar M. Docherty and 
Manager Woodward Booth, of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association and entertained by them 
at luncheon at the Turks Head Club. 

Later they were met by H. Nelson Street, 
of the convention committee of the Provi- 
dence Chamber of Commerce, representa- 
tives of the larger retail jewelry stores, 
headed by Mr. Champlain, manufacturers 
and others. After being shown over the new 
Biltmore Hotel by Manager Wallick and 
Assistant Manager Wilson, they pronounced 
the accommodations ideal for the purposes 
of the national convention. Thursday morn- 
ing was devoted to visiting places of interest 
and such places as would be pertinent to the 
association and the convention. 

At noon, following another luncheon at the 


CIRCULAR 


93 






Turks Head Club, a conference was held, 
attended by Secretary A. W. Anderson, Ex- 
hibit Manager Henry F. Stecher, First Vice- 
president Arthur G. Mansur, of Burlington, 
Vt., of the national association; J. Arthur 
Clem, of Foster’s, this city, and President 
Ellis Gifford, of Fall River, of the Massa- 
chusetts and Rhode Island Retail Jewelers’ 
Association, and President Edgar M. Doch- 
erty, Manager Woodward Booth, and Past 
Presidents Henry G. Thresher (Waite- 
Thresher Co.) and Henry Wolcott (Wol- 
cott Mfg. Co.), of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation; Horace M. Peck, secretary of the 
Manufacturing Jewelers Board of Trade; 
John J. Collins, of the Ostby & Bartin Co.; 
Clarence J. Rohr, of the Bassett Jewelry Co., 


‘and H’ Nelson Street, of the Providence 


Chamber of- Commerte. All the plans and 
details were discussed and the whole situa- 
tion gone over at considerable length, at the 
conclusion of which, upon favorable report 
from the visiting officials, the date selected 
was sanctioned by President Edward H. 
Hufnagel, of the national association. 
When the proposition to hold the national 
convention in Providence was first presented 
about two~months ago, the executive com- 
mittee, in whose hands the matter rested, 





FRANK D, CHAMPLAIN, CHAIRMAN OF PROVI- 
DENCE COMMITTEE 


set the time as either the last week in Au- 
gust or the first week in September, but as 
the latter time had already been engaged as 
the time for holding the annual convention 
of the National Association of Letter Car- 
riers at the Biltmore, the date for the jewel- 
ers’ convention had to be referred back to 
that committee and the last week of August 
was fixed upon. 

Speaking of the plans for the convention, 
Secretary Anderson stated, before leaving 
the city for a few days’ business trip, that 
from now until the convention week an ac- 
tive and aggressive campaign of publicity 
will be conducted, in which the historic, in- 
dustrial and other attractions of Rhode 
Island, as well as of the convention itself, 
will be emphasized. He said that everything 
pointed to the convention being the largest 
in the association’s history. 
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The News from England 





Sapphires Now Popular—Necklace of Beetles’ Legs—Brighton Diamond — 
Works to be Operated Again—The Cutlery Trade—Pottery in Jewelers’ 
Stocks—Scotland Yard Busy on Big Robberies—New 
Designs in Jewelry 

















Lonpon, March 22.—Judging. from the 
ders'in hand by the ultra-exclusive west- 
ad jewelers here there will be no lack of 
fe gems forthcoming at the nuptials of the 
Duke of York and the Lady Elizabeth 
Bowes-Lyon . next month. Evidently the 
dmiration of the bride-elect for sapphires 
is being remembered since most of the. gift 
orders on hand are largely composed of this 
gm. The coming wedding has given the 
jal jewelers a good lead for the Easter 
displays since the fashion for sapphire 
jewelry this Spring and Summer will be 
petty pronounced, it is believed. All the 
metropolitan jewelers are preparing for 
faster and planning special seasonal dis- 
pays for next week. Colored gems, they 
ay, will be given a prominent place in the 
trims while sapphire engagement rings will 
be used profusely for suggestive sale pur- 
poses during this period. Messrs. Gerrards, 
the well-known jewelry designers, are 
working hard on new and special designs 
in which those gems given the mark of 
aproval by royal purchasers will be given 
preference. The firm is featuring earrings 
for Easter display since this form of decora- 
tin is now very popular again. Family 
heirlooms are being re-set into this type of 
adornment. 
x *k x 

A necklace of beetles’ legs is a new idea 
fom Australia. One of these necklaces 
composed of eight strands, more than two 
feet long and weighing 1/25th of an ounce 
is now on exhibition at Australia House, 


Strand. It is a gift to the wife of the offi- 


tial secretary to Australia’s high commis- 
sioner, Sir Joseph Cook, from a friend in 
the Sclomon Islands. The color is a rich 
itidescent green flashing alternate rays of 
red and yellow when moved under the light. 
One joint of the leg of the bronze winged 
betle is used in making a link. This link 
isan eighth of an inch long. The joint is 
sting on a fine thread of vegetable fiber. 


*x* * * 


The Ministry of Labor has intimated that 
adecision with regard to the restarting of 
the Brighton diamond works, discontinued 
with the death of the founder, Sir Bernard 

penheimer, may be expected soon. Gov- 
‘ment assistance, it is understood, will 
be to the extent of $1,000,000, It, however, 
will take the form of a loan and not a grant. 
This sum will be advanced for utilization 
in the commercial side of the diamond cut- 
ling and polishing works. The disabled 
&-service men who were trained at the 
Brighton establishment are, it is reported, 
Now efficient and able to start right out on 

work of cutting and polishing without 
aly further training. This is an important 
point since the government’s money will not 
therefore be used in further training of 
mond cutters and polishers but in the 
atttal practical preparation and marketing 
the precious stones in Holland and other 


recognized diamond centers of the world: 
*-_ * * 


Prospects in the fine cutlery trade are 
considered here to be none too bright. The 
most important development of recent 
months .in the silver-plate trade undoubtedly 
is the perfection of stainless nickel. At the 
British Industries Fair (just _ finished) 
White City jewelry and cutlery manufac- 
turers showed what strides had been made 
in this direction, THe combination of 
metals ultimately marketed as_ stainless 
nickel was evolved at a time when the high 
price of silver made silver and silver-plated 
goods a luxury within the reach of the 
minority. It at once opened up new chan- 
nels of demand. Having all the properties 
of silver plate but without the quality, and 
selling at a much lower price, it filled a 
much needed want. It is composed so as 
to resist acids, wears wonderfully well and 
will carry a high polish. This metal now 
is being applied in the manufacture of 
many household utility articles including 
door handles, elaborately designed fenders, 
cruets, inkstands, ashtrays and photo frames 
as well as those goods usually turned out 
in silver or silver-plate. One article has 
been made especially for the American 
trade and attracted considerable attention 
at the fair. It is an ingeniously designed 
cigarette and spirit flask combined. The 
fair also disclosed what Sheffield can do in 
high grade stuff. There were handsome 
presentation caskets of cutlery priced as 
high as $1,000. These, it is understood, are 
being made almost solely for Colonial trade, 
the overseas folk wanting only the best 
quality goods that money can buy. The 
demand for stainless knives here now is 
such that the old style knife is rapidly’ be- 
coming extinct. Manufacturers are com- 
plaining that some firms are buying up 
“wasters,” polishing them up and selling 
them as first-class stainless knives. They 
issue a warning that where stainless cutlery 
is offered at a very cheap figure caution in 
buying should be exercised. The knives, 
the makers say, are made by a special 
process that costs money, hence the stand- 
ard quality goods cannot be sold at cut- 
throat prices, 

« 2K * 

The interest that the retail jewelry trade 
here is taking in high class pottery is re- 
flected in the metropolitan display windows 
which are now being smartened up inside 
and out in readiness for the Easter period. 
Some really artistic pottery ware now is 
being evolved and the jewelers are glad to 
include it in their stocks. A new idea—that 
of mounting vases of lusciously rich color 
with hand-wrought silver work by accom- 
plished metal workers—promises to become 
the vogue this side. While metal mounting 
of pottery is not actually new, the combina- 
tion of the art of the potter and the art 
metal craftsman’s cleverness is new, hence 
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some big things are expected from this 
pottery-silversmith-art metal combine. Pot- 
tery statuette is another form of expression 
that commends itself to the jeweler now as 
a medium for sales turnover, While some 
very. delightful. examples of figure pottery 
are now being produced in Staffordshire 
plans for development are such that col- 
laboration with eminent sculptors and 
modelers in order to obtain only the highest 
artistic standard. is being considered. 
* *° * 


Scotland Yard is very busy just now with 
numerous jewel mysteries that have oc- 
curred within the past month and which 
comprise the’ disappearance’ from retail 
jewelry shops, ‘hotel and trains ‘ diamonds 
and colored gems running into several 
thousand pounds sterling in value. Jewel- 
ers’ travelers are’ being made a_ special 
target by the jewel gang and several metro- 
politan jewelry salesmen have been vic- 
timized lately. The favorite plan of the 
jewel gang is to get into conversation with 
the salesmen on the cross-country trains and 
await their opportunity to get away with the 
sample cases containing high-class stones. 
The substitiition*trick is being worked over- 
time these days. The latest theft of jewelry 
occurred at Southampton this week-end 
when, thanks to very smart work on 
the part of the police, two men were 
arrested as they were making off with 
the loot. Messrs. Emmanuel, the High 
St. jewelers, were the victims. <A 
policeman: heard sounds as of a drill at 
work when making his rounds past the 
jewelry store. An entrance to the store 
was effected and it was seen that numerous 
show cases had been cleaned of their con- 
tents. Items of jewelry were strewn all 
over the shop, counters and floor. A rapid 
investigation disclosed the fact that two 
strangers had taken rooms at the Crown 
Hotel nearby. The police reached the hotel 
just in time. Two well dressed men, carry- 
ing grips were leaving the place. Police 
officers stopped’ them and inquired what they 
had in their grips. They said their laundry. 
The bags were opened and $25,000 worth 
of stolen jewelry was disclosed. The couple 
were remanded by a local magistrate and 
will be tried next week. 

* * * 

Another confidence trick was disclosed 
this week-end when a Battersea jeweler 
was remanded for the theft (by a trick) of 
$5,000 from a manufacturer’s agent, the 
latter getting pieces of coal instead of dia- 
monds for his money. The agent, who had 
known the jeweler several months arranged 
with the latter to purchase jewelry from a 
third man. The agent arranged to provide 
$5,000 for the purchase. The deal was com- 
pleted at the jewelry store in Battersea, 
the valise containing the stones being left 
at the shop while the trio went to a London 
restaurant to “square up.” The agent 
handed over his money on behalf of himself 
and the jeweler, the couple then returning 
to the shop for the jewelry. The jeweler 
opened the bag and disclosed pieces of coal 
done up in paper. “I’m ruined,” he shouted, 
dramatically. The agent intimated that he 
was in the same boat. The jeweler’s re- 
luctance to go with him to the police 
aroused his suspicions and subsequent in- 
vestigations showed that the jeweler was a 
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y to the substitution trick by which the 
manufacturer’s agent was swindled. 
-— 


Some very novel jewelry designs featur-’ 


ing the diamond, the sapphire and the 
emerald and alternating with dark onyx can 
now be seen here... The Easter trade will 
form a good setting for the introduction of 
these new styles. The evolution of the 
gamond arrow hat ornament has proceeded 
tp the point where it now is designed in 
wajunction with onyx and the reddest of 
eral—an effect that is striking. Black 
«amel and small diamonds of good quality 
form the media for other ornamentation. 
One excellent offspring of this combination 
is the new black enamel bracelet worn 
above the elbow, It is scarcely more than 
wire width the two ends being done in 
diamonds, giving the effect of a black snake 
coiled around the bicep. New designs in 
arrings emanating, it is understood, from 
Paris have a centerwork of the darkest 
myx obtainable suspended from a cluster 
of small diamonds. Below the onyx are 
more diamonds fashioned in a fringe of 
delicate workmanship. The vogue for long 
arrings seems to be increasing, the most 
popular designs now measuring quite two 
inches long. Bracelet designs are in great 
variety. Next to the black enamel and dia- 
mond combination the flexible ornament of 
sapphires and diamonds punctuated with 
dark onyx is most favored by the women. 
Some striking effects can be obtained with 
myx and good color sapphires while the 
introduction of diamonds makes the color 
tone complete. Emeralds also are used in 
this connection in place of sapphires where 
a different color harmony is sought. 

* * * 

The Transvaal Chamber of Mines reports 
that the February production of gold in the 
Transvaal was better than that for the pre- 
ceding month, when the output was some 
6,000 ounces more. While this may sound 
paradoxical, it is explained by the Chamber 
that the daily average production basis 
during last month was superior to that of 
January. For the month recently ended the 
Chamber says gold mining labor showed an 
merease of 1,000 men, the number available 
mm the gold mines being 182,985. Six 
months ago the gold mine labor totaled 
172886. The Transvaal gold mines, says 
the Chamber, can be considered fortunate 
% regards their native labor. 

* * * 

Scotland Yard is investigating the theft 
of $15,000 worth of gems from the compart- 
ment of a train at Euston depot, while the 
owner was chatting with a friend outside 
on the platform. The case containing the 
jewelry had been placed on the seat. Al- 
though railroad detectives traveled by the 
fain on its journey north they failed to 
trace the jewelry which was composed 
mainly of sapphire and pearl neck chains, 
diamond and platinum earrings, pearl neck- 
laces and diamond rings. 








Charles Bogardus, a resident of Morris- 
town, N. Y., died recently after an illness 
of two weeks. For a number of years he 
conducted a jewelry store. Mr. Bogardus 
Was born April 30, 1861, Surviving are his 
widow, three sons and one daughter. 
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DEATH OF W. C. HESSE 





Well Known Saginaw, Mich., Jeweler was 
Prominent in Business and Masonic 
Circles 


Sacinaw, Mich., April 2,—There is deep 
regret throughout the jewelry trade of this 
city and in fact of the State, at the recent 
death of William C. Hesse, a well known 
local jeweler, for many years prominent in 
business and fraternal circles, who passed 
away after a brief illness at his home, 925 
Lapeer Ave. 

William Christian Hesse was in his 50th 
year at the time of his passing and in all 
that time had been a resident at Saginaw, 
having been born here Sept. 11, 1873. He 
was educated in the Saginaw public schools 
and after graduation started in to learn the 
jewelry business, being first employed by 
Marin Connolly and E. J. Hall. About 23 
years ago he started in business for himself, 
opening his first store in a building at Gen- 
esee Ave. between Jefferson and Warren 
Aves., and in 1904 moved to the location 
which he has occupied ever since in’ what 
is known as the Wiechmann building on the 
southeast corner of Jefferson and Genesee 
Aves. By his ability and industry, he built 
up one of the leading establishments of its 
kind in the city and became widely known 
in the business world as an expert jeweler, 
a thorough merchant and a public spirited 
citizen. 


In fraternal circles he was also very active, 
particularly in Masonry, belonging to prac- 
tically all the branches of that order. He 
was a member of Saginaw Lodge No. 77, 
F. & A. M.; Saginaw Valley Chapter No. 
31, R. A. M.; Saginaw Council No. 20, R. 
& S. M.; St. Bernard Commandery No. 16, 
Knights Templar; Bay City Consistory, 
Merlin Grotto and Elf Khurafeh Shrine. 
He was also one of the organizers of the 
George Washington Chapter, Order of De 
Molay, and a member of its first advisory 
board and was a charter member of the 
Lincoln Club. 

In June, 1897, Mr. Hesse was married to 
Miss Emma Holden, of this city, who sur- 
vives him together with three sons, Dewey 
C., William and Carl. Mr. Hesse is also 
survived by his parents, five sisters and one 
brother. 








Career of the Late F. A. Henninger 


CotumBIA, Mo., March 31.—F. A. Hen- 
ninger, a well known jeweler, who died at 
his home in Columbia, Mo., of pneumonia, 
Feb. 28, was one of the oldest jewelers in 
the State from point of service. He was 
born in Pennsylvania 68 years ago of sturdy 
Pennsyvania Dutch stock and followed his 
father’s footsteps in taking up the jewelry 
business at an early age. He came to Co- 
lumbia as a young man as watchmaker for 
D. P. Richards. Upon the death of Mr. 
Richards, Mr. Henninger and D. P. Rich- 
ards, Jr., now of Machmeyer-Richards, St. 
Louis, formed a partnership and continued 
the business. 

About a year later, Jan. 1, 1900, Claud 
Wheeler purchased the interest of Mr. Rich- 
ards and for five years the business was con- 
ducted as Henninger & Wheeler. In Au- 
gust, 1905, Mr. Henninger retired from the 
business and after an absence of three years 
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returned and eftered business alone, which 
business was continued to this time. 
In all of his, dealings, both personal and 


_ business, honor and integrity prompted his 


every ‘act. 

Mr. Henninger is survived by his widow 
and six children. 

Mr. Henninger was twice married. The 
first time in 1881 to Miss Jennie Holmes, 
who died in St. Louis, Feb: 28, 1893. Mr. 
Henninger was married to Miss Ora Hayes 
at Columbia, Feb. 18, 1901. Of the first 
union four children were born. These are 
Carl, Oklahoma City; Joseph, Pittsburgh, 
Pa.; Tony, Philadelphia, and Mrs. H. S. 
Shubert of St. Louis. ‘Four children were 
born of the last union, Fred A., Thomas, 
Nell and Dick, all of Columbia. Three sis- 
ters, Mrs. William Mosier, Misses Tonia 
and Jo, of Tunkhannock, also survive. 

Mr. Henninger was a member of the Ma- 
sons, Odd Fellows, Knights and Ladies of 
Security and Rebekah lodges. 

No man in Columbia will be more missed 
or mourned than F. A. Henninger. He was 
one whose fine, gentlemanly qualities were 
in evidence under all circumstances. Of an 
even temperament, seeing good in everybody 
and in everything commendable, he spoke 
well of all and loved his fellow men. 

He was unassuming and democratic, a 
man of convictions but always willing to ac- 
cord to others the right to their conviction. 
He was broad in all his views. He was 
loyal to his country and loved his country- 
men; devoted to his family and faithful to 
every trust as a husband, father, citizen and 
man. 

Mr. Henninger’s friends could be numbered 
by the people who knew him. The news of 
his death caused genuine grief, not only in 
the business world of Columbia, but every- 
where in the city, for he was esteemed and 
won the high respect of all who knew him. 








Canadian Expedition Formed to Seek Source 
of British Guiana Diamonds 

Toronto, Can., March 31—A party of 
Canadians, principally residents of Paris, 
Ont., have completed arrangements to start 
on an exploring expedition for diamonds in 
the upper section of British Guiana. Dia- 
monds have been found there by placer min- 
ing and the party will endeavor to discover 
the original source of the gems at the head- 
waters of the streams. 

The expedition, which is scheduled to 
leave on May 25, has been organized by W. 
J. Stewart of Paris, Ont., who spent nearly 
two years in British Guiana as field engineer 
on a large sugar estate, and is thoroughly 
familiar with conditions in the diamond 
fields. The party will include a civil engi- 
neer, a mining engineer and a doctor. 

Most of the party are returned soldiers, 
keen for adventure, and accustomed to the 
hardships which may be encountered. 
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One of the first old Waterbury watches 
made at the New England Watch shop on 
South Main St., Waterbury, Conn., to reach 
New Zealand about 30 years ago is now 
back in Waterbury for repairs. Miss M. 
Parker, of Princess St., Dunedin, New Zea- 
land, owns the watch and she has sent it 
to Frank P. Becton, a Waterbury, Conn., 
jeweler, for repairs. 
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Unlawful Use of Trade Mark Charged 








New York Concern and Its Head Held for Special Sessions on Complaint 
of Manufacturer of White Gold—Defendants Deny Guilt 








—— 








On the complaint of David Belais, manu- 
facturing jeweler, 137 W. 14th St., New 
York, Magistrate George W. Simpson of 
the Commercial Frauds Court. recently held 
Benjamin Gross of the Benjamin Gross 
(o., Inc., 96 Spring St., and his corporation 
for trial in the Court of Special Sessions. 
The defendants were charged by Mr. Belais 
with using his trade mark on white gold not 
manufactured by the plaintiff. Mr. Gross 
and his corporation were given a hearing in 
the Commercial Frauds Court on a charge 
of violating Section 2354 of the Penal Law 
which makes it a crime for any individual 
or concern to knowingly use the trade mark 
or name of a manufacturer for the purpose 
of leading the public to believe they are buy- 
ing. goods made by the manufacturer whose 
stamp appears thereon. 

According to the evidence presented by 
Assistant District Attorney Max Salomon, 
the defendants had been stamping white gold 
rings of their own make with the trade mark 
of David Belais. It is claimed in the evi- 
dence that the Gross concern, prior-to July, 
1921, bought the Belais white gold and from 
it made mountings. It is claimed, however, 
that subsequent to that date they began to 
make their own white gold and in April, 
1922, stopped buying the Belais product. en- 
tirely. It was .alleged that during this 
period the defendants continued to advertise 
their rings as made with Belais’ white gold. 
According to the testimony of several former 
employes of the defendants they were work- 
ing for the Gross concern when that firm 
made its own gold, at which time, it is 
claimed, they put the Belais stamp on rings 
which they made. It was further alleged 
that the defendants would return scrap gold 
to the Belais concern to the amount of 60 
per cent. or more of the purchase and it is 
Claimed that even in some instances more 
than the amount of their purchases, for 
which they received $22 an ounce. Accord- 
ing to the testimony, the defendants stopped 
buying the Belais gold entirely and when 
they did, the Gross concern only had about 
75 punces in stock, from which about 500 
tings could be made. In June, 1922, how- 
evef, it was alleged, the defendants purchased 
from a firm in Brooklyn 14 Belais stamps 
which it is claimed could be used for stamp- 
ing about 6,000 rings. Magistrate Simpson 
i holding the defendants for trial in Special 
Sessions, briefly reviewed the case and in 
part spoke as follows: 


THE COURT: The matter before me is upon 
two summonses charging the defendants, Benjamin 
Gross and Benjamin Gross Co., with violation of 
Section 2354 of the Penal Law, and the question 

ore me is whether there is reasonable and prob- 
mle cause for me to believe that these defendants 

did commit the crime charged, namely, that they 
did affix to any article of merchandise a false or 
counterfeit trade mark, knowing the same to be 
‘aise Or counterfeit, or a genuine trade mark of an 
imitation of a trade mark of another without the 
latter's consent, 

Did they affix the genuine stamp of the complain- 
ant Belais here with his name thereupon upon gold 
matfactured hy the defendant known as Gross’ 
White gold? If there is reasonable and probable 
‘aise for me to believe that this crime has been 





committed, or sufficient cause to believe the defend- 
ants guilty thereof, the magistrate must hold the 
defendant. *""* * 

We have here the testimony of two workmen of 
this defendant, both of whom deny that they were 
discharged, both of whom appear from the testimony 
to be competent workmen, and they testify in sub- 
stance that at the express instance and request of 
the defendant Gross they did affix the stamp of the 
complainant Belais upon the defendant Gross’ or 
the corporation’s white gold, and that both com- 
plained and that Newman was told by Mr. Gross, 
“Do what you are told,’ after Newman had com- 
plained that the gold cracks and breaks. He de- 
nied that he was discharged. He said he left be- 
cause the foreman was a bad man; that by the 
color the witness can distinguish the difference be- 
tween Belais gold and the other gold, also by his 
experience in working at it, and that the defendant 
Benjamin Gross told this witness to stamp Belais 
stamp upon other gold than Belais white gold. That 
is the substance of his testimony. 


And the testimony of the witness, Peter Diamond, 
is that he says for 30 years he has been a jeweler, 
that he was employed by the defendants for eight 
or 10 months. He testified in substance that this 
defendant, Benjamin .Gross, did give him instruc- 
tions plénty of times, and that Gross told him to 
make samples; “make it, put plenty of solder in it.” 
At that time he was working on Gross’ white gold, 
that he left Gross’ employ in March, 1922; that he 
was not discharged; that he did not work fast 
enough for the defendant Gross, and that was the 
reason he was discharged. He says he was the 
only sample maker in the place, and that besides 
the defendant, Gross, employes of the corporation, 
namely, Miss Shapiro and Fiddler, told this wit- 
ness, Diamond, to put complainant Belais’ stamp in 
Gross gold. 


Now, that testimony has not been shaken on cross 
examination, * * *® there are two significant 
things, one is the statement which is made by Mr. 
Relais, and it has not been contradicted, that he 
received more scrap gold back than he sold to de- 
fendant in the latter year, and if this defendant 
and his company had no use for ‘“‘Belais” gold be- 
cause they had received complaints and it was 
breakable and not malleable and could not be used, 
then why did this defendant, as he testified this 
morning, allow this complainant to continue to pay 
for the advertisements and he and his concern con- 
tinue to advertise the Belais white gold as a desir- 
able thing to be put upon the market, and let Mr. 
Belais pay the expense of those advertisements and 
then order more stamps. 


Now, I asked the die cutter here a question or 
two about the dies, just to find out if it was possi- 
ble from the angle that I was viewing this testi- 
mony about how many rings could be stamped with 
these stamps showing the name of the complainant, 
and although Miss Shapiro, who was in charge otf 
the gold room of the defendant, laying out the work 
of these men, as she said—checked the weight, cut 
the gold and gave orders to the stampers and all 
that—she couldn’t state the life of a stamp, although 
she claims she had been handling them all this 
length of time; and then, while she denies that she 
observed Mr. Gross speaking to the jewelers, she 
could not tell me anything about stamps, I must, 
therefore, disregard her testimony entirely, both as 
to the life of a stamp and as to the weight of evi- 
dence of what Gross said or did. 

And I can’t believe Gross’ testimony that he 
took such little interest in the business that he 
never went into the room, never had any conversa- 
tion beyond saying “‘good day” to the workmen, he, 
the head of the concern, and only out on short 
trips. 

As to the die cutter who testified—and he has 
been cutting dies for upwards of 25 years—he testi- 
fied the two hand cut dies containing the complain- 
ant’s name were each capable of stamping 1,000 
rings, and those two were ordered May 15, 1922, 
by Mr, Lehr; and the other 12 ordered on June 28, 
1922, were each capable of cutting 500 rings. In 
other words, 8,000 rings could have been cut from 
these. Now, what was the necessity of all these 
stamps at this particular time? There was none 
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of this gold—only a negligible quantity of Belais’ 
gold on hand at that time. * * * 

Upon the whole case there is reasonable and prob- 
able cause for me to believe that the crime alleged 
in the summonses has been committed, and I shall 
hold these defendants under the stipulation for trial 
in the Court of Special Sessions, being satisfied 
that they are guilty of the crime charged. The de- 
fendant, Benjamin Gross, the individual, is held in 
the sum of $1,000 bail. 


Eli Wolbarst, attorney for the defendants, 
when interviewed by a JEWELERS’ CIRCULAR 
reporter, stated that the only direct testi- 
mony which connected the defendants with 
the charge was given by two employes whom 
he claimed were discharged. Mr. Wolbarst 
stated that his clients are not guilty and 
never have been guilty of violating any law 
and they intend to fight this case to the 
finish, 


HOLD QUARTERLY MEETING 











Members of Fox River Valley Jewelers’ 
Club Plan Wisconsin Convention at 
Fond du Lac May 23 and 24 


NEENAH, Wis., March 30.—At the quar- 
terly meeting of the Fox River Valley 
Jewelers’ Club, held in the directors’ room 
of the Neenah State bank on Thursday 
afternoon, plans were formulated to send a 
big delegation of jewelers in that vicinity 
to the annual convention of the Wisconsin 
Retail Jewelers’ Association to be held in 
Fond du Lac, May 23 and 24. The associa- 
tion has been assured a large representation 
from cities in this territory. Matters of 
interest to the jewelry trade were discussed 
at the local meeting, Tax measures and 
other bills that would affect retail business 
and are now .before the Wisconsin legisla- 
ture, were discussed as well as the effect 
they would have on the business. The club 
went on record as strongly urging the re- 
peal of the federal tax on jewelry and is 
co-operating with State and national bodies 
to bring pressure in that direction on Con- 
gressmen. 

Like all gatherings of the club, the meet- 
ing was not marked with formality nor was 
a definite program prepared. Informal and 
round table discussions by the entire mem- 
bership present featured the meeting and re- 
sulted in bringing up many questions of vital 
concern. In the evening a banquet was 
served at the Valley Inn, covers being laid 
for 25. The next quarterly meeting of the 
club is to be held on July 8, and Green Lake 
was decided upon as the place for the Sum- 
mer meeting. 





Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended March 31, 1923. 


' The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,197,937.08 
Gold bars paid depositors............ 55,580.41 





OM Gk citbe Stier's pepsemre enone $1,253,517.49 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
Ee TT ee Pe eae ee $376,372.55 
CO > Sy eer er 245,193.56 
ee ey eee ere 89,329.54 
RE IE shi 41h: 66nd As et daa 125,120.27 
Es bisrace/d os ances stele ko nemelree 361,921.16 
ETD «5:4. «Bio 046 6409 0:k0% wh th ee 

UN -6. Leds. w xnre am aad aerate $1,197,937.08 
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Massachusetts and Rhode Island Retailers’ Convention 











Members of Association Meet at Springfield, March 27 and 28—Many Interest- 
ing Addresses a Feature of the Gathering—Officers Chosen 
and Resolutions Adopted 
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SPRINGFIELD, Mass., March 28.—About 100 
delegates were present when the ninth an- 
nual convention of the Massachusetts and 
Rhode Island Retail Jewelers’ Association 
opened at Hotel Kimball yesterday morn- 
ing. Those present included representatives 
of the best known jewelry houses from all 
parts of Massachusetts and Rhode Island. 
The morning hours were devoted to regis- 
tration of the delegates, and those attending 
the convention spent several hours in visit- 
ing the places of interest in and about 
Springfield, including the celebrated munici- 
pal group, the various art museums and the 
Springfield library. During the convention 
officers were elected, resolutions adopted, a 
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number of addresses delivered and trade 
questions discussed. 

The first formal session of the convention 
opened at the Kimball ball room, where the 
visitors were welcomed to Springfield in a 
short address by Mayor Edwin F. Leonard. 
His honor spoke of the fame of Spring- 
field as a convention city, and assured the 
delegates that the freedom of the city was 
theirs, and expressed the hope that another 
year would find them returning for another 
convention. 

Frank E. Davis then read the Jewelers’ 
Code of Ethics, and the regular business of 
the convention got under way. President 
Ellis Gifford, of Fall River, sounded the 
keynote of the convention in emphasizing the 
need for and the value of service. “Serv- 
ice,” said Mr. Gifford, “does not exactly 
convey the meaning which I want to express. 
I want to emphasize this, that the jewelry 
store can be made a vital element in the life 
of a city or town. It has a certain definite 
service to perform, and performing it, be- 
comes of value to the community. ‘Service’ 
is trite and inadequate; what [ mean is that 


we should encourage competition by co- 
operation.” His address was, in full, as 
follows: 


ADDRESS OF PRESIDENT GIFFORD 

_I welcome you to this our ninth annual conven- 
tion. 

In the Code of Ethics, which you have just heard, 
the first article reads “That just because he has 
opened a store is no reason why the community 
owes him a living.” A year ago when elected as 
your president, I said that I thought the best ac- 
tivity our association could adopt, would be one 
to make our stores of service and even a vital 
factor in every community. We can complain about 
trade conditions and help them, in a more or less 
degree, and while we are doing it, someone taking 
advantage of conditions surrounding him and mak- 
ing his store a real factor in his community be- 
comes a successful merchant. I do not mean to 
decry our activities. But I do want to impress 
upon myself and you all, that they are not the end 
we have in view. They are simply the means to 
make our stores more efficient servers of the com- 
munity. ' 

In the March issue of System was an account of 
the growth of the Corn Products Co. They started 
with almost unlimited capital. They had power to 
carry out any policy they wished. They tried to 
eliminate competition so they would be more pros- 
perous. To carry this out, they began buying up 
every competitor until they had 42 factories. But 
they found this encouraged competition as it made 
a ready market for any factories starting in this 
business. It also loaded them with a lot of in- 
efficient plants. Then they woke up. They found 
that although they controlled the market, they could 
not efficiently serve the people. So they sold, at 
tremendous loss, all these factories to potential 
competitors and built only four factories, so ef- 
ficiently built that they could make goods cheaper 
and better than ever before. Today they stand 
practically alone in this their field because they ef- 
ficiently serve the public. 

The program for this convention has been de- 
signed to give us some information that will make 
our business give better service. 

The best service is undoubtedly given by the man 
who gives it at a profit to himself. So we have 
not lost sight of those elements which tend to make 
our business profitable. 

The main reason for this gathering is that we 
can become better merchants if we mix freely with 
one another and swap ideas, as we are doing today. 
You can do some things much better than I can. I 
certainly appreciate the opportunity to be at this 
convention and receive from you, the little ideas 
that, put together, will help my business grow. I 
wonder if we carry co-operation as far as some 
people. Razor Fenton, the nationally known pick- 
pocket, now reformed, told me a couple of weeks 
ago, that when a crook got jugged, every crook 
that heard of it would do everything in his power 
to free him. For what? Simply to get him back 
in competition with themselves. Are we doing all 
we can to make the best use of what we call co- 
operation and what we might call the ‘Golden 
Rule’? 

I will not try in this short talk to preach a com- 
plete sermon. I just want to touch, if I can, what 
I consider the keynote of our situation today, and 
for that reason, the keynote of this convention. 
The word service is trite. But it is hard to replace. 
I think the expression “Make our stores a vital 
factor in our communities” implies as nearly as 
I can put it what I would like you to get from 
this convention. And do not forget, that you can 
be a vital factor in your community selling jewelry 
just as well as other merchants or professional men. 

You will see in our program what we have done 
this year and some hints of what we are aiming 
to do. We would like you to criticise our past 
activities and offer suggestions for our future. Do 
not be afraid to get on your feet and ask questions 
or give suggestions. 

In closing, I must offer my appreciation to you 
all for the wonderful support I have received from 
you all. I wonder if you all appreciate the vast 
amount of time and effort your secretary, Louis 
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Smith, is giving you. He is the outstanding ‘map 
in our association. He made it possible for Maggs, 
chusetts to be the first State in the nation to start 
and complete the tax fight, after the Indiana Play 
was announced at the Cincinnati convention. 

Our membership committee headed by Fred Cc 
Newhall and consisting of Past Presidents, Frat 
E. Davis, J. Fred Kahl, Ed. F. Lilley and Aj, R 
Kerr; Past Vice-president, H. S. Tanner; Vice. 
presidents, J. C. Stever and Frank Ricard: 
Treasurer, Everett W. Durgin, G. M. Stevens J, 
Arthur Clem and C. J. Gidley, deserves our hearty 
thanks which I now publicity give them. 

I also must thank the directors for their fine 
spirit, and loyal co-operation. 

I hope you will enjoy the proceedings of this 
convention and carry home messages which will 
make you more “vital factors in your own com. 
munities,” 


The first and principal address of the 
afternoon session was that of Arthur B, 
Mansur, vice-president of the A. N. R. J. A, 
who took for his subject, “Clocks.” This 
address was along the same lines as the one 
delivered at the 1922 A. N. R. J. A. conven. 
tion which was published by the Jeweuers’ 
CrrcuLar at that time. 

Following Mr. Mansur’s address, J, F 
Kahl spoke on recent developments in legis 
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lation concerning the stamping of fineness 
on sterling and gold articles. He suggested 
some changes which were to come up for 
discussion at the evening session. P. 

Trout, of the Babson Statistical organization 
of Wellesley Hills, Mass., was the next 
speaker, and took for his topic “A Practical 
Program for Stabilizing Business, and the 
Business Outlook.” He was followed by 
E. L. Greene, of the Boston Better Business 
Bureau, who spoke on “Clarifying the 
Jewelry Situation in Boston.” In his ad- 
dress he took up some of the more pressing 
problems which at present confront the 
jewelry trade in Boston, particularly from 
the retailer’s point of view. After 4 dis- 
cussion regarding the elimination of the 

per cent. tax on jewelry, the afternoon ses 
sion adjourned for dinner. The evening 
session consisted of a “question box,” at 
which delegates exchanged views: an 
gleaned information from each other's ¢X- 
eriences. ; 
‘ Among the guests of the convention ot 
Mayor Edwin F. Leonard, of Springfield; 
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Rev, James Gordon Gilkey, Frederick J. 
yillman, both of Springfield; Arthur G. 
yansur, vice-president of the A. N. R. J. 
4; A. W. Anderson, secretary of the A. N. 
gj. A; E. L. Greene, of the Boston 
jeter Business Bureau; Malcolm P. 
yaNair, of the Harvard University 
fyreau of Business Research; F. S. Tag- 
gatt, of the Sterling Silver Manufacturers’ 
Association; James H. Noyes, of the Jewel- 
os Security Alliance; Henry Arnold, of the 
lewelers’ Publicity Association; Matson 
Tinker, president of the Maine Retail Jewel- 
as Association; Arthur W. Montigny, 
president of the New Hampshire Retail 
Jewelers’ Association; Russell W. Parish, 
president of the Vermont Retail Jewelers’ 
Association, and Frank M. Todd, president 
of the Connecticut Retail Jewelers’ Associa- 
on. 

"icine the convention a movement to 
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curtail the practice of giving everlasting 
guarantees of watches, 50 cent mainsprings, 
l0 cent crystals, free engraving and free 
services, was gotten under way, and the men 
whose shops still charge the ridiculously low 
prices of a few years ago were advised to 
wake up, as the jewelers intend to get “The 
meat instead of just the bone.” ‘The senti- 
ment of the convention was embodied in a 
burlesque of “Old Black Joe,” which was 
printed in the program. 

What platinum is and is not was the 
wubject which J. Frederick Kahl took up 
in the course of his address at the Tuesday 
afternoon session of the convention, He 
strongly advocated the standardizing of 
dlatinum jewelry, so that it might be pur- 
thased with the same confidence and feeling 
of security that attends the purchase of gold 
and silver articles whose precious metal 
‘ontent is in some unmistakable manner 
indicated upon the article itself. 

Mr. Kahl pointed out that many jewelers 
we advertising various alloys of so-called 
platinum,” which in many cases are not 
fen 50 per cent. pure. If the proposed 
Stamping measure is passed by Congress 
this fraudulent advertising would be done 
‘way with at once and permanently. This 
‘amping act was warmly commended by 
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Mr. Kahl. “What the honest jeweler 
needs,” he said, “is real legal protection in 
the sale of platinum.” A discussion of the 
subject of the purity of gold along lines 
similar to that concerned with the purity of 
platinum followed during the “question 
box” session. 

“Retail jewelers are neglecting some won- 
derful opportunities for promoting their 
sales, “was the contention of F. S. Taggart, 
who was the first speaker at the morning 
session of the convention of Wednesday. 
Following up this declaration, Mr. Taggart 
pointed out the increased custom that could 
be brought to the retail jeweler by inaugu- 
rating a “National Sterling Silver Week,” to 
be held simultaneously in all parts of the 
country from May 14 to 19, preceded and 
followed up by an intensive campaign of 
advertising. Mr, Taggart asserted that it 
was utterly beyond his conception how a 
man of means, who can afford to own a fine 
house, buys fine furniture and rides in a 
high priced automobile, will still allow his 
table, the very center of the home, to be 
equipped with anything but the best kind 
of silverware, sterling silver. It was pointed 
out that it is more beautiful, more durable, 
and is the quintessence of good taste. He 
expressed the opinion that the retail jewelers 
ought to undertake the task of educating 
people to have all their fine possessions in 
harmony, and he included sterling silver 
among “fine possessions.” 


‘ 


Mr. Taggart produced figures showing 
that homes to the value of $1,200,000,000 
are to be built in the United States this 
year. He then outlined a plan for selling 
silver to the owners or occupants of these 
homes. He suggested that the retail jeweler 
keep account of the new homes in his ter- 
ritory, and endeavor to show the owners 
that to have a home in complete harmony 
sterling silver should be purchased for the 
table. He laid emphasis on the fact that 
sterling silver is “of the ages”; that it 
outlives the purchaser, never loses value, 
and as an heirloom has an extrinsic value 
far in excess of its purchase price. Mr. 
Taggart recommended that dates of gradua- 
tion from schools and colleges be kept in 
mind by the retail jeweler, and an effort 
made to interest the parents of graduates 
in gifts of silver. Mothers’ Day, May 13, 
he said offered a fine opportunity to interest 
every man in the purchase of sterling silver. 


. The speaker outlined a plan for the jewelers 


to arrange for talks to be given in the 


schools, especially the vocational schools, 


on the manufacture of sterling silver. 


What Harvard University is doing to help 
the jewelers was told by Malcolm P. Mac- 
Nair, of the Harvard Bureau of Business 
Research. Some interesting figures relative 
to the jewelry trade were given by Mr. 
MacNair. He showed that 119 stores, 
which furnished the basis for the figures 
compiled by the University, did an average 
business in 1920 of $77,000. In 1921 the 
average was $65,000, a falling off of 15 per 
cent. In 1920, the gross profit on those 
stores was 38 per cent. of net sales, that is, 
out of every $1,000 sales, $620 went to pay 
the cost of merchandise, and $380 was left 
to cover expenses and show a net profit. 
In those same stores, 1921, gross profit was 
37 per cent., that is, $370 out of every $1,000 
represented the jewelers’ margin. The 
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speaker then gave an itemized account of 
the retail jewelers’ overhead, and showed 
that in 1920 the stores showed a net profit 
per $1,000 sales, of $40, while in 1921, not 
only was there no net profit, but the stores 
had a net loss on the average of $66. 

The speaker said that the Harvard 
Bureau had found that this state of things 
was due to high overhead and slow turnover 
of stock. He said that from indications 
it appears that the year 1922 will show 
better results, and that 1923 will be a good 
year. As a remedy he offered the sugges- 
tion that the business be analyzed, slow 
movers discovered, separate department 
merchandise figures be kept, and advantage 
taken of the service of the Harvard Bureau 
with its complete statistics. 

The principal business of the afternoon 
session was the election of officers and the 
reports of the committee on resolutions and 





FRANK RICARD, OF THE MEMBERSHIP COM- 
MITTEE 


the committee on trade interests. The fol- 
lowing were elected officers of the Massa- 
chusetts and Rhode Island Jewelers’ Asso- 
ciation: President, Ellis Gifford, Fall 
River, Mass.; (re-elected) ; first vice-presi- 
dent, J. C. Stever, of Boston; 2nd 
vice-president, H. S. Tanner, Providence, 
R. I.; secretary, Louis S. Smith, of Beverly; 
treasurer, Everett W. Durgin, of Worcester. 
Mr. Durgin and Mr. Smith succeeded 
theniselves. 

Last year’s executive committee, with the 
exception of Mr. Tanner, were re-elected, 
and included J. H. Wood, of Fall River; 
C. J. Gidley, of New Bedford; Fred C. 
Newhall, of Lynn; Robert A. Lohnes, of 
Worcester, and G. M. Stevens, of. Spring- 
field, who succeeds Mr. Tanner, 


Resolutions 

Among the more important resolutions 
submitted by the committee and adopted by 
the convention were these: That Congress 
be informed that in the opinion of the con- 
vention, the five per cent. tax is no longer 
necessary and should be repealed; recom- 
mending “National Sterling Silver Week,” 
May 14 to 19; recommending to the manu- 
facturers of sterling silver vases and candle- 
sticks that they mark in an unequivocal way 
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EGYPTIAN DESIGNS 


in jewelry of all kinds will be the vogue this coming season when artists sent to the tomb 
of TUT-ANKH-AMEN return with their studies of the ancient art. 


CARNELIAN LAPIS TURQUOISE 


are the predominant Egyptian Stones and we are prepared to supply them in quantity lots in 
all desirable shapes and sizes for any manufacturing purposes. Place your orders NOW— 
in advance—for the demand will be imperative. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones. 


New York, 70 West 40th Street 
a Paris, 32 Rue Beaurepaire Gablonz, a/N., Jagergasse 3 Providence, 63 Washington St. 
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“Say it with Beads” 
emerson 
STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, Cornelian, 
Chalcedony, Chrysoprase, Coral, Jade, Lapis Lazuli, Opal, 
Topaz, Tourmaline, Turquoise, Turquoise Matrix 
and others 


Espositer, Varni Co. 


Importers of Precious Stones : 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 






































Samuel Lenkowsky & Son 


Importers of 


DIAMONDS 


Announce that on or about April 15th they will move their offices 
from 71 Nassau Street, where they have been located for the past 


seventeen years, to 
170 Broadway 


Telephone 
Cort. 1955 aw Sonn 
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he amount of base metal used to load their 
; that the expression “solid gold” be 
from the trade as unjust and mis- 
jading; that the trade interest committee 
je empowered to establish a clearing house 
jor information, obtainable by members of 
the association on request, relative to sales 
volume, wages, etc.; that free engraving be 
jicontinued; that the statistics available at 
fe Babson organization at Wellesley Hills, 
Yass, be made use of and that valuation 
goods sold at retail by other jewelers is 
methical and ought to be stopped. It was 
dso resolved that there be no free loaning 
watches; to consider holding the annual 
onvention at Providence, R. I., next year; 
tat the use of any metal other than iridium 
hardening platinum be discontinued; that 
» misleading abbreviations be used in 
marking gold, silver and platinum; that the 
Sevens-Kelly bill, (H. R. II) be advocated 
y the association; that the sincere thanks 
nd appreciation of the convention be ex- 
waded to Mayor Edwin F. Leonard, of 
Springfield, the Hotel Kimball for its hos- 
piality, and the Springfield Daily News, 
the Republican, and the Springfield Union, 
for their faithful reporting and generous 
gace. The report of the resolutions com- 
mittee was accepted in toto. 
Probably the most important report was 
tat of the trade interests committee, which 
yas made at the Wednesday afternoon ses- 
ion immediately preceding the election of 
ificers, The report was made by J. Arthur 
(lem, of the Foster Co., of Providence. Its 
principal recommendation was for the estab- 
lishment of a sort of salvage corporation, 
wntrally located, which would handle the 
wn-salable articles of the retail jewelers, 
wholesalers and manufacturers, This clear- 
ing house, as it were, would be formed as 
grt of the fight of the better class of 
merchants against the “fake” auction sales 
tat hurt the trade, and the purpose of the 
wlvage Corporation would be to keep these 
wn-salable articles out of the hands - of 
mscrupulous merchants. The recommenda- 
tin stated that it is useless to try to get 
atthe evil of the “fake” auction by any other 
mans than getting at the source of the 
woods which they sell, which means that the 
mslable stocks of the wholesalers and 
manufacturers, as well as those of the re- 
laler, must be spread all over the country 
ad disposed of through this salvage bureau 
clearing house. Then the co-operation 
if the manufacturers may be asked, and 
ey might possibly discontinue the manu- 
lature of such articles that will appeal to 
te “fake” auctioneers. 
Of course, this clearing house would re- 
ite financing, and it was recommended 
tt members of the national association be 
‘sttusted with the powers of directors in a 
tall jewelers’ bank, which would finance 
scheme, 
While of course this scheme is in the 
‘bryonic stage, details are to be worked 
‘ut, and the project was earnestly recom- 
waded and will be urged upon the national 
‘0ciation. 
At the convention Wednesday a parch- 
mnt conferring upon the delegates to the 
“avention the freedom of the city was re- 
he by President Ellis Gifford, of Fall 








The convention closed with a banquet at 
the Kimball, at which Mayor Edwin F. 
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Leonard, of Springfield, and Rev. James 
Gordon Gilkey, well known clergyman, were 
present. James Kingman gracefully pre- 
sided as toastmaster, and Rev. Mr. Gilkey 
spoke on “Changing America.” Frederick 
J. Hillman, prominent real estate operator 
of Springfield, addressed the diners on 
“Adjusted to Temperature.” Dancing fol- 
lowed until a late hour, and the delegates 
voted Springfield a pleasant, hospitable and 
altogether satisfactory city in which to hold 
one of their most successful conventions, 








BRITISH CLOCK IMPORTS 





Big Increase of German Products in 1922— 
American Clocks Again Gaining 
Headway 

WasuinctTon, D. C., March 31.—The out- 
standing feature of 1922 of British imports 
of clocks was the immense increase in the 
entry of German goods, 3,423,771 complete 
clocks being received as compared with 2,- 
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penditure is placed against the greater econ- 
omy which would result from purchasing 
a more reliable article. 

Recently a large store in South London 
was retailing German clocks at 2s. 11%4d. 
each, The repair of a similar clock would 
amount to not less than 4s. 6d., and conse- 
quently a new one replaces the old as soon 
as the latter ceases to function. American 
clocks of this class, which carried a guaran- 
tee of a specified period during which de- 
pendence could be placed on them (and, if 
practicable with repair shops in England) 
should become again prominent in the Brit- 
ish market. 

French clocks, which are, of course, of a 
different character, failed to maintain im- 
ports last year comparable with the figures 
for 1921 or 1920, but those from’ other 
countries advanced to a total of 193,071 
against 158,349 in 1921, and 264,004 in’ 
1920, 

The following statement shows British 
imports of clocks in 1922 in detail: 








1920 

No. 
SO Ee Ee ee eee 1,700,889 
NN oa tA BE alk Fah nae Ee eae ewes 29,619 
United States of America...........00. 365,672 
ee eer re 264,004 
NE ed pe bien dow nen eens aude 2,360,184 
I har aka dee ede Rao ReaeS. Dhcwaeke 





1921 1922 1920 1921 1922 
No. No. £ £ £ 
2,005,934 3,423,771 543,558 324,654 483,099 

32,011 17,769 41,326 23,767 18,581 
80,753 106,515 164,959 45,283 29,750 
158,349 193,071 120,778 56,897 46,089 
2,277,047 3,741,126 870,621 450,601 577,519 
ee ee 186,416 93,785 88,620 











005,934 in 1921, and 1,700,889 in 1920, ac- 
cording to a report from Consul Irving N. 
Linnell, at London. Based on the aggregate 
import values, these goods averaged about 
6s. 5d. each in 1920, 3s, 3d. each in 1921, 
and further decreasing to under 2s. 10d. each 
in 1922. 

Receipts of American clocks showed some 
recovery from the great decline of 1921, yet 
were approximately 200,000 fewer in number 
than in 1920. In average import price there 
was a fall to 5s. 7d. each against 1ls. 3d. 
each in 1921, and 9s. each in 1920. Thé 
drop in price contrasted with 1921, therefore, 
was about 50 per cent. With a further 
decrease there should be no reason why im- 
ports of American clocks should not expand 
considerably, as their better reliability and 
wearing qualities are well known, 

The re-introduction in larger number and 
at reasonable competitive prices of long- 
sounding alarm clocks should not lack a 
market, Consul Linnell’s report observes. 
One explanation of the striking increase in 
the imports of German clocks probably may 
be found in the fact that the cost of repair- 
ing metal lever clocks—with or without 
alarms—frequently is higher than the cost 
of a new German clock, and the fact that 
there is consequently a smaller actual ex- 


British imports of watches, whether gold, 
silver, or other metal cases, recorded a 
marked gain last year as compared with 
either 1920 or 1921; the aggregate of all 
kinds totaled 2,700,342, against 1,971,072 in 
1921 and 2,352,915 in 1920. Those with 
gold cases numbered 294,842, or more than 
100,000 in the preceding year, and upwards 
of 53,000 more than in 1920, while the av- 
erage import price fell from £2 9s. 4d. each 
in 1920, and £1 12s, 6d. in 1921, to £1 3s. 8d. 
last year. Watches with silver cases dropped 
in average import price to 8s. 4d. each 
against lls. 3d., and 19s. 9d. in 1921 and 
1920, respectively, and there were similar 
heavy decreases in the average prices of 
other complete watches. 

Watch cases, both gold and silver ex- 
perienced a striking advance in the number 
imported last year as compared with either 
of the two preceding years, but those of 
other metal declined. The average import 
price of gold watch cases in 1920 was #1 
2s. 5d.; in 1921, 13s. 1d., and in 1922, 9s, 8d.; 
silver watch cases ranged from 10s. in 1920 
and 3s. 1d. in 1921 to less than 2s. in 1922. 

The following statement presents in de- 
tail British imports of watches, watch cases, 
and parts of watches other than cases in 
1920, 1921 and 1922: 














1920 1921 1922 1920 1921 1922 
Watches No. No. No. £ £ £ 
PPP tT aC ere ee 221,252 191,376 294,842 545,979 310,920 349,729 
I a 5.96 oe Sab ho oh ad wea 252,294 209,463 332,472 249,115 117,997 137,627 
CS Cia din ose nian kn 40a eee aeee 1,879,369 1,570,233 2,073,028 632,281 317,428 304,452 
WR bic ahs bare sb a ntecds<scsbaes ae 1,971,072 2,700,342 1,427,375 746,345 791,808 
’ 
Watch Cases 
SN or gna a a Sewats ddd ae eo aa aS hae 253.785 158,882 340,292 283,972 104,140 164,286 
Pe Per ree Pe rere rn Le 186,348 76,674 285,603 93,292 11,880 26,009 
CIN 6 655 iV Ve. 0s waiscdaaine eae koe we 103,181 60,079 17,667 51,979 19,705 7,930 
WE 2404 dO RA ee eae eee ed 543,314 295,625 743,862 429,243 135,731 198,225 
Parts: of watches other than Cas€6sec6s0é cctcccse sevgedee cevaet's 431,254 239,1]1 184,120 
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EGYPTIAN CARNELIAN BEAD NECKLACES 
Also Scarabees and Other Real Stones, Bead Necklaces and Gold Earrings 


A. SCHORR & COMPANY 
15 MAIDEN LANE 


NEW YORK 
















IMPORTERS OF PRECIOUS AND SEMI-PRECIOUS STONES 
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CABLE ADDRESS : 
RIPRAP, LONDON 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT 


AMSTERDAM 
ANTWERP 


LONDON, E. C., 1. 

















SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


LAPIDARIES—SETTERS 
108 Fulton Street New York City 
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Harris-Kober Hearing Still Going On 





President of Bankrupt St. Louis Jewelry Firm Shows Poor Memory When 
Questioned by Bankruptcy Referee—Simon Van Raalte Questioned 

















Sr. Louis, Mo., March 31.—The develop- 
ments ‘in the bankruptcy hearing of the 
Harris-Kober Diamond Importing Co., of 
this city, are slow in getting any place, al- 
tough the auditors are finding many items 
that need explanation. According to Re- 
giver Schoenthaler, the work of these ex- 
yerts will be completed the coming week, 
gd not before that time will there be an 
wthentic and complete list of the creditors 
of the defunct firm. 

On reopening the hearing this week in the 
United States District Court, Louis K. Har- 
ris, president of the Harris-Kober Diamond 
Importing Co., was called to the stand to 
complete the examination which started at 
the previous hearing reported in THE JEWEL- 
ps’ CIRCULAR last week. 

The principal examination was over what 
was to be explained about a bank statement 
of the Harris-Kober concern, issued Dec. 31, 
1921, to the Boatmen’s Bank of St. Louis, on 
which the firm negotiated loans and dis- 
counted paper. 

Referee Coles and M. G. Levinson, at- 
tomey for the receiver, J. W. Schoenthaler, 
fred a number of questions at the witness 
which he seemed unable to answer in regard 
tothe statement. Harris admitted, however, 
that he had had the statement made, which 
we give herewith. 


ASSETS 
Cash on hand or in bank.... $26,631.32 
er 4,610.46 
Furniture and fixtures....... 83713.81 
Accounts receivable.......... 65,876.28 
Merchandise inventory....... 96,290.75 


6609.6 a'e o0ms pw 5 ele $201,122.62 


Total 
LIABILITIES 
ee * $12,000.00 
Bills payable, not due........ 115,619.90 
SS ere re re rome 73,502.72 
en ce rere arene $201,122.62 


_ Examination of the company’s books which 
is being conducted by the receiver, discloses 
considerable difference between the books 
amd the statement as issued. In his testi- 
mony Harris stated that he believed the state- 
ment to be a true statement of the financial 
condition of the company. In response to 
questions about what factors were considered 
a the time the statement was made, the wit- 
Mss's memory failed him again, as it did in 
‘veral instances at the last hearing and in 
*veral other instances which followed dur- 
ig the course of his testimony. The in- 
formation for the statement was “just hand- 
him” by someone, he could not recall 
Who, 


4, ne janitor?” inquired Referee Coles. 
bg Harris answered. “The office boy?” 
0.” 
“Well, who made the inventory that 
thowed $96,290.75 of merchandise?” Harris 
¢ the inventory. He could not remem- 
he arrived at that figure and could 
‘ot tell whether it was a true statement, 
or he is not a bookkeeper.” 
, But you made the statement and signed 
tand presented it to the bank. Now where 





did you get that information?” persisted 
Referee Coles. Harris said he couldn’t know 
with his mind all upset by bankruptcy, law- 
yers and reclamation proceedings and every- 
thing. 

When further questioned by the referee 
whether he could not shed some light on the 
statement, Harris stated that he was sorry 
but could not. 

The referee further questioned the witness 
about the bills payable in the bank statement 
and asked whom he saw about those figures 
and how he arrived at the cash on hand and 
in the bank. Witness again failed to remem- 
ber, but stated that he asked for the informa- 
tion and that someone handed it to him. 

The referee asked, “Were the bills and 
accounts receivable figured in the same man- 
ner?” “Yes, the same way,” Harris an- 
swered. In a quick comeback the referee 
asked, “In what way?” and the answer from 
the witness was, “I don’t remember.” 

The persistent failure of memory on the 
part of Harris, in regard to important items, 
caused little to be gained from the hearing. 

Levinson, attorney for the receiver, ques- 
tioned Harris about the discrepancy between 
the bank statement and the company’s books. 
The bank statement showed stock on hand of 
$96,290.75, while the books showed that 
$611,000 should have been the value of the 
stock. Harris stated that he could not un- 
derstand the wide difference. 

At the instigation of Harris’s attorney, he 
read the following statement of purchases, 
sales and operating expenses for four years 


. prior to the present difficulty : 


Operating 

Purchases Sales Expense 

1990) cores $489,630.81 $580,932.86 $97,840.01 
WB21 ccna 327,527.81 426,339.47 120,750.95 
WR ehacdiave 845,808.49 662,427.40 136,869.58 
ae 168,071.15 122,527.69 24,836.82 


From the statement of the firm’s attorneys 
as given, the losses of the firm in the last 
three years in bad accounts were $177,644.67. 
It was shown during the course of the testi- 
mony that in the great need for money that 
many diamonds were sold at and below their 
actual’ cost. 

Counsel for the receiver stated in his ap- 
plication for an order on which the examina- 
tion of Harris was requested, that Simon 
Van Raalte had charged the Harris-Kober 
concern rates for money that were above the 
legal rate of interest. Van Raalte was called 
to the stand on the second day of the hear- 
ing this week and spoke for himself. 

During the hearing Van Raalte gave state- 
ments in regard to his business dealings with 
Harris-Kober over a period of five years. 
The bankrupt firm owed him $273,000, the 
witness stated, and denied that he ever 
charged them interest in advance of the legal 
rate. He further stated that the paper which 
he now owns that he got from Harris-Kober 
was*purchased outright at a discount of 18 
per cent. a year, and not put up by Harris 
and, Kober as a collateral for loans. 

Vat Raalte stated that when the amount 
of notes had become so large as to demand 
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additional margin of safety that he exacted 
a deposit of diamonds to secure the signa- 
ture of the indorser of some paper hypothe- 
cated by Harris and Kober. The witness 
was very much wrought up over the men- 
tion of the word “charge” when brought up 
in connection with dealings with Harris and 
Kober. He was positive and very emphatic 
in stating that his dealings were all purchases 
of customers’ notes and not loans. 

He stated that not one note that Harris 
and Kober sold to him had ever been pro- 
tested and that the only loss he ever suffered 
was when a firm failed. 

The witness was asked about a note from 
a Chicago house that was hypothecated to 
him by Harris and Kober which had gone 
to protest in the Republic National Bank of 
St. Louis and which the Harris-Kober firm 
made good with a check to Van Raalte. He 
identified his signature on the note, but could 
not remember any such transaction. It was 
then stated that where money is lent on a 
note the borrower is responsible for the full 
face value of the note in case of protest, but 
where the note is purchased outright the pur- 
chaser assumes all responsibility. 

When questioned by Referee Coles about 
the transaction, he admitted it unhesitatingly 
and recalled that the note had been pro- 
tested, and that Harris and Kober had sent 
him a check to protect him. He explained 
to Attorney Levinson later that he had for- 
gotten the transaction. Another note of the 
same Chicago concern was shown him that 
had gone to protest, but Van Raalte had for- 
gotten it. 

There was a transaction Feb. 2, 1923, in 
which Harris and Kober hypothecated $17,- 
367.77 of customers’ notes to Van Raalte on 
which they received, after various deduc- 
tions, $14,801.13. It was shown that eight 
per cent. interest had been deducted, 10 per 
cent, discount and $879.71 additional. When 
asked what the last mentioned amount rep- 
resented, he stated that it was for accom- 
modation. He stated that he refused to take 
the paper at first, but that Harris was so in- 
sistent that he finally told him that if he 
must take the paper he would have to make 
some money on the transaction. He said 
that he instructed his bookkeeper to calculate 
10 per cent. on a previous loan, and add it 
to the cost of making this one. The $879.71 
represents the additional cost, he said. 

Attorney Levinson produced two notes of 
$900 each, on which interest had been re- 
bated because they were taken up before ma- 
turity. This was done to establish further 
that Van Raalte’s transactions had not all 
been “purchases,” as he had claimed in his 
testimony. To this Van Raalte explained 
that the notes were purchased outright at 
the usual discount, but that Harris and Ko- 
ber had bought them back and substituted 
other notes. 

Transactions in which diamonds were de- 
manded to secure the signature of Harris 
and Kober were gone into, and one of these 
was a deal in January of this year, when Van 
Raalte bought a straight collateral note for 
$20,000 and took diamonds valued at $30,- 
955.89 to secure the signature of the in- 
dorser. 

Van Raalte will be called to the stand 
again when the hearing is resumed at 2 P. M. 
April 9. 

Charles G. Krell, Van Raalte’s secretary, 
testified that the legal rate of interest had 
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American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON PARIS 
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ELK TEETH 


Genuine (mow scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, ue Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very_taking. 
Made in the great “Gold Belt’ of 
the Black Hills, So. Dakota. Sell 
well everywhere. 
Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, ourma- 
lines, Topazes, Amethysts,  etc., 
all faceted; all the leading Cabo- 
chon cut semi-precious Stones. 
lesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 





51 Maiden Lane 





Jobbing Stones 


Get the habit of mailing your 
jobs to us, for quick and eff- 
cient service, at right prices, 
also stone seal engraving, et- 
crusting, and lapidary work. 


Kroner, Hyman & Co., Inc. 
Importers of 


Precious and Imitation Stones 
New York City 




















SEED PEARL 


Repairing 
Renovating 


FRANK C, OSMERS 


2 West 47th Street, New York City 


Suggestions and estimates on request. 





Furnished for - oe Size 
EARRING STONES 





Established 1886 


CHARLES KOHLBUSCH 
Manufacturer of 
FineBalances and Wei 
FOR ALL PU 
| 215 South St., Jersey NI. 

















Ce gN Sterling Silver and 1/1 

Filled Frames sent up 

2% proval to reliable houses. 

$13.50 per assorted dozen 
on pad. 


Jewelry Imp. 
33 Bromfield St., Boston, 


Attention—Manufactwes 


ONYX RING STONES 


ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. we York 
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not been charged, and also admitted that 
several checks had been “kited” with Van 
Raalte. 

A restraining order from Judge Faris, of 
the Federal Court, prohibits the disposal of 
Harris-Kober collateral in the possession of 
Yan Raalte, Jacob D. Cohen, Daniel R. 
Cohen and Leo Frankel. 

Various rumors are afloat in regard to a 
settlement, but it seems that there is little 
foundation for any of them. It is but barely 
probable that anything would be attempted 
while the hearing is under way. 








T. W. FOSTER HONORED 





Prominent Providence Manufacturer Pre- 
sented With Handsome Loving Cup by 
Employes on His 75th Birthday 
ProvIDENCE, R. I., March 31.—The fac- 
tory of the Theodore W. Foster & Bro. Co., 
manufacturing jewelers and silversmiths, 100 
Richmond St., was the scene at noon today 
of an unusual incident on the occasion of a 
presentation to Theodore W. Foster, presi- 
dent of the concern, by his employes, of an 
immense sterling silver loving cup as an ex- 
pression of the esteem in which they held 
their employer. The presentation was also 
intended as an expression of congratulation 
to Mr. Foster on the attainment of his 75th 
birthday, as well as the 50th anniversary of 

his starting in business. 

Just as the power stopped in the big fac- 
tory, Mr. Foster was told by his son, T. 
Clyde Foster, that the superintendent of the 
plant, Axel Olsen, desired his presence in 
the shop on a matter of great importance. 
When Mr. Foster entered the factory he was 
confronted by the more than 450 employes, 
who greeted him with enthusiastic cheers 
ad applause. After a few minutes, Mr. Ol- 
sn addressed the “boss,” expressing the 
esteem of the employes and wishing him 
years of continued health and prosperity. 

Mr. Olsen called attention to the fact that 
Mr. Foster had recently passed his 75th 
birthday, and the business was now observ- 
ing the 50th anniversary of its founding, and 
that the employes, desirous of attesting their 
appreciation of the double event, had for 
several weeks been surreptitiously working 
upon a specially designed token which he had 
hen appointed to present. Mr. Foster was 
taken completely by surprise, and though 
wercome by the sentiment that was mani- 
feted by the assembled employes, made a 
brief response. 

The cup is of unusual design and work- 
maiship and is the combined work of men 
® Mr, Foster’s employ, who have devoted 
tir spare time to the production of the 
wautiful gift. It is a masterpiece of the 
‘lversmiths’ art and was designed to be 
ymbolic of the career of the recipient. It is 
out 30 inches high and extremely heavy, 
wth three handles. Conspicuous in the or- 
mentation of the top are three raised 
thield-shaped escutcheons, containing the 
‘als of the United States, and of the States 
New York and Rhode Island, the two 
atter being in honor of the State in which 
ir, Foster was born and that in which he 
“had his business experience. The Gov- 
ament coat-of-arms is in commemoration 
{his Civil War service, he having served 
bugler in Company C, of the Third Rhode 
“and Cavalry, for two years and a half. 
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Suitable inscriptions are heavily engraved 
across the sides of the handles and around 
the flaring bottom of the cup. The cup 
rests on a heavy solid base of ebony. 

Mr. Foster was born in Rome, N. Y., in 
1847, but removed to Pawtucket, R. I., in 
1853, where he attended the public schools. 
The present business was founded by Mr. 
Foster, Jan. 1, 1873. Since the first of this 
year the heads of the departments in the 
Foster plant have been working upon the 
design and details of the cup and have 
worked upon it at spare moments unknown 
to Mr. Foster. 








SAYS “BUDDY” STOLE JEWELRY 


Colored Man Charged With Window Smash- 
ing in Milwaukee Store Goes to Jail 
Refusing to Reveal Name of Chum 
Who Saved His Life 

MILWAUKEE, Wis., March 31.—An_ inci- 
dent of the World War, the saving of a life 
after the transport Mt. Vernon was torpe- 
doed, interfered with Wisconsin justice Fri- 
day, when Harry Brown, negro, 33, Chi- 
cago, took a three-year sentence for burglary 
after refusing to reveal the name of “his 
buddy,” who, he said, really committed the 
crimes with which he was charged. Brown 
was charged with robbing the jewelry stores 
of August Stecher, 3rd and State Sts., and 
Edward Seidel, 2nd St. and Grand Ave., by 
breaking plate glass windows with bricks. 
The Stecher robbery occurred Feb. 10, with 
$100 worth of goods taken, and the Seidel 
robbery March 23, with $250 worth of arti- 
cles stolen. 

The man told the court he confessed to 
these crimes, but did not commit them. His 
confession was due to fear of police third 
degree methods, he declared. 

“IT was there when both robberies were 
committed,” he said, “but another man took 
the stuff. He gave some of it to me.” 

“What was his name?” he was asked. 

“T can’t tell, Judge,” was the reply. “He’s 
my buddy. He saved my life in the war. 
When the Mt. Vernon—that was an army 
transport—was torpedoed, we were on it. 
| couldn’t swim. My buddy crawled on a 
floating crate and held me up. I can’t tell on 
him.” 

Brown was sentenced to three years’ im- 
prisonment on each count, but the sentences 
are to be served concurrently. 











ALLEGED THIEF ARRESTED 





Woman Charged with Stealing Gem Set 
Watches Held for Further Examination 
After a search of several months, the 

police arrested a woman last Saturday who, 

it is charged, stole two jeweled wrist watches 
worth about $1,800 from the firm of Udall 

& Ballou, 574 Fifth Ave., New York. This 

theft, it is claimed, was committed last No- 

vember and since that time the police have 
been on the lookout for the woman. She 
was arrested in a Fifth Ave. department 
store and on Sunday was arraigned before 

Magistrate Renaud, in the West Side Court, 

and was held in $2,500 bail for further ex- 

amination, 
On the day of the theft, it is alleged, the 
woman came into the. Fifth Ave. jewelry 

store and after looking about approached a 
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salesman and informed him that she wished 
to purchase a watch. The salesman pro- 
duced a number of watches and after look- 
ing them over it is alleged that she diverted 
the salesman’s attention for a minute and it 
is claimed stole two of the timepieces. Both 
of the watches were made of platinum, one 
of them being set with diamonds while the 
other was mounted with diamonds and sap- 
phires. Each of these watches were valued 
at $800. Shortly after the robbery, one of 
the clerks was taken to police headquarters, 
where it is claimed he picked out the picture 
of a woman who it is said committed the 
theft and who the police knew as an expert 
jewelry thief. It is claimed that on this 
identification the woman was arrested last 
Saturday. 








NEWARK JEWELER ROBBED 


Expert Burglars Use “Can Opener” to 
Loot Safe and Escape with Property 
Valued at About $45,000 


Newark, N. J., April 2.—While playing 
in the rear of the building at 412 S. 14th 
St., this city, a 12-year-old boy discovered 
a box of steel bullets on the ground in 
front of an open basement window. The 
finding of the open window lead the police 
to discover that during the night the jewelry 
factory of Philip Woolf, which is located 
in the building, had been robbed of jewelry 
said to be valued at $45,000. The robbery 
was committed by a band of expert cracks- 
men and was evidently done some time 
Saturday night, last. 

Patrolmen and detectives upon entering 
the building discovered that a 3,500-pound 
safe, six feet in height had been ripped 
open and emptied of its contents. When 
Philip Woolf, the proprietor, looked over 
the wrecked safe he told the police that it 
had contained a large quantity of diamonds, 
sapphires and gold, and other valuable gems 
valued at about $45,000. Mr. Woolf said 
that the jewelry was insured. 

Members of the safe squad found a dozen 
drills of various sizes and a “can opener” 
on the floor back of the safe. 

According to the police the thieves wore 
gloves and as a result they were unable 
to find a single fingerprint on the safe. A 
similar safe stood next to the one rifled 
by the burglars, but had not been touched. 








An exhibition of several hundred articles 
made of tin and antimony is being shown at 
the Hotel McAlpin, New York, by Tornoe 
& Clayre, United States agents for Just 
Andersen, Copenhagen, the celebrated Danish 
artist and sculptor. This composition of tin 
and antimony, according to the originator, 
will not tarnish and will outwear silver. 
Every piece is made by hand and is hand- 
hammered. The display which is being made 
by Tornoe & Clayre, has been in Philadel- 
phia, is now in New York and will probably 
be taken to Boston soon. The articles are 
all made by a staff of 75 workmen employed 
by Mr. Andersen, all masters in their trade. 
The concern makes a complete line, except- 
ing flatware. According to the United 
States agents, they have sold a great deal of 
this merchandise to gift shops and antique 
stores in this country as well as to jewelers 
and others abroad. 
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; ae are subtly flattering—BLueBirD 
Pearts. And there is a’ strand to deli- 
cately enhance every woman’s charm. 
In Bivesirp Pear.s, and in BLUEBIRD 
Parts alone, your strand or rope, ex- 
quisitely graduated or evenly matched, 
moon-white or blush-rose, may be found 
both among the more moderately priced 
necklaces and the more pretentious. 





For every type of blonde, brunette or 
titian, there is an especially becoming 


trend of BLUEBIRD PEARLS, * : 
Select the Pearis Most Becoming to You’’, 


a remarkably interesting booklet, will 
guide.you to the BLuesrrp Pears 
which will harmonize best with your 
-—~eomplexion and stature. Send forittoday. 


Leading jewelers. in every city, will es- 
pecially feature BLUEBIRD Pears May 
12th through May 19th. 





Bluebird Pearls range in price 


from $350 to $10 
Prices slightly higher in Canada 








THE’ HENSHEL COMPANY 
8 East 34th Street, New York 


Just East of Fifth Avenue 


14 FBTR PRAgg 
for Heppreny 


QUALITY 26 (Above) —“*Book of Happiness,” 
necklace of graduated, cream of rose pearls. 18K 
white gold safety clasp, 18°, $10. 24”, $12.50. 
QUALITY 75 (Right) — Reproductions of finest 
North American fresh water pearis. Pale irides- 


cent, graduated, 418K white gold safety clasp, 
full cut diamond. Leather case, 18”, $50. 24” , $60. 


Designs on all boxes exclusive. 


Patents applied for. 


© 1923 The Henshel Co. 

















QUALITY 726 (Right)— 
“Sweetheart’’ combination. 
Three necklaces—18”, 24”, 
48” —graduatedroseorcreatm , 
worn singly or together, 18” 
and 24” have 14K white gold 
safety clasps with rose dia- 
monds. Leather gift case. 
$50 Complete. 
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Description of Pearls Beneath Bluebird Illustration 


QUALITY 16 + Top of Gra 
or rose, graduated. Safety 
white gold, with rose diam 
compartment jewel case. 
24”, $16.50. 
QuaLity 40 (Left For 
Opales« 


rose. Rich 


ent graduated pear 
satiny finish, F 


up)-- Cream 
clasp, 14K 


nond, Two- 
30”, $18.50. 


eground) ~~ 
Is, cream or 
ancy safety 


clasp. Silk veivet gitt box, 


24”, $27.50. 


30”, $32.50. 


QUALITY $38 (Center Foreground )— 
Rope of perfectly matched opalescent 
pearis in rich creamy color, uniform 
size. In exquisite satin-li ned chest. 
48”, $25. 60”, $35- 
QUALITY 392 (Right Foreground) — 
Creamy white, graduated, of rare 
depth and Justre, Perfectly matched. 
Platinum safety clasp with full cut 
diamond. Handsome deather case. 


20”, $135. 24”, $899, 


> 





Above advertisement in'four colors appears on inside back cover of “Vogue” May 15th issue (on newsstands May 5th) 


Send for details of WINDOW TRIM CONTEST week of May 12th to 19th. 


104 Valuable prizes 
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Clarence Quinn, of Quinn & Co., returned 
last week from an extended pleasure trip 
through the south, 

A mortgage for $600 against real estate 
of Joseph Krasnow in Cranston has been 
discharged by M. Kritz. 

The firm style of the Kaplan Weybosset 
Diamond Co., 199 Weybosset St., this city, 
has been changed to E. & S. Kaplan. 

The Cook-Dunbar-Smith Co. is planning 
to build a 12-car brick garage on Briggs 
St. near Eddy St. It will be 34 by 60 feet. 

The Empire Enameling Co. has removed 
from 151 Pine St. to larger quarters at 
183-85 Eddy St., in the Fitzgerald building. 

A. E. Jeaneret, formerly of Westerly, 
R. L, has opened his watchmaking rooms in 
the Fletcher building, 212 Union St., this 
city. 
The New York office of the D. & N. Mfg. 
Co., of this city, in charge of H. C. de Loi- 
selle, is now located at 9 Maiden Lane, room 
1003. 

Harold R. Johnson, of O, R. Johnson & 
Sons, of Edgewood, has been granted a pat- 
ent on a pin and the method of making the 
same. 

William P. Chapin, Jr., secretary of the 
Chapin & Hollister Co., and his wife have 
returned after a month’s stay at Atlantic 
City and Washington. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
made a business trip through northeastern 
Massachusetts the past week. 

Albert S. Vennerbeck, of the Vennerbeck 
& Clase Co., has returned from a vacation 
trip in Florida, where he has been indulging 
himself at his favorite sport of golf. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the Turks 
Head building, this city, on Friday, April 20. 

M. F. Williams Co. has given a mortgage 
for $50,000 to Samuel M. Einstein, of Attle- 
boro, on 10 lots of land with buildings 
thereon at Georgia and Toronto Aves., this 
city. 

The will of the late Hoffmas S. Dor- 
chester was admitted to probate in the 
Municipal Court on Friday and Howard B. 
Gorham appointed executor under bonds of 


Mr, and Mrs. Raymond E. Ostby, who 
have been spending some time with Mrs. 
Ostby’s parents, Mr. and Mrs. Elisha H. 
Howard, in Nassau, arrived home last 
Wednesday. 

Several hundred dollars’ damage was done 
to stock in the offices of the Reliable Jewelry 
Co. by water during a fire in the Hoppin 
Homestead building, Westminster St., last 
Monday evening. 

Erling C. Ostby, of the Ostby & Barton 
Co. has returned from a month’s cruising 
‘rip on the Orca in the West Indies, where 
he was accompanied by his wife and her 
father, Col. H. Martin Brown. 

Clarence M, Dunbar, of the Cook-Dunbar- 
»mith Co, who is Imperial Guide of the 
sade Council, of the Ancient Arabic 
Jrder Nobles of the Mystic Shrine, was a 
member of the official visiting party at the 
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ceremonial of Palestine Temple at Rhodes- 
on-the-Pawtuxet last Monday evening. 

Spear & Susskind have taken the re- 
maining half of the second floor at 21 Eddy 
St., and are installing new fixtures and 
equipment. They are now occupying more 
than 5,000 square feet of floor space in their 
present quarters. 

Dr. William F. Flanagan, of the Cutler 
Jewelry Co., who has been colonel com- 
manding the First Light Infantry Regiment, 
the crack independent chartered military or- 
ganization of this State, has resigned and 
will now go upon the retired military list. 
Until the election of his successor, Lieut. 
Col. Frank L, Barrows, with the Gorham 
Mfg. Co., is in temporary command. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Max Barish, of Max Barish 
& Bros. (American Jewelry Co.), New 
York city; Milton Goldberg, of H. O. Hurl- 
burt & Sons, Philadelphia; J. F. Cummings, 
of Gimbel Bros., Philadelphia; Mr. Fay, of 
Faros Mfg. Co., New York city; Ludwig 
Engel, New York city, and Jonas Koch, of 
New York city. 

The Lederers have just taken over a long- 
term lease on the valuable property at 
Washington, Aborn, Fountain and Hayden 
Sts., this city, and have announced their 
intention of erecting thereon a large 10- 
story building for which they state a large 
out-of-town department house is negotiating. 
Rumors state that the concern interested is 
either Filene’s of Boston or Gimbel Bros. 
of New York, but Walter Lederer will make 
no statement as to the identity of the 
concern, 

Fire, smoke and water did considerable 
damage to the stock of the Merchants’ 
Leather Goods Co., manufacturers of pocket- 
books, handbags and similar articles, located 
in the building, 415 Richmond St., shortly 
after the shop closed at 6 o’clock last Friday 
evening. The cause of the blaze is undeter- 
mined, but after a fight of an hour and a 
half the flames, which swept through the 
partitions of the two-and-a-half-story ce- 
ment-covered wooden structure, were extin- 
guished. H. Lapin is manager of the busi- 
ness and Dorothy Lapin is owner of the 
building. The office of Adolph Aron & Sons, 
glass workers on the upper floor, was slight- 
ly damaged, while the stock, tools and ma- 
chinery in the factory escaped entirely. This 
was very fortunate for the firm, which has 
a very large booking of orders on Egyptian 
novelties in the production of which the 
plant is working on an overtime schedule 
that was not interrupted. 

An electric burglar alarm sounding about 
2:30 o’clock Monday morning, March 26, 
called the attention of an employe of the 
Rhode Island Protective Association to the 
jewelry enameling establishment of John 
Senior, located on the fourth floor of the 
building, 102 Friendship St. Investigating 
the alarm, he discovered smoke pouring from 
the windows of the shop, and he immediately 
turned in an alarm and notified the watch- 
man of the building. The fire had started in 
a pile of waste and burned off one of the 
alarm wires, which disrupted the electrical 
circuit with which the building is guarded. 
The damage by fire was slight, but the water 
damage was considerable, the whole totaling 
several hundred dollars. The building is the 
property of the manufacturing jewelry con- 
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cern of Theodore W. Foster & Bros. Co., 
and among the tenants are the Armhurst 
Chain Co., Hope Mfg. Co., Gem Bracelet 
Co., Narragansett Jewelry Co., Roberts & 
Capron, Avon Jewelry Co. and Ole B. 
Owren & Co. 

Frank E. Clarke, 28 years of age, who 
has been a trusted employe of the manufac- 
turing jewelry concern of Blacher Bros. for 
several years, was arraigned in the Sixth 
District Court before Judge Howard B. 
Gorham, Tuesday, March 27, on two charges 
of forging and altering pay checks, and of 
obtaining money under false pretenses. He 
waived examination and was held under 
$1,000 bail to await the action of the grand 
jury. Recently the firm became suspicious 
that its payroll was larger than it should be 
and began an investigation, which resulted in 
the discovery that for some time there had 
been a systematic “padding.” Clarke, who has 
been timekeeper for the concern for some 
time, was suspected, and after a checking up 
it was found that during the last few weeks 
at least 21 pay checks had been dishonestly 
cashed. These amounted to upwards of $275 
and were made out in the names of persons 
who were no longer in the firm’s employ, 
while others were on fictitious names. 
Clarke was placed under arrest Monday 
afternoon, March 26, and locked up at head- 
quarters, but declined to make any state- 
ments concerning the matter. When ar- 
raigned in the Sixth District Court on Tues- 
day he continued*to maintain the same un- 
communicative attitude, waiving examination 
and allowing the case to go to the grand 
jury. In the meanwhile a thorough exami- 
nation of the firm’s books is being made to 
ascertain the exact amount of the alleged 
defalcation. 

The annual meeting of the stockholders of 
the Gorham Mfg. Co., which was scheduled 
to have been held at the offices of the cor- 
poration at the Elmwood plant on Wednes- 
day afternoon, March 28, was postponed two - 
weeks and will be held Wednesday, April 
11, at 2:30 o’clock. The reason given for 
the adjournment was that there was not a 
quorum present. The regular meeting of the 
board of directors, which occurred that day, 
was held, however, and considerable routine 
business transacted. ‘Following the directors’ 
meeting it was stated by officials of the cor- 
poration that the adjournment of the Gorham 
Mfg. Co. stockholders’ meeting would in no 
way affect the holding of the annual meeting 
of the Silversmiths’ Co., which will be held 
at the Gorham Co.'s offices, Elmwood, on 
Wednesday, April 4, the outcome of which 
is being watched with more than usual in- 
terest. While no official announcement has 
been made by the committee of the stock- 
holders of the Silversmiths’ Co., consisting 
of Edward B. Aldrich, of the Senator Nelson 
W. Aldrich estate; Florrimon M. Howe, of 
the Industrial Trust Co., and Thomas H. 
West, Jr., of the Rhode Island Hospital 
Trust Co., all of this city, it is understood 
that the responses on the part of stockhold- 
ers insures an almost unanimous endorsement 
of the plan of depositing stock and which 
may eventually result in the refinancing or 
reorganization of the company. More than 
90 per cent. of the stock is understood to 
have been deposited in the hands of the com- 
mittee. 

G. V. Turgeon, retail jeweler of Lewiston, 
Me., attended the big ceremonial of the 
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Shriners in this city last Monday. He is 
, Past Potentate of Cora Temple of that 
city. 


Novel A. Mancini, retailer, is now located 
a room 43 of the Toole building, 228 Main 
St, Pawtucket. 

Peabody & Palmer, watchmakers, are now 
iocated at room 207 in the Strand building, 
77 Washington St. 

Frank Kelley, of the Manufacturing 
lewelers’ Board of Trade, has been visiting 
the trade through the middle west in the 
interests of his association. 

By virtue of an order issued by the Sixth 
District Court, the stock, fixtures and con- 
tents of the premises on the third floor of 
19 Calender St. will be sold on April 2 at 
12 o'clock attached on an original writ in 
suit of Washington Real Estate Co. against 
Charles Pappa and Joseph Fox, doing busi- 
ness at the American Nickel Plating Co. 

Following the successful conferences held 
in other sections of the country the officials 
of the National Jewelers Board of Trade 
arranged for a gathering of the mem- 
bers of the New England Division at the 
Biltmore Hotel, this city, on Tuesday noon, 
April 2, at which there were present 
President G. H. Niemeyer, Second 
Vice-president William H. Joers, Secre- 
tay Fred C. Backus, together with 
Manager Edward M. Wheeler, of the Provi- 
dence office; Charles E, Hancock, vice-presi- 
dent of the New England Division, and 
about 30 representatives of New England 
concerns. Following the luncheon there were 
remarks by visiting officials and a general 
discussion of conditions and general situa- 
tion and plans for an enthusiastic member- 
ship campaign. 

The first meeting of the creditors of the 
manufacturing jewelry concern of G, & G. 
Chain Co., of 19 Roland Ave., Arlington, 
R, lL, which filed a voluntary petition in 
bankruptcy a fortnight ago, was held Tues- 
day, March 27, at the office of the Referee 
in Bankruptcy, Frank Healy, in .the Turks 
Head building. The schedule of assets was 
presented showing a total of $2,481.29 and 
liabilities of $2,260. After the claims of the 
creditors had been presented and accepted, 
Elisha C. Mowry was elected trustee. An 
offer of $1,000 cash was made by members 
of the corporation for the entire business 
and after a brief discussion it was voted 
to accept the offer and it was announced that 
the business would be continued. As the 
bankruptcy proceedings were precipitated 
through temporary financial embarrassment 
and it was shown that the affairs were in 
condition it would warrant continuance, and 
the sale was quickly arranged upon a basis 
that was satisfactory to the creditors, and 
the first dividend will be declared in a few 
days and paid immediately. It was stated 
by the referee that the creditors would prob- 


ably receive about 50 per cent of their 
Claims, 








Fred Goosman, a veteran jeweler of the 
‘south, who has been in business in Somer- 
ville, Tenn., for many years, had planned 
0 celebrate his 50th anniversary in the 
ewelry business on March 5, but was taken 
hen attack of influenza and has just 
igs He is now able to be at his store 
a He is in his 71st year and is still 

© to do all his own watch repair. work. 
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A. M. Davies, retail jeweler, has moved 
from 19 Market Arcade building to 291 S. 
Elmwood Ave. 

Louis Rosokoff, president of the Buffalo 
Gold Refining Co., has opened a jewelry 
and pawnshop at 22 W. Chippewa St. The 
refining business will be carried on in the 
same building. 

Arthur J. Block, president of T. C. 
Tanke, Inc., will move from his Winter 
residence in the Touraine Hotel, with his 
family to his Summer home, Cresthaven, at 
Williamsville, N. Y. 

Fred J. Dorn, Genesee St. jeweler, is 
having his Summer cottage at Crystal 
Beach put in shape for occupation and will 
move across the lake at the first sign of 
Spring-like weather. 

In connection with his remodeled store at 
10 Main St., Jamestown, William J. Olson, 
is now operating a small manufacturing 
plant, equipped to make lodge emblems, 
class pins, and other small articles of 
jewelry. 

Reports from the chairmen of the various 
committees were read at the meeting of the 
board of directors of the 24-Karat Club held 
at the Lafayette Hotel on the evening of 
March 27, Plans for the Spring social event 
of the club were discussed and it was tenta- 
tively decided that this affair would take 
the form of a stag bowling party to be held 
the latter part of the present month, with 
a dinner following. Details were left to the 
entertainment committee of which H. F. 
Van Der Voort, Jr., is chairman. 

Although unseasonable weather mitigated 
against a brisk pre-Easter business in 
Buffalo’s retail jewelry trade, comparisons 
with March of one or two years ago, were 
decidedly favorable. Never in the history 
of the local weather bureau has there been 
such a cold Easter week. The customary 
Easter shopping was at a minimum and it 
has been the experience of jewelers that 
when the women folks do not buy new 
clothes they defer the purchase of jewelry 
to wear with them. Prospects for real good 
business are bright and a return to pre-war 
normalcy is anticipated by most jewelers 
when the temperature rises. 

Jewelry valued at approximately $1,000 
was stolen on the night of March 27, or 
early on the morning of March 28 from the 
Isaac Traub Jewelry Co.’s store at 2011 
Main St., Niagara Falls. The robbery was 
discovered when the store was opened for 
business on the morning of March 28. De- 
tectives Terrence M. Reilly and John L. 
Roeder, investigating, found that the thieves 
had entered the cellar by forcing a rear 
window. They shoved a furnace pipe out 
of an opening made in a partition and then 
got through the opening in the partition 
into the cellar and forced a trap door lead- 
ing to the store. Show cases were looted 
of practically all their contents but no 
attempt was made to blow open the safe 
which contained the more valuable jewels, 
including diamonds worth several thousands 
of dollars. The jewelry taken could all be 
carried easily. The thieves worked rapidly, 
dropping several pieces of jewelry on the 
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floor in their haste. The valuables taken 
included 54 watch chains, 48 watch charms, 
nine gold bracelets, 12 cigarette cases, two 
sterling silver card cases, 24 scarf pins, 24 
tie holders, 22 pairs of earrings, 12 pairs of 
cuff links, two rings and six strings of pearl 
beads. No trace of the robbers has been 
found and police confess they are without 
any tangible clue upon which to work. Two 
years ago Isaac Traub, the proprietor of 
the store, was sandbagged in the store and 
robbed. 

A. W. Anderson, of Neenah, Wis. ecre- 
tary of the American National Retail 
Jewelers’ Association, accompanied by 
Henry F. Stecher, of Milwaukee, manager 
of exhibits at the national conventions, 
stopped off in Buffalo on March 26. They 
discussed with Charles T. Evans, past presi- 
dent of the national association and Alfred 
O. Bald, secretary of the New York State 
association organization problems. Mr. 
Anderson takes an optimistic view of the 
national association’s future and predicts a 
large increase in membership will be noted 
when retail jewelers become aware of its 
benefits. In this connection he pointed out 
that a 40 per cent. dividend had been de- 
clared by the association on insurance 
policies, for the past year. Messrs. Ander- 
son and Stecher were on their way to look 
over the ground at Providence, R. I., with 
a view to holding the next convention in 
that city. 











William L. King has returned from a 
stay enjoyed in Florida. 

Louis Hodges, a former salesman, who is 
now living in Thomaston, Me., was a local 
visitor last week. 

The Manufacturers’ baseball league has 
been completely organized and the season 
will open in May. 

C. O. Sweet has been elected treasurer 
of the committee arranging for the observ- 
ance of Memorial Day, 

John Henry, of McRae & Keeler, is di- 
recting the minstrel show to be given by 
the Men’s Central Club. 

Ormand Saart, son of Albert G. Saart, of 
the Saart Bros. Co., has organized a chem- 
ical company with floor space in the Saart 
building. 

Charles Louis Grover, for 45 years a 
jewelry worker, died last week. Mr. Grover 
was 73 years old and for the past 16 years 
has worked for the Marathon Co. 

Thomas Manny, the Horton & Angell Co., 
served as Acting District Deputy Grand 
Exalted Ruler on Tuesday evening of this 
week at the installation of the officers of 
the North Attleboro lodge of Elks. 

The number of local manufacturers mak- 
ing reservations for the annual banquet of 
the New England Manufacturing Jewelers’ 
& Silversmiths’ Association has been un- 
usually large. 

The annual meeting of the Dominick & 
Haff Co.’s Relief Association was held last 
week and the following officers elected: 
President, Harry Fisher; vice-president, 


Joseph Greene; secretary, William Bromley, 
Jr.; treasurer, Edward Drescher. 
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Congress Leaders [N @ statement given 
Promise Action in Pte Comes 
’ 

Resale Price Control Clyde Kelly, of Penn- 
sylvania, reviews the standard price legisla- 
tive situation on the adjournment of Con- 
gress, and predicts prompt consideration at 
the beginning of the next session. Assur- 
ance to that effect, Mr. Kelly states, was 
given to him just before adjournment’ by 
the chairman of the House Interstate and 
Foreign Commerce Committee, Representa- 
tive Winslow, of Massachusetts. 

In the 64th Congress, say the advocates 
of the protected selling price, more than a 
majority of the House of Representatives 
was pledged to enactment of the Kelly- 
Stephens Bill, but the chairman of the com- 
mittee at that time, an opponent, by his of- 
ficial influence prevented action. During the 
war period of high prices, Congressional 
friends of the measure advised against press- 
ing for action lest its advocates be charged 
with attempting to fix a high scale of prices 
upon the consumer. An active campaign, 
however, was resumed last year with grat- 
ifying results. 

In view of official assurances now given, 
to which Representative Kelly and several 
others now testify, it is abundantly true, 
as Mr. Kelly says, that “the situation for 
favorable action on the price standardization 
principle is in better shape right now than 
it has ever before been.” There is no doubt 
therefore that preparations will now be made 
to make a strong fight to overcome by legis- 
lation the effect of the Supreme Court’s de- 
cision in the Colgate and Beech Nut cases 
which have temporarily put a quietus on all 
attempts at price standardization. 





Revising the List AS recently noted in 
of Wedding these columns, 


there is an attempt 
Anniversaries being made in many 
sections of the jewelry trade to revise the 
list of wedding anniversaries in such a way 
that these anniversaries will be celebrated by 
the presentation of gifts which come from 
the jeweler to a very much greater extent 
than has been the custom in the past. The 
subject is being gone into by several of our 
organizations, state and national, and will 
undoubtedly be discussed at some of the 
coming conventions of the State retail 
jewelers associations. Next to the birth 
month stone tables, there are few subjects 
that are of greater importance to the 
jewelry trade and it is sincerely to be hoped 
that progress will be made in the coming 
vear in the way of getting the public to 
agree on a list of wedding anniversaries that 
will be not only acceptable to those who 
celebrate the occasion and their friends but 
prove of benefit to our industry. 

We regret, however, to see that in taking 
up the subject, a number of jewelers have 
attempted to propose lists which not only 
make every wedding anniversary an occa- 
sion for a gift of a gem, jewel or article 
of precious metal, but in doing so, have so 
radically changed the schedule of anniver- 
saries, now generally accepted by the public 
at large as to produce a condition that we 
fear will immediately cause resentment. 
Custom and tradition have firmly estab- 
lished certain anniversaries as connected 
with certain articles: as for instance, five 
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with wood; 10 with tin; 15 with crystal; 25 
with silver and 50 with gold, etc. For the 
jewelers or any other body of merchants to 
try and change these seems to be flying in 
the face of public sentiment that is thorough- 
ly grounded and thereby putting in 
jeopardy the whole attempt to reform the 
wedding list. As with the birth stones, the 
subject must be broached along the lines 
already universally accepted by the public, 
and whatever is done should be in the way 
of amplification of the list without causing 
people to get the idea that it is being re- 
formed or changed purely in the interest of 
an industry. Were the jewelers to urge 
some of the lists of wedding anniversaries 
that have been submitted to us, there is no 
doubt they would not only stir up the 
opposition of the public generally but also 
create organized opposition from a large 
number of other industries that would feel 
they were being injured for the benefit of 
the jewelers. 

In all our consideration of this question, 
we must realize that this is not a jewelry 
proposition but it is a proposition that affects 
the public at large. If we can aid in the 
amplification or reformation of the wedding 
anniversary list in a way that will bring 
benefit to our industry, we should do so, but 
to attempt to mold the whole list purely in 
our own interests, is futile and is apt to 
doom the movement to defeat before it has 
been properly launched, 





ROM time to time 
the jewelry trade 
industry, suf- 
om the effect 
of silly articles, by irresponsible writers, 
touching on jewelry and gems, which appear 
in our daily papers and magazines, Ofttimes 
these are malicious in their inception but in 
most instances the inaccuracies are due to 
the ignorance of the writers, or to their de- 
sire to be either sensational or funny at the 
expense of jewelry or the jeweler. These 
writers and the editors who accept and 
publish their copy give little or no thought 
to the effect of such publication upon the 
business of the jeweler, simply considering 
the matter as an item of passing interest 
or amusement, worthy of neither careful 
consideration nor any attempt at verification 
on their part. But the harm that such 
articles do is not at all inconsiderable and 
it is up to the trade to take steps to minimize 
this evil even if it cannot be entirely 
eliminated. 

When such articles appear (as for ex- 
ample, the column that was published in 
the recent edition of a Boston paper, attack- 
ing the diamond market and ridiculing gen- 
erally jewelry as it is worn today), members 
of our industry are annoyed not only by the 
foolish statements therein that are often 
repeated by customers, and the good natured 
raillery that they sometimes have to suffer 
from those who have read them, but also 
by the actual interference with their busi- 
ness that they realize has ensued. But as a 
rule, the jeweler does nothing except to vent 
his indignation to brother jewelers or to his 
trade press, often feeling that a demand for 
a correction would do no good or simply 
serve to stir up further attention to the 
erroneous statements. Therefore, our trade, 
as a rule, has suffered in silence and the 
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attacks have continued intermittently as 
years go on. 

THE JEWELERS’ CIRCULAR feels that jp 
this, we have pursued a wrong policy and 
that it is ovr duty to change this Policy 
from now on and resent every attack that 
is made upon us, whether serious or humor. 
ous, or whether based on malice or ignor. 
ance. After all, we must realize that the 
men who edit and publish newspapers and 
magazines are ordinary mortals who ryp 
along lines of least resistance and who con. 
duct their publications as a rule, honestly 
in the interest of their readers, putting into 
them those things that they think the readers 
will enjoy. Most editors have a strange 
idea that anything relating to jewelry and 
gems is of public interest, particularly if jt 
shows an instability of the market or an 
unusual conception as to the desire for per- 
sonal adornment that would hold past 
practices up to ridicule or contempt. Such 
people will hold to these ideas as long as 
they are not educated to the contrary view, 
particularly if they feel that there is no 
danger of controversy as a result of any of 
the articles which they may publish with- 
out verification. 

Now, it is a well known fact that in many 
of the large cities and towns, editors of 
newspapers and magazines, are very careful 
about publishing items relating to certain 
races, creeds, sects and organizations, with- 
out a very careful verification of all the 
facts stated. This is because the bodies 
referred to have made it a point to resent 
all misinformation about them, their ideas, 
their organizations or propaganda and 
immediately take pains to have any mis- 
statements corrected. The editors are not 
looking for controversy or trouble and con- 
sequently, articles dealing with these 
subjects are not treated lightly but very 
carefully weighed and their effect and full 
meaning ascertained before they go into 
type. 

here is no reason why the jewelry trade 
should not put itself in the same position as 
the organizations and the sects, races, 
churches, fraternities, already referred to, 
and force consideration for their industry 
by properly resenting every mis-statement 
about or slur or jcke upon it, made in any 
publication of the country. It should be the 
duty of the secretary of every local, State 
and national association in the wholesale, 
retail or manufacturing end of the business 
or in any branch of the industry, to make 
it a point to write to the editor of every 
paper in which any improper statement ™ 
regard to the jewelry trade appears. 
letters should call his attention to the error, 
and tell him of the harm that he has done, 
asking an immediate retraction and deman¢- 
ing that the retraction and correction be 
given as ful! publicity and made as prom 
nent as was the original mis-statement. In 
addition, the jewelers, big and little, mami 
facturers or dealers, should take it of 
themselves to individually write their loca 
papers in a similar vein whenever SUC 
statements occur. , 

If we can make the editors of our publi- 
cations feel that anything they publish that 
maligns, libels or misstates the position 
the jewelry trade, will bring a —_ 
nest” about their ears, they are apt to Pl 
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The office of O. M. Draper Co. has been 
moved from 9 Maiden Lane to 15 Maiden 
Lane. 

K. Papazian, diamond setter, has moved 
from 3 W. 29th St. to new quarters in room 
501 of 87 Nassau St. 

Joseph Schweitzer has moved his place of 


business from 128 E. 23rd St. 
quarters at 114 W. 44th St. 

Offices have been leased at 170 Broadway, 
by the Geneva Watch Co., 46 Cortland St. 
The firm expects to be located in its new 
quarters on or about April 15. 

A firm known as the Miller Bros. Deau- 
ville Corp., jewelers, this city, was incor- 
porated at Albany, N. Y., by L. and T. 
Miller and D. H. Deboer. The capital is 
$75,000. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the firm of 
Brookov-Levy, jewelers, of this city, with a 
capital of $15,000, The incorporators are H. 
and S. M. Brookov and B. Levy. 

J. R. Jones, buyer for the C. L. Nors- 
worthy Co., wholesale jewelers, Dallas, Tex., 
will be in New York and other eastern mar- 
kets from April 6 to 25. Mr. Jones will 
make his headquarters while in this city 
at the Hotel Astor. 

G. A. Jochum, of the O. J. Somers Co., 
makers of platinum jewelry, 87 Maiden 
Lane, is now visiting the trade in California, 
E. A. Weinschenk representing the same 
concern, is on a business trip to the south- 
west while M. L. Braun is calling on the 
trade in the middle west. 

According to an announcement made last 
week, I. G. Holland has severed his rela- 
tions with the firm of Holland & Weinstein, 
jobbers in watches, clocks, silverware and 
jewelry, 88 Bowery. Mr. Holland has 
engaged in the same business at 122 Fifth 
Ave, under his own name. 

The L. & C. Mayers Co., importer and 
wholesaler of diamonds, watches, jewelry, 
clocks and silverware, now located at 46 
Cortland St., has leased offices on the fifth 
floor at 170 Broadway, corner of Maiden 
Lane, where the concern expects to be 
located on or about April 15. 

In the advertisement of the Korrekto 
Watch Co., Inc., which appeared in the 
March 28 issue of THE JEWELERS’ CIRCULAR, 
through an error, the wrist watch illustrated 
in the advertisement was described as a 
\S-jewel, cylinder movement. This should 

ve read a 10-jewel, cylinder movement. 

_A large clock standing in front of the 
Jewelry store of Max Gerson, 394 Jackson 
Ave, Jersey City, N. J., was knocked down 
March 26 by a motor truck. The truck 


to new 


Th Owned by the Pathfinder Express Co. 
= chauffeur was arrested but was released 
én his employers assured the court that 


the jeweler would be reimbursed for the 
oken clock. 
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Some time Sunday night, March 25, while 
the police were changing their posts, thieves 
hurled a stone through the window of the 
jewelry store of Albert L. Schiff, 514 Ful- 
ten St., Brooklyn, and stole several hundred 
dollars worth of jewelry. Before making 
the break, the thieves used a glass cutter 
on the window. 

It was announced last week that the firm 
name of Irving Spiro & Co., importers of 
diamonds and manufacturing jewelers, 116 
Nassau St., has been changed and in the 
future will be known as Irving Spiro & Bro. 
The members of this concern are Irving W. 
Spiro and Carl Robert Spiro, whce have 
been associated as partners since the incep- 
tion of this business. 

Loca] members of Jewelers Camp of the 
Golden Seal Assurance Society have re- 
ceived word that the 10th regular biennial 
session of the Supreme Camp of the society 
will be held from Tuesday, June 19, to 
Thursday, June 21, and the session will 
probably take place in Rochester, N. Y. 
Commander Leo Wormser will probably is- 
sue a call to the members of the Jewelers 
Camp to meet and elect delegates and alter- 
nates to this session as soon as the place 
of the conclave has been decided upon by 
the officials. 

James Bergman, who has been engaged 
in the jewelry business at 37 Maiden Lane 
since 1897, has purchased the entire diamond 
cutting plant of Groothius & Frankfort, 49 
Maiden Lane. In the future, the plant will 
be operated at 41 Fulton St., to which place, 
the cutting and polishing machines have 
been moved. The new factory will be 
equipped with other up-to-date polishing and 
cutting machinery. Mr. Bergman will still 
retain his office at 37 Maiden Lane, where 
he will continue his mail order jewelry 
business. 

It was announced last week that Mears & 
Co., jewelers and diamond merchants, 46 
Cortland St., have obtained a lease for a 
long term of years on the two stores at 170 
Broadway and 2 Maiden Lane, which form 
an “L” around the small corner establish- 
ment now occupied by the Gillette Safety 
Razor Co. The Mears concern will take 
possession on May 1, at which time they 
will make extensive alterations. The two 
stores will be made into one, having show 
windows on Maiden Lane, as well as on 
Broadway. New fixtures of modern type 
will pe installed and the firm expects to 
open for business on or about June 15. 

Despite the extra precautions taken by the 
police to check the crime wave which 
threatened the metropolis last week, Martin 
Zeitlin, a jeweler at 255 Hamilton Ave., 
Brooklyn, was held up in his store and 
robbed of jewelry worth $200. During the 
hold up, Mr. Zeitlin tricd to stop the 
bandits and as a result was shot in the 
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right thigh. Mr. Zeitlin was preparing to 
close his store on Saturday night when two 
men entered the place. One of them drew 
a revolver and ordered him to throw up his 
hands, while the other reached for a tray 
containing jewelry. Mr. Zeitlin lowered 
his hands in an attempt to grab one of the 
bandits as he started to leave his store and 
one of them turned and fired a shot which 
hit him in the thigh. As a result the jeweler 
was unable to pursue the men. A woman, 
who lives over the store heard the shot and, 
as she ran to the street, she saw the bandits 
running away. She gave chase but the men 
escaped. Mr. Zeitlin was taken to the Holy 
Family Hospital where he is now recover- 
ing from his injury and expects to be able 
to return home soon. 

The first regular meeting of the Good & 
Welfare Committee of the National Jewel- 
ers’ Board of Trade since the annual elec- 
tion of officers of the Board and the ap- 
pointment of the 1923 Good and Welfare 
Committee, was held last Wednesday in the 
directors’ room of the Board, 15 Maiden 
Lane, at which time a number of matters 
of importance were taken up for discussion 
after some time had been devoted to the 
discussion of the work and policy of the 
committee for the ensuing year. The 
gathering was attended by G. H. Niemeyer, 
president; P. J. Coffey, chairman; F. C. 
Backus, secretary; Morris L. Ernst, consul 
of the committee; T. Edgar Willson, Wm. 
Lehrfeld, Benj. F. Levy and Howard 
Hetherington. Chairman Coffey, in open- 
ing the meeting, said that he could see no 
drastic change in the policy of the com- 
mittee for 1923, although he pointed out that 
there were many angles for expansion, but 
that the money available would not justify 
this. President Niemeyer asked Chairman 
Coffey for a suggestion as to the need of 
funds to carry on the work and Chairman 
Coffey asked for a substantial sum. The 
statement issued by the Federal] Trade Com- 
mission following the trade practice sub- 
mittal of manufacturers of gold mounted 
knives which was held in New York city 
was discussed briefly, it being pointed out 
by President Niemeyer that the Commis- 
sion desired that both the quantity and the 
quality be indicated in the stamp placed upon 
the knives. It was decided to obtain some 
of the knives in question and submit them 
to the Federal Trade Commission for a 
ruling in order to help the manufacturers 
in complying with the requirements of the 
Commission. A number of other matters 
were also given consideration during the 
meeting. 

Charles M. Levy & Son, manufacturers of 
rings and flexible bracelets, 90 William St., 
will be represented in New York city and 
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suburban towns, by George W. Johnston. 
Mr. Johnston has been affiliated with the 
jewelry trade for about 25 years. 

J. Dembitz, diamond setter, has moved 
from 87 Nassau St. to 64 Fulton St., where 
he has better facilities for his work. 

Louis Lippitt, who recently sold his jew- 
ery store at Newport, R. I, is now en- 
gaged in the retail business at 500 Willis 
Ave, the Bronx. 

M. & |. Goldstein, formerly at 71 Nassau 
St. have moved to 21 Maiden Lane. M. 
Goldstein sails for Europe on a diamond 
purchasing trip on April 7, 

The Marie Antoinette Perle Co., recently 
moved into larger quarters at 500 Fifth 
Ave, corner 42nd St. The concern was 
formerly located at 392 Fifth Ave. 

Moe Lenkowsky, diamond importer, 65 
Nassau St., returned last week from an eight 
weeks’ purchasing trip to the European 
diamond markets on the steamship Majestic. 

L. Gottlieb has moved his business ‘from 49 
Maiden Lane to 40 John St., where he has 
added an extensive line of wrist watches, 
silverware and some new designs in copper 
ware, 

Jack Stupack, president of the Rex 
Jewelry Co., Inc., manufacturing jewelers, 
121 Canal St., announced his _ bethrothal, 
March 25, to Miss Bertha Herschaft, daugh- 
ter of William Herschaft. 

Cyrus Price, vice-president of the firm of 
Shiman Bros. & Co., 234 W. 39th St., sailed 
Tuesday, March 27, on the Lapland for a 
trip to Amsterdam, Antwerp and Paris, for 
the purpose of purchasing diamonds for the 
concern, 

Esner & Friedman, wholesale dealers in 
watch materials, jewelers’ supplies and op- 
tical goods, for 12 years at 78 Chrystie St., 
have moved to 67 Chrystie St., where they 


will add a line of watches, clocks and 
jewelry, 
Calm Morrison Hoke, the consulting 


chemist of the Jewelers Technical Advice 
Co, is attending the Spring meeting ‘of the 
American Chemical Society at New Haven, 
Conn., at which meeting many of the great- 
est and best known world’s chemists will 
discuss and lecture on chemical subjects. 

The Peerless Watch Case Co., located at 
41 Maiden Lane until that building was de- 
stroyed by fire several months ago, is now 
permanently situated in larger quarters at 
161 Maiden Lane. In their new quarters, 
the concern will continue the manufacture 
of three-piece watch cases with Louis Lehr 
and D. E. Katz supervising, 

; An inventory of the loss suffered by 

Silberstein,” 2475 Broadway, when a win- 
dow in that jewelry store was smashed on 
Thursday afternoon, March 22, is nearing 
completion and according to the figures 
given out by the proprietor the thieves stole 
less than $3,000 worth of merchandise. It 
Was at first thought that the loss would be 
nearer $10,000. 

A report of another window smashing, re- 
ceived last Sunday night at the 13th Precinct 
Station, caused Detective Sergeant Thomas 
Cavanaugh and a squad of detectives to drive 
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to the jewelry establishment of Max Kovitz, 
63 Chrystie St., only to learn that an auto- 
mobile had accidentally run into the plate 
glass window. The proprietor checked up 
his stock but found nothing was missing. 

Two men were arrested last week charged 
with being implicated in the smashing of 
a window in the jewelry store of Joseph 
Schulman, 34 Eldridge St. These men gave 
their names as Michael Belsky and Albert 
Filler, both of Brooklyn. They were 
arraigned before Magistrate Sweetser in the 
Essex Market Court, charged with stealing 
$13,000 worth of jewelry from the window 
of the Schulman jewelry store and were 
held without bail. The authorities claim 
that these men have records and that they 
have been identified by other people who 
were near the scene of the robbery. 


Eight men who it was believed were 
members of the band of window smashers 
who raided about eight jewelry stores in 
this city several weeks ago, were arrested 
on Monday and Tuesday of last week, by 
detectives from the W. 110th St. Station, 
but when brought befcre Magistrate Stanley 
H. Renaud in the West Side Court last 
Sunday, were discharged. The men were 
specifically charged with smashing and 
robbing the window in the jewelry store of 
David Gumbiner, 2741 Broadway but failure 
on the part of any of the clerks to identify 
any of the prisoners caused the magistrate 
to dismiss the complaint against the men. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, this 
city, on Monday, March 26, against Louis 
Schrafransky, dealer in jewelry and dia- 
monds, 9 Maiden Lane. The petitioning 


creditors include: Feldstein & Reiman, 
for $618, and the Finberg Mfg. Co., 
for $1,391. The alleged bankrupt, it is 


claimed, has assets worth $1,000, consisting 
of a safe and office fixtures, while the lia- 
bilities are approximated at $50,000. Judge 
Hand signed an order on Tuesday, March 
27, restraining creditors from removing, 
transferring or disposing of any of the al- 
leged bankrupt’s merchandise. 


On a charge of stealing a ring valued 
at $75 from the show window in the jewelry 
store of Morris Rabinowitz, 537 Eighth 
Ave., last Saturday night, William Connors 
has been arrested and on Sunday was held 
without bail for the Grand Jury by Magis- 
trate Norman J. Marsch in the Jefferson 
Market Court. Connors, it is alleged, 
smashed the jewelry store window and after 
grabbing a ring was running away when 
arrested by Patrolman Daniel Mancini, of 
the West 30th St. Station. It is claimed that 
when Connors was arrested he had in his 
hand a piece of cloth in which two stones 
were wrapped and a ring which, it is alleged, 
has been identified by Mr. Rabinowitz as 
one taken from his store. 

On Aug. 2, 1922, F. William Barthman, a 
jeweler at 174 Broadway, while aboard the 
steamship Reliance, cast overboard a bottle 
containing one of his business cards, This 
bottle was thrown into the water about 300 
miles south of Newfoundland and was 
picked up on the beach on March 8 at 
Traeth yr Afon, South Wales, by Trefor 
G. Davis, who was collecting wood. On 
Mr. Barthman’s business card was written, 
“S. S. Reliance, Aug. 2, 1922, about 300 
miles south of Newfoundland. Ten dollars 
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for-return of this card. F, W. Barthman.” 
A short time ago, Mr. Barthman received 
the card with a letter from Mr. Davis in 
which he stated that he had picked up ‘the 
bottle about 20 miles from Cardiff, South 
Wales. He enclosed several maps showing 
the location and estimates that the bottle 
traveled a distance of about 2,800 miles. He 
said the bottle was picked up on March 8, 
so was in the water for seven months, The 
writer states in his letter that an unexploded 
German sea mine was washed up on the 
Traeth yr Afon beach about a week before 
at the identical spot where the bottle was 
found. 

Schedules in bankruptcy were filed in the 
United States District Court last Friday 
by Joseph M. Gottfurcht, retail jeweler, 466 
Tremont Ave., the Bronx. According to 
the schedules, the jeweler has liabilities of 
$9,153 which amount constitutes unsecured 
claims, while the assets are listed at $4,151 
and include stock in trade, $1,750; machinery, 
tools, etc., $250; policies of insurance, $2,000; 
deposits of money in the bank and else- 
where, $1.40, and property claimed to be ex- 
empt, $150. Among the largest unsecured 
creditors are: Louis Bass, $401; R. Cacase, 
$354; Empire Jewelry Co., $226; Aetna 
Watch Co., $288; S. Feiler, $161; R. Gsell, 
$205; Hyman & Zaslav, $131; Ingersoll 
Watch Co., $199; Interstate Jewelry Co., 
$198; Watrous Mfg. Co., $430; Jentleson & 
Kaplan, $935; M. Kadish, $297; Louis Krus- 
kal, $354; H. Kasinitz, $170; Laubheim 
Bros., $556; Lorraine Jewelry Co., $229; 
Modern Watch Co., $179; N. Maandaz, $203 ; 
Omega Watch Co., $432; Parker Pen Co., 
$107; Regal Jewelry Co., $115; Sokol Mon- 
tag Co., $128; Louis Farshis, $162; Myron 
Uhlrich, $571; Wahl Co., $114; L. P. White 
Co., $114; I. Olett, $550, and Ross & Bern- 
stein, $325. Involuntary bankruptcy pro- 
ceedings were instituted against Mr. Gott- 
furcht on March 6 last. 











Howard Ballou, of R. Blackinton & Co., 
is spending several weeks in Florida. 

Duncan Greehaldge announced the open- 
ing of his new refining plant at Attleboro 
Falls last week. 

Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, is spending a few 
weeks in Chicago on business, 

F, M. Ellis, salesman for W. H. Bell & 
Co., is now located on the tenth floor of 
the building at 9 Maiden Lane, New York. 

Gerald Riley will graduate this June from 
Dartmouth College and will become con- 
nected with the Geo. L. Paine Co. He will 
be located at the New York office. 

Louis Blackinton, salesman for Flagg & 
Mowry, spent last week in town. Mr. 
Blackinton has been in Florida the past 
three months recuperating from his recent 
illness. 

A shortage of help in the jewelry indus- 
try is threatened in the near future in this 
vicinity. During the past few weeks many 
of the skilled workmen have left town to 
engage in other trades and if the Spring 
season is what the manufacturers anticipate, 
a shortage of help is expected. 
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a N an average, 3,500 Elgin 
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in-and-day-out demand assures a 





steady stream of profitable sales 
to the jeweler who displays a com- 
prehensive line of Elgin watches. 


But that is not all. Elgins do more than 
attract watch buyers to the store; they 
satisfy and make permanent customers. 
Permanent customers are the backbone of 
a successful retail business. Remember, 
too, that your satisfied Elgin owner returns 
to the store for other gift things which 
you sell. 
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William F. Hoffman has returned from a 
vacation spent at Pinehurst, N. C. 

Max Levy left Monday night on an eight 
weeks’ trip through the middle west in the 
interest of Burack Bros., manufacturing 
jewelers at 85 Columbia St. 

Jack T. Goldman leaves this week for a 
trip through the middle west in the interest 
of the Goldman-Kolher Co., manufacturing 
jewelers at 85 Columbia St. 

The Feldman Ring Mfg. Co., located in 
the Richardson building, 50 Columbia St., 
has secured Harry H. Miller, whose head- 
quarters are at 31 N. State St., Chicago, to 
represent him in the middle western terri- 
tory. 

H. W. Swanwick, who has been with the 
firm of Stoetz & Swanwich at 162 W. Kin- 
ney St., succeeds to the firm’s business. The 
business hereafter will be conducted under 
his own name in the Richardson building 50 
Columbia St. 

Incorporation papers have been filed for 
the Maxwell Jewelry Co., whose registered 
ofice is at 196 Market St., Newark. The 
registered agent is Abraham Welkano. The 
authorized capital stock is $50,000. The in- 
corporators are Max and Myrtle Weintraub 
and Abraham Welkano. 

Augustus V. Hamburg, former president 
of the Newark Board of Trade, now known 
as the Chamber of Commerce, made a plea 
for further subscriptions to the $1,050,000 
bond issue for the new Chamber of Com- 
merce building, now nearing completion, at 
what will probably be the last meeting out- 
side its own home. The meeting was held 
at the Robert Treat Hotel. An additional 
sum of $75,800 was raised, leaving only 
$100,000 yet to be subscribed. 

Louis Bamberger, whose $500,000 gift has 
made possible the erection of a new building 
for the Newark Museum, has just returned 
from a twelve weeks’ trip abroad in the in- 
terest of the museum. He studied ideas 
abroad to get ideas for the museum building 
he is going to give the Newark Museum 
Association to house its exhibitions, now 
stored at the Free Public Library. Mr. 
Bamberger visited points in southern Europe, 
Egypt, Algiers, Palestine and the Levantine 
ports, 

The Rotary Club of Newark is planning 
a May Day celebration for the boys of New- 
ark in lieu of the annual May Day parade in 
Broad St. Among the features proposed are 
memorial exercises and floral decoration of 
the grave of former Mayor Alexander Archi- 
bald. The late mayor was much interested 
in work for the benefit of the boys of New- 
ark. Mr. Archibald was a silver goods man- 
wfacturer for many years before his death. 
He was president of the Archibald-Klement 
Co, whose offices and factory were at East 
Kinney and Orchard Sts. 

The March meeting of the New Jersey 
Retail Jewelers’ Association was held at 
Achtel-Stetter’s, Broad St. Newark, last 
week. The business session followed a din- 
ter. President Jean R. Jack presided. Ten- 
lative plans for this year’s annual conven- 
tion were discussed. It was decided to hold 
the convention at Asbury Park, where the 
convention has been held for a number of 
Years, and the dates selected are June 17 and 
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18. Committees to have charge of the vari- 
ous arrangements will probably be announced 
at the April meeting of the association. 











D. B. Ward, of the D. B. Ward & Co., 
is out of town on a business trip. 

J. C. Barker, Kansas City, Kans., jewelry 
dealer, has gone to Virginia to visit his 
mother. 

Frank R. Butler has bought out John 
Logan’s interest in the Butler & Logan firm, 
of Oklahoma City. 

J. B. Bishop, Claremore, Okla.; C. E. 
Tieman, California, Mo., and Gene Weber, 
Lexington, Mo., visited the Kansas City 
markets last week. 

C. B. Norton, of the C. B. Norton Jewelry 
Co., has returned from Jefferson City, 
where he attended the district convention of 
the Rotary Club, March 22 and 23. 

Charles O. Chilson, representing the C. A. 
Kiger Co., in the Nebraska and Iowa ter- 
ritories, made a short week-end trip to 
Kansas City last week in order to fill some 
of the low spots in his line of merchandise. 

The business men of Kansas City have 
subscribed for the Better Business Bureau 
of the Kansas City Advertising Club, a fund 
of $17,000 for the work this year. This is 
more than twice the amount subscribed for 
the previous year, and the increase repre- 
sents the greater and broader appreciation 
of the Bureau’s service. 

C. M. Kiger, who has been in Europe for 
three months on a business trip for his firm, 
returned home Wednesday. He stated that 
conditions in Europe, especially Germany, 
were very bad. Building is at a standstill 
and farming is being neglected. In Switzer- 
land, too, the demand for goods has been 
principally from America and this demand 
is not sufficient to keep the factories run- 
ning at full capacity. “The deplorable 
financial conditions of the European coun- 
tries will not permit the purchasing of much 
merchandise. There are many thousands 
unemployed in England alone,” says Mr. 
Kiger, and viewing the situation as a whole, 
this sentiment was voiced: “After a person 
has traveled through Europe he is mighty 
glad he lives in America, for complain as 
he will about business conditions here, they 
are certainly far ahead of those of any 
European country.” 








The Michigan Traveling Jewelers’ Associ- 
ation is preparing to give a dance and dinner 
on May 8, which is traveling men’s night at 
the convention of the Michigan Retail Jewel- 
ers’ Association, which is to be held at Grand 
Rapids, and members of the association have 
been asked to volunteer to help with the pro- 
gram of entertainment. The officers of the 
association are Harry Grove, president; 
Lewis DeHart, vice-president; Albert Kan- 
berg, secretary and treasurer, and F. E. 
Burnhams, traveling representative. The 
association was organized last May and any 
traveler calling on the retail jewelers of 
Michigan is eligible for membership. The 
purpose of the association is to get the men 
on the road better acquainted and to assist 
and co-operate with the retail jewelers. 
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“jewelry” among the subjects about which 
especially careful treatment is to be given, 
and they will soon make it a point to see that 
nothing is used on the subject unless they 
gets proper verification from such prominent 
men or local bodies in the industry as they 
can get in touch with. In this connection, 
we should make it a point in all our pro- 
tests to offer to the editor, the greatest 
possible co-operation in getting real facts 
and correct information about the jewelry 
trade whenever he feels it necessary to use 
it in his columns. 

There was an old quotation that many of 
us found in our copy books when learning 
to write, to the effect that “to submit to 
insult is to give occasion for it.” The same 
principle applies to submitting to unwar- 
ranted attacks in the public press. If we 


continue in the future as in the past to 
submit to such attacks, we can blame no 
one but ourselves if they continue or even 
increase, 











Charles Mann, Beaver Falls, is moving 
into a new location, and was in Pittsburgh 
last week making purchases of goods. 

Martin Gluck, of Martin Gluck & Sons, 
spent last week in Chicago and other west- 
ern cities in the interest of his firm. He 
reports the watch business as very goed. 

Mrs. Samuel F. Sipe and son, Harry A. 
Sipe, will return Friday from California. 
Harry Sipe has been there for a month and 
Mrs. Sipe since last December. 

Karl Hess, of Braddock, is remodeling the 
store he is moving into, a new location, 
and will have a most attractive place in this 
important industrial town, whose value of 
manufactured products rank third in Penn- 
sylvania cities. 

A. J. De Roy, of Joseph De Roy & Sons, 
has been seriously ill, but at last accounts it 
was reported that he has improved consid- 
erably. Mr. De Roy has had more than his 
share of sickness the last year. 

James M. Morrow, a traveling salesman 
who died recently, was first introduced to the 
jewelry business by E. W. Hill, who is with 
the Samuel F. Sipe Co. and who half a cen- 
tury or more ago was an instructor in Duff’s 
College. Mr. Hill at that time placed many 
men in business or with business concerns, 
and the firm which Mr. Hill sent Mr. Mor- 
row to resulted in the latter embarking in 
the jewelry trade. 








The John Henry Stores, Inc., have been 
chartered in the office of the Secretary of State 
to operate from 282 Main St., Orange, N. J., 
with Thomas A. Davis as agent, in dealing 
in silverware, jewelry, bric-a-brac, statuary, 
bronzes, works of art, decorated and cut 
glass, etc. The concern has a capitalization 
of 1,000 shares of no par value, while the 
incorporators and the number of shares held 
by each are Thomas A. Davis, 98; Edward 
L. Davis, 1, and Richard J. FitzMauriee, 1, 
all of Orange. 
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This Attractive Brass Sign Will Be Furnished, 
Without Charge, To Retail Jewelers Upon Request. 


WHY YOU SHOULD USE 
GENUINE WATCH MATERIAL 


It is made with more accuracy. 


Satisfaction guaranteed—resulting 
in greater confidence on the part 
of the customer for the Retail 
Jeweler. 


Only the highest-grade of ruby 
and sapphire jewels are furnished 
by the manufacturers. 


Less fitting necessary. 


The quality of materials used 
meets with the standards of 
requirements. 


Last but not least, you can guaran- 
tee satisfaction with the assurance 
that you, in turn, will be backed- 
up by a responsible manutacturer. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD, ILLINOIS, U. S. A. 
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Chicago Notes 





Otto Lieberman, of the Stein & Ellbogen 
Co, is making a short trip through 
Michigan. 

Fred Mattes, buyer for Leonard Krower 
& Co., New Orleans, spent the past week in 
Chicago looking over the markets. 

Sam Wachenheimer, of Wacheinheimer 
Bros., Providence, R. I., was a visitor in 
Chicago last week calling on the trade. 

J. B. Crawford, of A. Wittnauer & Co., 
returned last week from a successful ten- 
day trip through the middlewest territory. 

R. L. Mayer, of Shuttles Bros. & Lewis, 
Dallas, Tex., spent a few days in Chicago 
last week visiting en route to the eastern 
markets. 

J. S. Loftis, of Loftis Bros., and John 
Haas, buyer, are spending about three weeks 
in New York and the east visiting the 
markets. 

I. S. Richter and E. S. Heller, factory 
representatives, 1104 Heyworth building, left 
Sunday for a two weeks’ trip through the 
middlewest. 

A. L. Hancock, of the Bassett Jewelry Co., 
is making a short. trip through the northern 
part of Wisconsin, and will return the end 
of this week. 

W. C. Atwell, 29 E. Madison St., accom- 
panied by Mrs. Atwell, returned last week 
from Miami Beach, where he spent the past 
three months resting. 

W. F. Drexmit, Chicago manager for the 
Keystone Watch Case Co., is spending a 
week visiting at the home office of this 
concern at Riverside, N. J. 

A. S. True, Columbus Memorial building, 
accompanied by his wife, returned to Chi- 
cago Monday, from a six weeks’ pleasure 
trip to St. Petersburg, Fla. 

L. Adelsdorf, treasurer of the Goldsmith 
Bros, Smelting & Refining Co., accompanied 
by his wife, are spending several weeks at 
Hot Springs, Ark., resting. 

Reuben W. Cohen, of Geo. H. Cahoone 
Co., returned this week from an extended 
business trip through the east. He reports 
having had a splendid business. 

Louis M. Rubin, of the Fidelity Loan 
Bank, accompanied by Mrs. Rubin, returned 
last week from an extended pleasure trip 
through the south and Pacific Coast. 

Hiram Long, vice-president of the Kar- 
Peles Co., returned last week from Provi- 
dence, where he spent the past three weeks 
visiting at the home office of this firm. 

Frank D. Newburger, Chicago manager 
for Carter, Qvarnstrom & Remington, 301 
Heyworth building, left Sunday for a three 


weeks’ business trip through the middle west. 

J. O. Pollack, 7 W. Madison St., manu- 
facturer of emblem rings, was granted a 
patent a few days ago on an improved de- 
vice that contracts and expands any style 
ring. 

Marc S. Goldsmith, of the New York of- 
fice of the Goldsmith Bros. Smelting & 
Refining Co., spent a few days in Chicago 
last week visiting at the local office of this 
concern. 

Wm, Fine, of Wm. Fine & Sons, New 
Orleans, La., returned to his home last week 
after spending several weeks in this city 
visiting the markets and renewing old ac- 
quaintances. 

“Billie’ Lamb, of the Geo. H. Fuller & 
Son Co., returned recently from an ex- 
tended business trip through the west. He 
stated he found conditions good all through 
the territory. 

Sam Kierski, of Lee & Kierski, San Fran- 
cisco, Cal., spent a few days in Chicago 
last week on his way east, where he will 
spend some time visiting at the factories he 
represents in the west. 

Albert Mayer, of Mayer Bros., Seattle, 
Wash., stopped off in Chicago last week for 
a few days on his way to New York and 
the east, where he will spend a few weeks 
looking over the markets. 

Frank Spellman, southern representative 
for the Towle Mfg. Co., and Oscar Samuel- 
son, Pacific Coast representative, left last 
week for their respective territories and will 
return about the end of May. 

H. D. Schafer, of the Elgin National 
Watch Co., spent several days last week at 
Cleveland visiting with their district repre- 
sentatives and explaining the inauguration 
of their advertising campaign. 

Norman C. Grant, Chicago representative 
for the S. O. Bigney Co., returned last 
Monday morning from an extended visit to 
the factory at Attleboro, and left that same 
night for a short business trip through the 
south. 

B. J. Drach, representing Block-Weinfeld 
Co., left last Sunday for a six weeks’ trip 
through Michigan. Gus Weinfeld, of this 
concern, returned from a three weeks’ trip 
through Wisconsin and reports a _ nice 
business. 

M. Rystrom has just opened a retail 
jewelry store in Glen Ellyn, Ill. Mr. Ry- 
strom up until about a year ago was in the 
retail jewelry business with his brother at 
Elgin, Ill, but sold out to enter the phono- 
graph business, 

The office and display room of Butcher & 
Forline, 302 Heyworth building, has just 





been completed, T. H. Butcher and C. M. 
Forline are the partners and represent the 
Wheeling Decorative Co. of Wheeling, 
W. Va.; Liberty Glass Works, Egg Harbor, 
N. J., and the Crescent Glass Co., Wells- 
burg, W. Va., taking in the entire north and 
all territory west of Pittsburgh. All dis- 
play cases and tables are in white enamel 
with mirrors as a background, making this 
display room very attractive. 

The Fraternal Association of Chicago 
Jewelers was organized at a meeting held 
at the Columbus Vaults one day last week. 
K. Lucius Taylor was elected president and 
John G. Leiner, secretary-treasurer. The 
scope of the new body is similar to the 
Jewelers’ Fraternal Association organized in 
New York. The annual dues are $2.50 and 
the membership fee is $3. The membership 
is limited to 200 and the benefit paid follow- 
ing the death of any member is $300. In 
a very few days the full membership of 200 
was subscribed. 


About 75 representatives from jobbing 
houses in Chicago which handle watches 
were guests of the Elgin National Watch 
Co., at a buffet luncheon at the La Salle 
Hotel on Saturday, of last week. De Forest 
Hulburd, vice-president of the Elgin Na- 
tional Watch Co., and Taylor Strawn, of 
the advertising department, and a repre- 
sentative of G. L. Dyer Co., addressed those 
present on the policies of the company and 
its advertising plans for the year, which 


‘include some very extensive publicity work 


throughout the country. 

The Golden Roosters held their regular 
monthly luncheon and business meeting on 
Tuesday of last week in Parlor B, Morrison 
Hotel. About 40 were present and after a 
delightful lunch Chanticleer Radix called the 
meeting to order. After reports of officers 
the membership committee presented six 
names which were favorably acted upon and 
will be initiated at the next social session 
in May. A committee was appointed to 
arrange the detail of an outing to be held 
in June or July at which members of the 
Chicago Jewelers’ Association will be the 
guests of The Golden Roosters. The next 
luncheon will be April 20. 

Congratulations from friends were ex- 
tended last week to Herman Kramer, of I. 
Schwartz, 29 E. Madison St., upon his mar- 
riage to Miss Lenore Ehrlich, daughter of 
Mr. and Mrs. Morris Ehrlich, of Chicago. 
The wedding took place last Wednesday 
afternoon (March 28), at the Hyde Park 
Hotel. Immediately after the reception the 





(Continued on page 131) 
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Lathe Combinations 
No. Price 
39465—Lathe & 2 Chuck Combination. . .$47.80 
& 10 Chuck Combination... 55.00 

& 20 Chuck Combination 

& 50 Chuck Combination 


Attachments 


39470—Wire Chucks—4 to 60 

39471—Wire Chucks—1 to 3 

39472—Wheel Chucks 

39473—Face Plate 

39474—-Bezel Chuck 

39475—3 Jaw Chuck . 

39476—-Slide Rest, 2 Slide 

39477—-Slide Rest, 3 Slide a asian 

39478—Wheel Cutting, Grinding and Drill- 
ing Attachment... See, 


Less 6% Cash Discount 
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happy couple left for a honeymoon trip to 
Colorado Springs. 

E. D. Gallagher, of Despres, Bridges & 
Noel, left last week on an extended business 
trip through Indiana and Illinois. 

Steve Bridges, of Despres, Bridges & Noel, 
accompanied by his wife, left last Friday for 
a two week’s rest at French Lick. 

W. H. Lancton, Heyworth building, left 
last Sunday for a two weeks’ trip through 
the middle west in the interest of the fac- 
tories he represents. 

A. L. Stevenson has again associated him- 
self with the sales force of the C. & E. 
Marshall Co. and will represent this house 
through the northern part of Indiana. 

Paul E. Riel, Watseka, IIl., recently spent 
several days in Chicago looking over the 
market and purchasing merchandise for the 
new store he is opening in the Kay building. 

C. H. Woods, of the C. & E. Marshall Co., 
is confined to his home on account of illness. 
He is reported getting along nicely and is 
expected back to his desk some time this 
week, 

Wayne Bigwood, of J. M. Bigwood & Son, 
Terre Haute, Ind., spent a couple of days in 
Chicago last week on his way home from 
Milwaukee, where he attended the bowling 
tournament. 

The Western Jewelry Manufacturers, Inc., 
32 N. State St., recently gave a deed of 
trust to Louis Goldman, of Goldman & Alls- 
house. The assets have been sold to Julius 
Dulsky and a 20 per cent. settlement has 
been made. 

‘J. C. Washinka, who is well known to the 
jewelry trade in Texas, is now connected 
with the C. & E. Marshall Co. and will rep- 
resent them in that territory. Mr. Washin- 
ka formerly was connected with the H. H. 
Hawley Co., of Dallas. 

Atz Bros., jobbers, who have been lo- 
cated on the 11th floor of the Heyworth 
building for several years, are moving into 
room 800, the same building, this week. 
The growth of the business has been 
so rapid that it was necessary to take larger 
and more efficient quarters. The new loca- 
tion is being fitted up with new mahogany 
fixtures and additional safes. 

Workmen are now busy building a row 
of three stores on South Ashland Ave., 
for Louis Galvin, who conducts a retail 
Jewelry store at 5455 S. Ashland Ave. 

¢ new stores are located about a half 
block south of his location, and when com- 
pleted he will remove his business into one 
of the stores, renting the other two. He 
expects to be able to move about July 1. 

Among the visitors in Chicago last week 
were: Alfred Bourgeois, Jackson, Miss. ; 
William A. Howard, Rochester, Ind.; C. W. 
Connoran, Indianola, Ind.; O. D. Emerick, 
of Emerick & Ringer, Freeport, Ill.; C. Pos- 
sm, of the Boszhardt-Possin Co., Milwaukee, 
Wis.; William Ehlerman, Sioux City, Ia.; 

E. Siebel, Saginaw, Mich.; Clarence 
Speicher, of Speicher Bros., Kankakee, III. 

Herman Munger appeared before Judge 
Joseph Burke in the West Chicago Ave. 
Court on a charge of smashing the plate 
glass window in the retail jewelry store of 
J.P. Jensen, 5630 W. Madison St. Munger 
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smashed the window to secure an inexpen- 
sive strand of beads that was on display. 
He was sent to the psychopathic hospital 
pending investigation. It was learned that 
Munger escaped from an asylum at Elgin, 
Ill. 








Notes from Ohio 


TRADE CONDITIONS 


Pre Easter business in the retail jewelry industry 
in greater Canton while good in spots did not come 
up to the expectations of the larger shops, it was 
learned following a survey this week by a repre- 
sentation of the Jewerers’ Circular. A majority 
of the stores reported business quiet early in March 
but that with the-advancement. ofthe season that a 
pickup was noticed. There is a tendency on the 
part of the trade to buy with the weather and so 
unseasonable has been the month of March that 
jewelers believe the falling off in business due to 
the cold weather which prevailed in this section 
most of the month. The advent of April was 
welcomed because the more optimistic of the trade 
believe that business is ahead. Diamonds have had 
a better call of late but business from this 
angle has not been at all what it should be for 
this season of the year. Flat silverware is moving 
‘better. Stores having gift shops report brisk busi- 
ness, claiming that this department is keeping sales 
at a satisfactory volume. However from all quar- 
ters come expressions of optimism based on the fact 
that the industrial situation in the Canton district 
never has been better in recent years and that the 
steel industry at this time is humming and with 
no signs of interruption. Credit shops report busi- 
ness better and collections much improved. 








Announcement is made that the Stein & 
Damon jewelry store, Alliance, O., has been 
completely modernized and that alterations 
have been completed. The store located in 
Main St. is one of the oldest in the city. 

Owing to unavoidable circumstances aris- 
ing in connection with a lease on a business 
room in Canton by C. C. Rankin and partner, 
Mr. Rankin, jeweler in Carrollton, has de- 
cided to remain there. He plans to enlarge 
his store, however, and after April 1 will be 
located in his new quarters. 

Expansion of the jewelry and novelty de- 
partment of the store known as Bennell’s, 
which this week was purchased by Gen- 
semer Bros., Kent, O., who conduct depart- 
ment stores in Kent, Wadsworth and Cres- 
ton, O., is announced by officials of the store. 
The new owners plan to completely re- 
arrange the store and will add a number of 
new departments. 

Alliance jewelers figured prominently in 
the annual style exposition which opened 
the night of March 21 and continued three 
days. ‘Jewelers in Main St., seven in all, 
offered attractive window displays, the cur- 
tains being lifted at 7.30 Wednesday night, 
when a band paraded the streets heralding 
the event. The downtown streets were 
thronged with interested window shoppers. 

Miss Garnetta Griffith, of J. A. Zang & 
Sons, well-known Alliance, O., jewelry 
store, announces enlargement of the gift 
section of this store. Racks have been 
placed in the main jewelry room, in addition 
to the entire rear of the store, which had 
been converted into a gift shop some months 
ago. She reports this part of the trade very 
brisk and says that the innovation has proven 
a big aid to business at the store. 

The W. L. Milner & Co., Toledo, O., has 
acquired the stock of the Better Store, Mar- 
ket Ave., N. Canton, and the shop now is 
known as the W. L. Milner Co. The store 


boasts of a large jewelry department which 
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has been considerably enlarged since the new 


owners took charge. C. R. Sayre is man- 
ager of the store. He came here from 
Toledo, where for several years he was 
identified with the Milner company’s store. 

Paul Effinger, 56, foreman of the en- 
graving company of the Dueber-Hampden 
Watch Co., and Dueber Watch Case Mfg. 
Co., was found dead in bed at his rooms in 
the Moose Club recently, Deceased was one 
of the best known men identified with the 
watch industry in the Canton district. He 
came to Canton when the Dueber company 
moved here from Newport, Ky. He is sur- 
vived by three brothers, Emil of Canton, 
Frank of Boston, and Charles of Jersey City. 
Burial was made in Canton. 

Formal opening of the new store of the 
Harris Jewelry Co., 117 W. High St., New 
Philadelphia, O., was largely attended and 
Mr. Harris was loudly praised for his mod- 
ern store, which is replete with innovations. 
Souvenirs were given all those who attended 
the opening. The Harris store is one of the 
oldest in Tuscarawas county. In the new 
quarters Mr. Harris will have twice the 
former floor space and he plans to add sev- 
eral new lines, getting into the gift business 
on an extensive scale. 

Canton’s 24-Karat Club, which has been 
inactive for some months, will hold a meet- 
ing April 16 at Bender’s, Canton, J. C. 
Duncan, president of ‘the organization, in- 
formed a representative of THE JEWELERS’ 
CIRCULAR this week. Mr. Duncan says that 
while the membership has dwindled to per- 
haps its original personnel that the club will 
continue activities and that a most interest- 
ing Summer’s program has been mapped out 
for months to come. Jewelers of Canton, 
Alliance and Massillon are identified with 
the Canton club. 

It is announced that Joseph Fischer, well- 
known Canton jeweler, who recently ac- 
quired the store of Ludwig Wolf, and who 
closed this store early in March, has taken 
over the jewelry department of the Klein, 
Heffelman, Zollars Co., largest Canton de- 
partment store. This department was orig- 
inally leased by the Rudolph Duetsch Co., 
Cleveland, from which concern Mr. Fischer 
acquired the department. Mr. Fischer re- 
ports that novelties, popular with women, 
are moving very well, but that the general 
jewelry merchandise is only selling fair. 
Mr. Fischer contemplates no change in 
policy and says that the department will be 
maintained in keeping with the Klein- 
Heffelman store policy, 

Curtis J. Duncan, prominent Massillon, 
O., jeweler, discussing the prospects for 
Summer business with a representative of 
THE JEWELERS’ CrrcuLar last week, declared 
that not in recent years were conditions so 
good industrially in the Canton-Massillon 
district as at the present time. He said the 
jewelry business while quiet in past months, 
or in fact since the Christmas season, is 
showing signs of revival and that within a 
month or six weeks business volume should 
show a decided improvement. Mr. Duncan, 
who is an enthusiast of jewelers’ organiza- 
tions, is boosting for a full attendance from 
this district at the annual meeting of the 
Ohio Jewelers’ Association to be held this 
year at Cedar Point and also says he will 
be one to attend the national convention this 
year at Providence, R. I. 











Adolph Possin, of the Boszhardt-Possin 
Co., spent several days of the past week in 
Chicago on business in the interests of the 
local wholesale house. 

Matthew Bruhy, connected with the Bruhy 
jewelry store, West Bend, was a Milwaukee 
visitor, coming here to participate in the 
annual American Bowling Congress which is 
being conducted at the Auditorium for sev- 
eral wecks. 

Henry Sullivan, of the Sullivan Engrav- 
‘ing Co., Wisconsin St., has been nominated a 
candidate for director of the Milwaukee 
Athletic Club for the three-year term. Mr. 
Sullivan is now filling an unexpired term as 
president of the club. 

John C. Gunderson, of Madison, has re- 
cently completed two large jewelry merchan- 
dising events. Some time ago he conducted 
a successful sale for the Freeman jewelry 
store at Madison, and also the jewelry stock 
of H. M. Haugs at Cambridge. 

John Jankowski has opened a jewelry 
store at 1405 Eighth Ave., Milwaukee. He 
is an ex-service man and studied the jewelry 
and watchmaking trade under government 
educational training. Previous to army 
service he was engaged in retail business. 

R. Weckerle, traveling representative of O. 
H. Bingenheimer & Co., has left for a busi- 
ness trip along the lake shore cities and the 
Fox River valley district. His house re- 
ports favorable business conditions in the 
territory he has already covered, basing the 
statement on the increase in volume of sales 
over the same period a year ago. 

Despite the fact that the annual Spring 
style week program suffered as a result of 
the inclemency of weather, merchants at 
Fond du Lac are satisfied with the outcome, 
co-operation and support given them. Mild 
weather the last two days of the week helped 
to bolster up the results, and considering the 
weather the event was determined a success. 

Among the jewelers from State cities who 
visited Milwaukee during the past week 
were: Edward Waara, of Edward Waara 
& Son, Hancock, Mich.; Wiegand Bros., 
Racine; Robert Nicoll, of Gottfredson & 
Nicoll, Kenosha; Schneider Bros., Burling- 
ton; Esterg & Sons, Waukesha; C. Nelson, 
La Crosse; Henry Bayer, Whitewater, and 
Thomas Bruhy, West Bend. 

Charles Kuesel, formerly engaged in the 
diamond and pearl business in Milwaukee 
and previously associated with the Kuesel 
Bros. Co., wholesale jeweler, has located in 
Los Angeles, Cal., according to word re- 
ceived in Milwaukee. After leaving here 
last June, Mr. Kuesel went to Manteca, Cal., 
where he lived until recently, when he de- 
cided to locate in Los Angeles. 

Stark & Knobla is the name of the firm 
which has succeeded the Henry J. Oberst 
Jewelry Co. in business at North Ave. and 
35th St. Articles of incorporation of the 
old firm have been amended to provide for 
the new firm name. Raymond Stark and 
Oscar H. Knobla, who were associated with 
Henry J. Oberst in the old concern, will con- 
tinue the store in the jewelry and optical 
business at the old location. 

Although Appleton jewelers had co-op- 
erated in preliminary plans for a Spring 
style review and show, there will be none 
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this Spring, according to a decision arrived 
at by the style week committee of the Ad- 
vertising Club. The original date of March 
12 had to be postponed on account of un- 
favorable weather, which continued until the 
season advanced too close to Easter to pro- 
duce results. Plans were then dropped. 

Reorganization of the Milwaukee Associa- 
tion of Commerce is following the recent 
election to the presidency of E. L. Philipp, 
former governor of Wisconsin. Lawrence 
C. Whittet, of Edgerton, has succeeded Phil 
Grau as executive secretary. Changes in 
various departments and bureaus are now 
being made. Committee changes include that 
of the retail committee on which E. H. 
Breithaupt becomes chairman in place of 
A. J. Smith. 

Special attention has been attracted to 
the display window of the Jorgen Moe 
jewelry store, Mount Horeb, Wis., by the 
display of relics which are of interest to 
local citizens. Among the articles displayed 
is a photograph of the village taken about 
40 years ago, when it was but a settlement 
with a few houses. Another feature is a 
group of election tickets gotten out by can- 
didates 24 years ago when the village was 
first incorporated. 

The marriage of Miss Jane Hooker, 
daughter of Mrs. Harriet Owen Hooker, to 
George M. Rank, will take place on Satur- 
day, April 7, at Holy Rosary Chapel. Miss 
Lillian Stolley will be maid of honor. Henry 
W. Rank will act as best man. Following 
the ceremony a reception will be held in the 
residence of the bride’s aunt and uncle, Mr. 
and Mrs. David G. Owen, Lake Drive. Mr. 
Rank is associated with his brothers in the 
Rank & Motteram Co., prominent downtown 
jewelers. 

Glen Hobbs has entered partnership with 
Anton Klein in the jewelry business at Ripon 
to conduct the store heretofore operated by 
Mr. Klein. The firm will be known as 
Klein & Hobbs, jewelers and watchmakers. 
Mr. Klein has been engaged in business at 
Ripon for many years and his new partner 
has been a local resident for the greater part 
of his life. The jewelry store will be re- 
modeled in the near future, and when this 
work is completed the stock will be increased 
to more lines. 

The Ballinger jewelry store has opened 
for business in a new location at 15 W. Main 
St., Madison, with a completely-stocked 
jewelry and musical instrument shop. The 
latest move marks occupancy in all three 
of the stores in the Marston building dur- 
ing the last eight years, according to W. L. 
Ballinger, proprietor, who has been located 
in the same block for the last 20 years. 
The interior of the new store is finished 
in mahogany and the display windows in 
old ivory. In addition to the jewelry busi- 
ness, Mr, Ballinger specializes in diamonds 
and maintains a watch department. 

Diamonds valued at $700 were stolen by 
a window smasher who threw a brick 
through the plate-glass front of the jewelry 
store of H. C. Hinners, 1339 Washington 
Ave., Racine, at an early morning hour. A 
policeman who was within half a block of 
the scene noticed a taxicab draw up to the 
curb near the jewelry store. Just then he 


also heard. the crash of breaking glass and 
presumed the cab had crashed into a pole. 
Glancing north he noted a man running and 


CIRCULAR 


‘shortage of good jewelers. 





April 4, 1923, 


gave chase but did not catch him.  Inyegtj. 
gation showed that several rings with cameo 
and other settings, in addition to a few dia. 
mond rings, had been stolen from the Hip. 
ners’ window after the brick had bee, 
thrown through, Twelve were diamond 
rings, one of which was valued at $160 and 
two at $100. 








Cleveland 


The Permanent Jewelry Co. has moved 
its offices and salesrooms from 746 Euclid 
Ave. to 276 Old Arcade, this city. 

Through the purchase of property at 12 
S. St. Clair St., Dayton, O,, A. Newsalt, 
jeweler, has become the owner of the entire 
east side of St. Clair St. from 4th to 5th 
St. He intends to build there but not for 
some years. 

Harry E. Kail, aged 45, junior member of 
W. D. Kail & Son, jewelers, Columbus, 0, 
died at his home, 58 King Ave., from com- 
plications. He is survived by his widow; a 
son, Roy Kail; his parents; two brothers, 
Paul H., of Columbus, and Fred A, of 
Akron, and two sisters, Mrs, E. A. Horn, 
of Upper Sandusky, and Mrs, J. W. Elder, 
of Chicago. 

A. J. Heiman, jeweler, at Barberton, 0, 
expects to open a new store opposite his 
present place of business where the jewelry 
department will be transferred to the man- 
agement of Harold Simmonds. The present 
store will be maintained as a phonograph’ 
parlor and as the headquarters of Dr. John 
Whealon, eye specialist. It will probably 
be several weeks before the new quarters 
are ready for occupancy. 

The Jewelry Crafts Association of Cleve- 
land held a meeting March 27 at the Hotel 
Statler. R. W. Thayer, president, was in the 
chair. Several important matters were dis- 
cussed. Foremost among them was the 
This is a serious 
problem here in Cleveland the matter is re- 
ceiving the full attention of the association. 
The next meeting will be held April 17 at 
the Hotel Statler. 











The four-story and basement brick build- 
ing at 144 S. Main St., 24x150 feet, opposite 
Hotel Gayoso, has been purchased by Perel 
& Lowenstein, Memphis, Tenn., from the 
Botto estate. The transaction was handled 
by K. Mitchell and the consideration, while 
not made public, is believed to be well 
excess of $100,000. The building is a 
present occupied, and present lease will run 
for less than a year. At the expiration 
this lease Perel & Lowenstein are to cofr 
pletely remodel the entire building and m 
stall a magnificent jewelry store front. It 
is estimated that these alterations will cot 
about $30,000. The ground floor is to be 
given over to the display and retail end of 
this firm’s business, while the upper floors 
will be used for the greatly enlarged whole- 
sale, manufacturing, and mail order depart: 
ments, Wm. P. Lowenstein, an official of 
this company, in discussing the purchase 
the property, said: “Our business 
grown by leaps and bounds during the past 
few years, and we have now arrived at 4 
point where we must seek more commodious 
quarters. Our present floor space is entitey 
inadequate and we must expand.” 
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Morris Burnett and wife, of Chehalis, 
Wash., are here, after a pleasant visit to 
Byron Springs. 

Samuel Sandack, of Sandack Bros., Los 
Angeles, is stopping here, en route to Chi- 
cago, to visit relatives. 

Al, Benard, manufacturers’ representative, 
is back from visiting the eastern factories he 
represents on the Pacific Coast. 

Burr W. Freer, president of the Burr W. 
Freer Co. is expected back soon from a 
business visit to Honolulu, T. H. 

Charles Weinshenk, of Charles Weinshenk 
& Son, is just back in town after visiting 
southern California in the interests of the 
firm. 

H. C. Van Ness & Co. are much pleased 
with the large and sunny quarters which they 
now occupy on the seventh floor of 140 
Geary St. They were formerly on the fourth 
floor of the same building. 

Arthur S. Rude is combining business with 
pleasure in the trip he is taking to the fac- 
tories, represented on the Pacific Coast by 
S.J. Hammond. Mr. Rude, who has been 
a long time with S. J. Hammond Co., is 
now in New York. 

W. A. Kaufman, of A. Hirsch Co., Chi- 
cago, was here, on a pleasure trip and stopped 
over to visit Ben Nordman, representative of 
the firm here. After visiting the Yosemite 
and other points of interest, Mr. Kaufman 
plans to return home, via San Francisco. 

Frank Cresalia, who recently severed his 
connection with A. Eisenberg & Co., is going 
to travel for M. Schussler & Co., starting 
about April 1. R. Cooper, well-known 
traveler for M. Schussler & Co., has been 
ill, in a local hospital. Fred Derichs, of 
A. Eisenberg & Co., has taken Frank Cre- 
salia’s place on the road, for Eisenberg’s. 

Will E. Wallace, formerly one of the lead- 
ing jewelers of Moscow, Ida., who was en- 
gaged in other lines of business in San Fran- 
cisco for the past year or so, passed away 
suddenly in this city, on March 16. His 
remains were sent to Los Angeles for in- 
terment, The deceased is survived by a 
widow who has a small jewelry business of 
her own. 

Al. M. Gilbert has taken the offices 
formerly occupied by the T. J. Bruner Co., 
on the 9th floor of 704 Market St. They 
are commodious and afford plenty of light 
and space. The T. J. Bruner Co., at the 
same time, moved to the offices on the sixth 
floor, formerly occupied by Mr. Cooper. T. 
J. Bruner, who has been visiting here, has 
returned south. 

H W. Tuckey & Co. are showing a pair 
of baby’s shoes, covered with a silver de- 
posit. On the soles are inscribed the name 
and age of the child and other data. They 
are the first baby shoes of A. B. Tuckey’s 
small daughter, but they are featured in a 
glass case as samples. Mr. Tuckey states 
that many parents are having baby’s first 
shoes silvered, as souvenirs, and for pur- 
Poses of ornament. 

Jewelers, from near and far, visiting the 
local trade this week include: Andrew 


Seibach, Antioch; W. Lean and W. Jung, of 
W. C. Lean, San Jose; Carl Noack, Sacra- 
mento; Tom White, Vallejo; Polrowsky, 
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Redding, Tom G. Patton, Placerville, all of 
California; Louis Burnett and wife, Tacoma, 
Wash.; A. H. Ross, Portland, Ore.; W. C. 
Davenport, and wife, Klamath Falls, Ore.; 
and H. Ginsburg, of Reno, Nev. 

Mrs. William Davidson, the Misses David- 
son and Miss Jewell Drescher, Mr. David- 
son’s secretary, entered into a plot for a 
surprise party on Mr. Davidson’s 48th birth- 
day the other day. Invited, quite casually, 
to escort his wife to a down-town cafe, Mr. 
Davidson, who had forgotten that it was his 
anniversary, found there assembled, about 
30 relatives and friends, all in gala array. 
The dinner was a great success, 

A. J. Francis, general manager of the 
Morgan & Allen Co. is in Los Angeles, on 
a business trip. H. W. Morgan, president 
of the Morgan & Allen Co., is doing Federal 
jury duty. George Davis has joined the 
material and tools department of the firm 
and will cover California in that particular 
branch of the Morgan & Allen activities. 
Arthur Allen is covering Oakland, and J. V. 
Peterman is taking charge of Los Angeles 
and adjoining territory. 











Philip Sternberger has just returned from 
a trip to the Imperial Valley for the Paul 
D. Walsh Co. 

A. Otis Fowler has moved from 5850 
Moneta Ave. to his new location at 5335 on 
the same Ave. 

Chris Johnson, who has been in Los 
Angeles for some years past, has opened a 
new store at 427 W. 2nd St., Burbank. 

J. C. Wilson has sold his store at 1004 W. 
9th St. to W. Oppenheim and will take 
charge of his new store at 4368 S. Hoover 
St. 

Ernest S. Soto, who has been for a num- 
ber of years in the stationery department of 
Feagans & Co., is confined to his home by 
illness, 

Paul H. Samuels, western representative 
of I. S. Prutinsky & Woolf, New York, is 
here visiting the trade. He goes from here 
to San Francisco. 

E. C. Kendrick, who recently sold out his 
retail jewelry business in Enid, Okla., has 
come to Los Angeles and will probably go 
into business here. 

F. B. Kessler, watchmaker for the trade, 
formerly of Pittsburgh, Pa., recently came 
to Les Angeles and has located in the new 
Jewelers’ building with Geo. Godfrey, room 
617. 

W. C. Guerth, Redlands jeweler, is spend- 
ing some time in Los Angeles while re- 
cuperating from a serious attack of in- 
fluenza. He was confined to his home for 
three weeks, 

Samuel L. Klein, brother of Philip Klein, 
San Francisco, is now located in room 617 
Jewelers’ building. He is representing the 
A. White Co., Providence, R. I., and 
Giuseppe D’Elia, New York. 

J. W. Hunt, of the diamond department of 
Brock & Co., who broke his leg about six 
weeks ago and was so unfortunate as to 
break it again after the bone had partly 
knit, has not yet been able to return to his 
place in the store, but is expected back soon. 
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Thos. B. Buchan, superintendent of Brock 
& Co.’s manufacturing department, spent 
Saturday and Sunday on an automobile trip 
with his family and other friends, going to 
Palm Springs, a popular resort on the desert, 
115 miles east of Los Angeles and 23 miles 
from Banning, which is at the edge of the 
desert. 

F. C. Plate, of the Los Angeles office. of 
the International Silver Co., who has just 
reached home from a business trip to El Paso 
and through New Mexico and Arizona, re- 
ports that this was the best trip he has had 
in those sections in years. He found con- 
ditions showing a marked improvement and 
jewelers very optimistic over the outlook. 


H. H. Allen, San Francisco, western rep- 
resentative of the Oneida Community, has 
been conducting an exhibit of Community 
silverware the past week at the Alexandria 
Hotel here. The display, which is being 
shown elsewhere, is accompanied by C. W. 
Imslee, L. A. MacKown and S. A. Griffith 
from the factory. The exhibit will go north 
from here. 


Edward Peterson, 817 W. 3rd St., has just 
received a wrist watch sent to him from 
Sweden for repairs. The owner formerly 
lived in Los Angeles, but on account of his 
wife being homesick went back to Sweden. 
The watch is of American make and no one 
near the owrer’s home could be found who 
was able to repair it. Mr. Peterson has 
another watch sent him from Boston. 

J. P. Branyon, who has been on the sales 
force of the T. J. Bruner Co. for some time 
past, has left the employ of this company 
and gone back to Minneapolis, where he 
will again become associated with the J. M. 
Bennett Co., as formerly. His place with 
the Bruner Company has been taken by Fred 
Reese, who until recently was in the retail 
jewelry business at Calexico, in the Imperial 
valley on the Mexican border. 

Some of the out-of-town jewelers who 
have been here recently are I, Macatee, 
Lankershim; Mrs. H. E. Gould, San Ber- 
nardino; Mrs. M. A. Stalmer, Fullerton; 
Melville F. Smith, Santa Ana; A. J. Dutton, 
Anaheim; Taylor Jacobsen, Fullerton; Ray- 
mond Finch, Covina; Walter Lawrence, 
Burbank; A. Protsch, Redondo; Chas, E. 
Perham, San Pedro; L. Fornes, Venice; J. 
Posner and R. H. Wilson, Ocean Park; 
W. C. Guerth, Redlands. 


Geo. E. Feagans, president of Feagans & 
Co., has engaged passage to Europe on the 
Aquitania, sailing from New York on April 
10. He expects to arrive in New York on 
April 6 and will stay at the Waldorf-Astoria 
until he sails. On his return from Europe 
he will be met in New York by Mrs. 
Feagans and Mrs, Joy, their daughter. Plans 
for the new Feagans store on W. 7th St. 
are being developed rapidly and it promises 
to be one of exceptional beauty. 

Charles A. Nelson, of the jewelry depart- 
ment of the E. W. Reynolds Co., gave a de- 
lightful St. Patrick’s Day party at his 
bungalow, La Vista Court. Miss Dorothy 
Bright, aiso of the Reynolds Co., acted as 
hostess. Also assisting Mr. Nelson were 
Miss Anna McPherson, of the Reynolds Co., 
and Henry J. Schlegel, of the G. D. David- 
son Co. About 20 of the younger set of the 
Reynolds Co. were present. Refreshments 
were served, after which dancing was en- 
joyed. 
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Otto Zoellner and brother, Portsmouth, 
O., visited Cincinnati last week for some 
new goods. 

Carl Foster, Cynthiana, Ky., and L. 
Whitaker, of the Whitaker Gift Shop, Har- 
lan, Ky., called at the office of Frohman & 
Co., Harrison building, during the week. 

W. F. Schumer, head of the Schumer 
Bros. Co., departed from the “Queen City” 
on Monday for his usual bi-monthly tour. 
He is on the road one week and in his office 
one week. 

Word has reached the office of L. Loeb 
& Sons, Oskamp building on Race St., that 
one of their customers, William Kraus, Ken- 
ton, O., had returned to his home from a 
trip to Florida. 

The opening of a new and complete silver- 
ware department has been announced by the 
Electric Shop in its new home at 25 W. 4th 
St. This is in the heart of the shopping 
district and marks an addition to the place 
which now presents every conceivable elec- 
tric device known to science. 

Frank J. Krohme and Albert L. France, 
of Whitehouse Bros., Walsh building, were 
scheduled to reach Cincinnati at the end ot 
the week in order to be home for Easter. 
Mr. Krohme made a trip through the east 
for the diamond concern while Mr. France 
takes in a greater part of the far north- 
west on his trips. 

Jonas Wise, retired member of the firm of 
Frohman & Co., is again in Cincinnati after 
a three months’ tour. Mr. Wise spent De- 
cember, January and February in the sunny 
clime of California and also in the balmy 
weather that is usually found in the 
Hawaiian Islands. He returned to Cincin- 
nati much improved by the trip. 

All of the representatives of L. Loeb & 
Sons, Oskamp building, Race St., have re- 
turned from their respective tours and 
brought with them prospects for an extensive 
business. The representatives are home for 
the purpose of assisting in stock taking of 
the firm which closes its fiscal year on Satur- 
day. Efforts will then be started for the 
Summer and Fall business. 

Among a number of improvements made 
in the establishment of the Schumer Bros. 
Co., seventh floor of the Walsh building, is 
a specially constructed designing room. 
This new department has been built in the 
north end of the structure in order to assure 
north light. Business development of the 
firm also has made it imperative to enlarge 
the general offices in order to make room 
for additional desks. 

Satisfactory business was reported by 
August Nuerenberger, one of the repre- 
sentatives of The Dorst Co., Walsh build- 
ing, who returned from a trip through the 
south, this week. Mr. Nuerenberger called 
at a number of places and his southernmost 
point was in Florida. He is enthusiastic 
about business conditions as he said there 
are mighty good prospects of a good whole- 
some revival in the south. 

John A. Gerwe and Sol Wetzstein, two 
representatives of Frohman & Co., in the 
Harrison building on E. 4th St., have re- 
turned to their base of operations after 
covering a greater part of the southwestern 
and southeastern section of the United 
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States. Mr. Gerwe went through Texas, 
Arkansas and several other States while 
Mr. Wetzstein took in Florida and other 
States along the eastern border. 

Retail jewelers and also wholesale houses 
are vitally interested in an organization 
that has been started by the Advertisers 
Club of this city and which is known as the 
“Better Business Bureau.” Primarily its 
chief function is to see that the buyer is 
protected as the bureau will see that adver- 
tisements of goods are such that the buyer 
will receive 100 cents for every dollar he in- 
vests. Organization of the bureau was an- 
nounced at the last meeting of the Adver- 
tisers Club and it was also announced that 
the projects will have the support of civic 
bedies and business houses. 

William IF’. Pohlmeyer, engraver and dia- 
mond dealer in the Palace Theater building, 
will be chief captain in charge of Team E 
during the Community Chest drive in Cin- 
cinnati. Every year there is a concerted 
drive by all organizations grouped into one 
and Cincinnatians are only asked to make 
donations once, this being to the chest from 
which all funds are apportioned to various 
associations. It is expected to raise close to 
two million dollars for the chest during a 
10-day drive starting April 14 and conclud- 
ing April 25. There are 24 teams, each of 
which is assigned a certain quota, and Pohl- 
meyer’s team is only asked to secure $10,000. 


There will not be any changes made in 
the present Workmen’s Compensation law 
by the General Assembly of Ohio although 
several amendments had been proposed in 
a bill introduced by Senator Joseph R. 
Gardner of Hamilton County. The bill 
was framed by the Impartial Committee of 
the Cincinnati Chamber of Commerce and 
was backed by business men of this city. 
However, the Republican Executive and Ad- 
visory Committee Monday refused to adopt 
a resolution indorsing the bill. It was said 
that one of the amendments in the bill would 
tear away the State monopoly now held by 
the Commonwealth of Ohio and permit in- 
surance companies to compete which caused 
vigorous objections by representatives of 
organized labor. 

Evidences that increases will be made 
along the whole line of jewelry were found 
during a trip made by Julian G. Schwab, of 
A. G. Schwab & Sons, Duttenhofer build- 
ing. Mr. Schwab visited important centers 
in the east and on his return to Cincinnati 
Monday found that a large clock company 
had set a small increase on special lines 
effective April 1. This is the second in- 
crease within the last few months and it 
seems to be the forerunner of what may 
come along the whole line during the Sum- 
mer and be a vital factor in causing the 
placing of orders within the current month 
or two. Mr. Schwab was_ enthusiastic 
about the coming convention of the National 
Wholesale Jewelers’ Association as he said 
a number of men in the east spoke highly 
in favor of Cincinnati and expect to visit the 
“Queen City” when the meeting takes place. 

A total of $25,000 damages is sought by 
Mrs. Bertie M. Lane on behalf of herself 
and her son Alonzo Lane, 15, in a suit filed 
in the Court of Common Pleas this city 
against the Homan Mfg. Co., Western Ave. 
and Findlay St. In the suit the woman 
charged that the boy suffered injuries on 
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March 2 while in the employ of the plating 
company after he had been put to work on 
a power shears machine. It is alleged that 
this act was contrary to the State law for 
employment of boys under 16 years of age, 
especially in this particular kind of work. 
While operating the machine on March 2, 
it is alleged that the boy was injured 5 
severely it was necessary to amputate four 
fingers of the right hand. The suit also 
sets out that the boy’s father failed to sup. 
port him which causes the boy’s support to 
fall upon her and for that reason she 
seeks $15,000 on behalf of the boy and for 
$10,000 damages on her own behalf for loss 
of his services. The suit was filed jn 
Hamilton County Courts by Attorneys 
Swing and Hunt, Bennett & Utter. The 
Homan Mfg. Co. has not filed its answer 
to the suit as yet. 

A special entertainment committee made 
up of Arno Dorst, chairman, Eli Gutmann, 
Harry Stegeman, J. Charles Becker, Julian 
G. Schwab and D. J. Gutman, is fast com- 
pleting plans for the entertainments that 
will be tendered delegates to the convention 
of the National Wholesale Jewelers’ Associa- 
tion when they assemble in this city late in 
April. The convention will be in session 
at the Hotel Gibson for three days and the 
special committee is arranging for two 
affairs one on Thursday evening and the 
other on Friday evening which are 
scheduled to take the cares and worries of 
the meeting off the delegates’ minds. This 
committee was selected especially for the 
convention by President Joseph T. Homan, 
of the local Wholesale Jewelers’ and 
Manufacturers’ Association, and it will co- 
operate with other committees that have 
been appointed by President Homan for the 
year. After completing its plans the com- 
mittee will submit a report of their con- 
clusions to President Homan and he in turn 
will send the report to Thomas Fernley, 
secretary of the national association at 
Philadelphia. From this source then will 
issue a full program of what will be offered 
visitors to the “Queen City.” While there 
is no official confirmation coming from 
Chairman Arno Dorst, of the committee, it 
is likely that an informal dinner, smoker 
and general entertainment will be offered 
visitors in the Fountain Room at the Gibson 
on Thursday evening. The formal dinner 
or banquet‘ of the meeting will probably be 
held in the ballroom of the hotel on Friday 
evening, marking the close of the meeting. 
Business sessions of the meeting will be held 
in the ballroom on the second floor of the 
hotel as the new huge roof garden will not 
be ready for use at the time the convention 
is to be held. 








At the monthly meeting of the Reading 
Jewelers’ Guild, held at the Strand Cafe, 
Reading, Pa, A. B. Elliott was appointed 
chairman of a committee to select a design 
for a 175th anniversary souvenir spoon. Sev- 
eral designs will be submitted and the guild 
will then decide on the one to be made. 
The officers will assist the committee. The 
following were present: John F. Beyerle, 
Samuel Dunkle, James W. Kalbach, At 
thur Schwemmer, Norman Keeport, A. 
Elliott, Benjamin Levine, Paul Ganstef, 
James Armitage, I. A. Deisher, Paul D. 
Harbach and Jack Mumma. 




















TRADE CONDITIONS 


March proved to be a good month for the retail 
jewelers of Evansville and they report that their 
yolume of trade was much better than it was during 
the corresponding month of last year. Indications 
point to a steady business the balance of the Spring 
and Summer. Collections are good and generally 
business conditions in Evansville and surrounding 
towns have steadily improved since the first of the 
present year. Retail jewelers express the opinion 
that both their local and out of town business this 
year will far surpass that of last year. Reports 
from the smaller towns in southern Indiana, 
southern Illinois and western and northern Ken- 
tucky are most encouraging and indicate a_ brisk 
revival in trade in almost every line. In Evansville 
the various manufacturing plants are being operated 
on steady time and in some instances, like the furni- 
ture factories for example, they are being run on 
extra time. 





Dr. Wallace C. Dyer, local optician, has 
returned from a business trip to Boonville, 
Ind. 

Local wholesale jewelers report that their 
trade this year thus far has been very satis- 
factory and they are expecting a good busi- 
ness all of the present year; in fact, they 
look for their volume of business to greatly 
exceed that of last year. 

Local retail and wholesale jewelers will 
lend their support to the Inter-State Fair 
that will be given at Dade Park, here, the 
first week in July. It will be the first fair 
of its kind ever given at the local park and 
many premiums will be offered. 

The Three-Eye Baseball League, of which 
Evansville is a member, will open the season 
on May 1. Charles F. Artes, of the Charles 
F. Artes Co., Inc.; Esslinger & Salm, Bitter- 
man Bros., and several other retail dealers, 
will offer prizes for the players on the team 
who make the best records during the sea- 
son. Many of the retail jewelers of Evans- 
ville are enthusiastic fans. 

Reports from several towns along the Wa- 
bash and White rivers state that mussel 
camps will soon start operations, that a busy 
season is anticipated and that a large num- 
ber of men will be employed in the work 
this season. Many men who formerly were 
engaged in farm work are now engaged in 
the mussel-shell business. They find the 
work easier and the pay much better than 
on the farm. Farmers are having a hard 
time to keep hands for this reason in the 
bottom lands along the rivers in southern 
Indiana. 

Attorneys for Charles Alderson, alleged 
“bad man” of Henderson, Ky., who was con- 
victed a few days ago of murder in the first 
degree in the Posey county circuit court at 
Mt. Vernon, Ind., failed to make a motion 
for a new trial as they said they would when 
the verdict was returned by the jury. As a 
result, Alderson was sentenced to the In- 
diana State prison for life by Judge Herdis 
F. Clements at Mt. Vernon. He was 
charged with the murder of Wesley Holder, 
a retail jeweler of this city with a shop in 
the Mercantile-Commercial Bank at the cor- 
ner of Sycamore and 2nd Sts. The attorneys 
of Alderson are now satisfied that they 
would gain nothing by asking a new trial for 
their client, and it is understood that the 
tase will not be appealed to the Indiana Ap- 
pellate Court, as was at first intimated. 

The Spring convocation of the Scottish 
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Rite Masons, Valley of Evansville, met here 
on Tuesday, April 3, and was to come to a 
close on Thursday, April 5, with many Scot- 
tish Rite Masons attending from towns in 
southern Indiana, southern Illinois and west- 
ern and northern Kentucky. Benjamin 
Kruckenmeyer, of Kruckenmeyer & Cohn; 
George C. Ridgeway, of the Ridgeway Op- 
tical Co.; John A. Rholander, who conducts 
a retail jewelry repair shop on Jefferson 
Ave.; Dr. Wallace C. Dyer, local optician, 
and others of this city were active in the 
work of the convocation. The convocation 
will be followed on Friday, April 6, with 
the Spring ceremonial of Hadi Temple, An- 
cient Arabic Order of the Nobles of the 
Mystic Shrine. Local retail jewelers report 
a good trade for the week on Scottish Rite 
and Shrine jewelry. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers at 204- 
206 Main St., spent Easter holidays in 
Evansville with friends and relatives. Mr. 
Hewig has been with the Bitterman firm for 
many years and is well known to the trade 
in Oklahoma, Tennessee, Georgia, Alabama 
and other southern States where he travels. 
He says that February was an unusually 
good month, but that trade slumped some 
in March. “I am looking for things to pick 
up, however,” said Mr. Hewig, “and in my 
opinion 1923, taken as a whole, will be a 
better trade year than was 1922.” Mr. 
Hewig says that general business conditions 
in the southern States are much better than 
they were a year ago and there is a better 
feeling pervading all lines of industry. He 
said the farmers of the south for generations 
depended upon the cotton crop, but that they 
are getting away from this now and for the 
past few years have been diversifying their 
crops. He says the southern States have a 
great future and that no section of the 
United States has more opportunities. 











The Capitol City Jewelry Co. has moved 
to 38 Virginia Ave. 

Aaron Trattman has opened a jewelry 
business at 213 Indiana Ave., this city. 

H. A. McDaniel, Lebanon, Ind., was in 
the city recently and reports the death of 
his father after a brief illness. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., wholesaler, and Mrs. Reagan 
have returned from a 16 days’ trip to Cuba. 

William A. Bock, formerly with the Erber 
& Crompton Co., St. Louis, Mo., is now 
with the Sebel Co., wholesaler here. 

Frank Wesker, Newcastle, Ind., who has 
been in the retail jewelry business in New- 
castle, Ind., for several years, has disposed 
of his stock and has purchased the Lomax 
store in Los Angeles, Cal. He and his 
family have left for the west Coast. 

The Sebel Co., wholesaler, has completed 
the move from the ninth floor of the State 
Life building to the fifth floor, where the 
company occupies virtually the entire front 
of the building. The expansion of the com- 
pany since its organization has been rapid 
and at the present time it ranks among the 
largest in the city in the amount of space 
occupied and the volume of goods, together 
with the assortment. The entire area has 
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been re-decorated and finished in mahogany, 
New fixtures and show cases have been in- 
stalled. According to Mr. Sebel business is 
really surprising in view of the heavy after 
the holiday buying. 








Notes from Iowa. 





John Westphal, Washington, will move to 
a new location about April 1. His lease on 
his present room expired March 1, and he 
is in temporary quarters pending the com- 
pletion of his new place. 

Arthur Helgeson, Decorah, has purchased 
the Karl P. Fisk store at West Union. Mr. 
Helgeson worked four years for M. J. Sou- 
kup at Decorah. Mr. Fisk will probably go 
into the optical business in some new loca- 
tion. 

Rudolph Bunkers, Remsen, will start a 
jewelry store at Bancroft. He recently 
completed a course in Bradley Polytechnic 
Institute at Peoria, Ill, and is prepared to 
do all kinds of jewelry and watch repairing. 
He has purchased his tools and has rented a 
store room. 

Foye C. Lee, jeweler and optician at 
Waterloo, died recently. He had been in 
robust health up to a year ago. He was as- 
sociated with his father, the late Richard 
Lee, in the jewelry business for a time, and 
after his father’s death devoted his whole 
time to the optical end of the business. 

A. J. Pierson, New Hampton, has sold his 
jewelry store to J. W. Sandusky & Co. J. 
W. Sandusky, Jr., will have active charge 
of the business. He is a graduate watch 
maker and has worked for Mr. Pierson and 
for Thomas Iverson & Son. Mr. Pierson 
will devote his full time to the optical busi- 
ness in the future. He has been in the 
jewelry store 25 years, 14 as an employe 
and 11 as owner. It was his idea to lighten 
his work by selling out the jewelry business. 

The business was established by C. C. 
Paule in 1888 at 405 Jefferson St. Six years 
later he moved the stock to 313 Jefferson 
St., the present location. Since that time 
Mr. Paule has taken two employes into the 
firm—Edward J. Albertsen, now vice-presi- 
dent, who has been with the firm for 33 
years, and Emil Baumle, secretary-treasurer, 
another long-time employe. The business is 
capitalized at $150,000. The three men are 
receiving the congratulations of their fellow 
townsmen and friends in the jewelry trade 
throughout the State upon the completion of 
their handsome and up-to-date store. 

The Paule Jewelry Co., Burlington, has 
just completed a comprehensive remodeling 
project, and now has one of the finest stores 
in the central west. The addition of two 
floors above the main store room gives the 
company one floor for jewelry, another for 
the display and demonstration of phono- 
graphs and records, and a third for the op- 
tical department, repair department and 
store room. An automatic elevator takes 
customers to the desired department. A 
feature of the improvements made by the 
firm is the “cathedral” front, with a stained 
glass canopy over the entrance, and show 
windows which allow a charming display of 
goods. 








Brittingham & Schurr, New Brunswick, 
N. J.. has been succeeded by Nathaniel 
Brittingham. 
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Fountain Pen 


Every user of 


Watermans(de 


Prospective loudiey Purchaser 

















Users of Waterman products are keen judges of usefulness. When they learn that 
you carry the Waterman line, they will patronize your store, when in need of other 
things. As there are millions of users, your opportunities for additional sales develop, 
as you build your business on the Waterman line. 


Whatsoever the people have confidence in, they will buy; if not from you, then 
from some other dealer, far sighted enough to cultivate this natural demand. 


Waterman’s Combination Writing Sets 


are excellent examples of merchandise readily accepted by the public. 





Set No. 4—Filigree De- 
sign in Sterling Silver. 
Pen 452% CC and Pencil 
421 CC in handsome plush 
or leather case... ..$10.00 














Set No. 5—Hand Engraved Vine Design in 
Sterling Silver. Pen 452% V.E.C. Vine and 
Ring and Pencil 421 V. E. C. Vine and Ring 
in handsome plush or leather case...... $14.50 




















While they may constitute only a unit in your stock, it is an important one with 
possibilities, limited only by the interest that you put behind it. Waterman service is 
available in all civilized countries. | 


THREE TYPES—Regular, Safety and Self Filler 


Gothic, Sheraton, Pansy Panel, Barley, Corn and 
Oriental Designs, as well as Etched and Plain Cases. 








Most designs can also be supplied in both Filled Gold and Solid Gold. 





L. E. Waterman Company, 191 Broadway, New York 


24 School St., Boston 129 So. State St., Chicago 17 Stockton St,, San Francisco 























That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 











age 
device or plan which they are utilizing in cen- ON 
nection with their business 




















The Appeal to the Whole Public 





Written Expressly for The Jewelers’ Circular 
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BUSINESS expansion is the thing for 

every jeweler to seek. Develop the 
trade of your store. Get more customers. 
Increase the average daily sales, the size of 
the average purchase, and increase the num- 
ber of purchases. Reach out farther and 
farther after business. 

Sometimes a jeweler is satisfied that he 
has reached a point where he is getting each 
year just about all the trade he can expect 
to get in the location in which he is placed. 
He thinks he has reached his limit of ex- 
pansion. As a matter of fact, if a man 
places a limit on his growth and believes, 
when he reaches it, that he has gone as far 
as he can, he is a limited man, even though 
that limit never existed except in his own 
mind. 

Let me mention four examples of mercan- 
tile growth which, though not confined to the 
jewelry field, are nevertheless worthy of 
some thought as sources of inspiration to 
aman to go ahead and acknowledge no limit 
to the growth he may possibly make. These 
men pushed their expansion without regard 
“1 what some might have considered their 
imit, 

The Lynden Department Store, Lynden, 
Wash., began 24 years ago with a capital 
of $500 in a village of 1,250 people. It re- 
cently completed a year’s business with gross 
sales amounting to $750,000. 

Banta Bros., Low Point, Ill., population 
47, began business about 30 years ago with 
an investment of $1,200. They did a busi- 
ness of $6,000 the first year. Two years 
ago they reported the year’s sales nearly 

Mooney Bros., of the B. & O. Cash Store, 
Temple, Okla., began with $1,300. Last year 
their sales, in a village of 906 population, 
amounted to about a million and a quarter. 

G. A. Garver, in the hamlet of Strasburg, 

» 18 doing a business of a million dollars 
a year, 

What do these remarkabe instances mean 
fo you in your jewelry business? These 
Stores are not jewelry stores, though they 
may handle many lines that you handle. 

ese men could not have built up the 
jewelry business to such figures where they 









are located, nor could they build up busi- 
ness of the size they are doing if selling only 
to their local populations. The point is that 
here are men who would build up big busi- 
ness wherever they might be located and 
whatever line they might be selling. They 
are men who believe they can get more and 
still more trade by going after it, and they 
go. They reach out for the trade that is 
outside of what might be termed their nor- 
mal trading radius and they keep reaching. 
They admit no limit to their possible growth. 

Expansion calls for more concentrated and 
intensive cultivation of the field right around 
us, but it also calls for a reaching out and 
making the appeal to a larger field. When 
we bear on harder in advertising right in 
our immediate vicinity, unless we take pains 
to develop demand along new lines, the re- 
sult is mainly acquisition of trade that has 
been going to some other store. When we 
reach out farther, we bring in outside busi- 
ness and help to make the aggregate business 
of the town larger. The latter is the more 
constructive method. 

The mail-order houses are reaching into 
your town and mine, grabbing up jewelry 
and silverware business wherever they can 
find it, right under our very noses. Their 
expansion is all at the expense of the local 
dealer who is not sufficiently energetic to 
hold his own. In sheer self-defense we 
must make our efforts toward expansion. 

That man Garver is said to spend $18,000 
a year in advertising. He draws trade from 
a radius of 75 miles, including nearby cities. 
‘He has a mailing list of 17,000 families. 
Where would he be today if at some time he 
had said that $1,000 or $5,000 a year was the 
limit to what he would spend in advertising, 
and that there was no use in his trying to 
advertise to families living nearer to some 
other town than to Strasburg? 

In considering the possibilities of business 
expansion in your case, you need to study 
your situation with care, estimating along 
what lines you will meet with the least op- 
position or competition, in what directions 
expansion will be easiest. 

If you are in a section where the mail- 
order houses pull a large amount of trade, 


you will need to consider them as serious 
competition, and if you are to hold your own 
with them, you will need to be able to sup- 
ply people with the same kind of goods the 
catalog offers them, goods of similar quality 
and price. You may not like to sell low- 
priced or cheap silverware or jewelry or 
watches, but you ought to carry at least a 
representative lot of samples that will match 
mail-order values. 

When you are trying to prove to a cus- 
tomer that the thing you show him is a bet- 
ter buy for him than the cheaper article he 
quotes from the mail-order catalog, your 
arguments will fail of conviction if you do 
not have the cheaper goods. The customer 
will question your sincerity. It will seem 
to him that your condemnation of the mail- 
order article and of goods of its price is due 
to the fact that you haven’t anything at that 
figure. Make it a point to have some of the 
cheaper goods that can be shown when the 
customer begins to talk mail-order prices. 
Show them that you can supply that sort of 
stuff if it is wanted, and then your chance 
of selling your own preference in better qual- 
ity is excellent. 

It is all very well to take the position that 
you will not handle inferior or low-priced 
goods ; that your’s is a quality store. If you 
are doing business in a large city and are 
satisfied with a moderate growth, you can 
develop a satisfactory trade on that basis, 
catering to what you call the exclusive peo- 
ple. But most jewelers are so situated that 
they need to make their appeal to the whole 
public, and the great majority of folks are 
in the middle class, buyers of moderate- 
priced goods, with occasional exceptions, 
anxious to buy economically. The big busi- 
ness expansion is going to be in the direc- 
tion of average folks, families in the average 
income class. 

I do not mean to say that you should try 
to expand with growth in the trade of the 
wealthier class. You ought to be going after 
that class of trade, but not to the exclusion 
of the middle class, not by giving your store 
a reputation for high-priced goods and ex- 
clusiveness that will scare away the average 
Keep quality goods. Place them 


customer. 
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cAnnouncing 
A NEW and IMPROVED 


Lapel — 


Illustrations 
% actual size 


Blin will introduce a new, improved model of the old reliable 
Ingersoll Yankee. It is cased more closely and trimly and has a 
new bow and crown, new dial, new hands and specially damas- 
keened back plates. It is the finest Yankee ever made—dependable 
a ability combined with smart looks. It will retail at 


The new Yankee Radiolite, the new Yankee equipped with luminous 
hands and figures, will retail at $3.00. 


New Prices on Entire Ingersoll Line 


Retail Prices 
Owing to the abrupt increase in manufacturing ae 
costs, we have been compelled to raise the prices _ Midget isi : 
on our entire line of watches. The new schedule a 


° . ° Mid Radioli 
shown at the right became effective April 2, 1923. Wrist Radiolite- 


Waterbury ........... a a ae 
Waterbury Radiolite.............000..00 6.00 
Waterbury Radiolite Gold-filled. +4 


i j Relia 7 
A trade price schedule will be’sent on request. Reliance mn 1. 


INGERSOLL WATCH Co., Inc. 


New York Chicago San Francisco 
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in a quality setting as to showcases and sur- 
roundings, but seek to please and attract the 
folks with less money by displaying appro- 
priately goods adapted to their wants. Cer- 
tain types of the most expensive goods can 
in a measure be segregated and the stock 
s arranged that prices will not scare away 
geople with less money than the local mil- 
jjonaires, and so that high-class goods will 
be shown where they will have an exclusive 
look to please exclusive buyers. 

You can expand your trade among the 
exclusive classes by the use of direct, high- 
dass advertising letters and booklets. You 
can give those people the impression you 
want to give them about your store, and you 
can prove to them when they come in that 
you have the goods they want. None of that 
efort will prevent your seeking for and get- 
ting expansion among the people who com- 
prise the majority of your public. 

The family of average folks is the family 
where your advertising will take hold best, 
where it will be read oftenest and where 
your talk about good values and money-sav- 
ing selling will receive the most attention. 
These people will read your newspaper ad- 
vertising more frequently than people of 
higher or lower financial and social status. 
Your business expansion as you reach out 
into the surrounding territory is likely to 
be among these average people. Increase in 
the volume of your advertising will be most 
effective when that advertising reaches the 
middle class. Any jeweler can with care 
write advertisements that will interest and 
appeal to average people. It is the excep- 
tional jeweler who can devise such adver- 
tising as will make a powerful appeal to the 
exclusive, millionaire type of citizen. Price 
is of less importance to such people. Style 
and quality have the call, and it is on these 
items that one must harp in seeking expan- 
sion of trade among the exclusive social set 
—if there is such a set in your town. 

Experience, it might be said here, has 
taught some jewelers that there are some 
disadvantages in doing business with monied 
people who are strong on running up large 
bills and weak on paying them. The people 
with the most money are not always the ones 
to pay their accounts most promptly. 

In going after more middle-class business, 
bear in mind that such people are anxious 
to get good values and make their money 
go as far as possible. They want good- 
looking things, new things, but not the most 
expensive. They want to buy judiciously in 
getting the better class of merchandise pur- 
chased and they will buy quite freely of 
popular-priced stuff. 

Expansion, when it means reaching out 
farther into the territory around you, ex- 
tending your appeal into nearby towns, calls 
for the intelligent use of increased adver- 
ising, Publicity, good publicity, more pub- 
licity, is what you must count on for the 
development of business in that way. You 
need to go out and get good mailing lists 
of the desirable families in the territory you 
ate to cover. You need to send these peo- 
ble good letters about your store, reminding 
them so effectually and so frequently of what 
Your business is, and what sort of a store 
YOu operate, that whenever they think of 
lewelry or watches or anything in your line, 
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they will think of you. There are a good 
many people within trading distance of you 
who are not sold on any particular store as 
the jewelry store they would prefer to pat- 
ronize, 

It is only a matter of persistent, wise ad- 
vertising to impress your store upon the 
minds of these people. You can advertise 
to them so well that they will turn to you 
naturally, almost inevitably, to give you the 
first chance when they decide to buy any- 
thing in your line. 

You certainly ought to advertise extensive- 
ly enough so that there will be no one in 
your town likely to buy your kind of goods 
who will not give your store consideration, 
at least, when making such a purchase. 

There can be no expansion of business 
without a very determined effort to expand. 
Carrying a fine line of ewelry in a finely 
arranged store, with the best of fixtures and 
help, is all right. It is important and it will 
enable you to hold the trade you have al- 
ready secured. You will by such means be 
able to keep your customers pleased and keep 
them coming back to you. Of course, these 
customers will say a good word for you, 
and your business may even increase by rea- 
son of such influences, but it cannot be ex- 
pected to expand in any serious meaning of 
the term. 

You need to consider that every year you 
will lose a considerable number of customers 
from unavoidable sources, such as death, re- 
moval, financial difficulties, personal friend- 
ship for a competitor. You cannot escape 
such losses. In order just to hold your own, 
just to keep your business from growing 
less, you must add some new customers every 
year, many of them. 

In order to develop any real expansion 
you must push your business energetically, 
with a view to getting new trade. The old 
regular customers may be the mainstay of 
the business, but the new customers brought 
in by your efforts at expansion are the 
growth and the making of the future of the 
store. 

In the opportunity for expansion there is 
always to be found this phase: the chance 
for making jewelry and silverware buyers 
out of people who have never given much 
thought to such things before, though they 
may have had the money for them. Then 
there are other people who do not think of 
buying such things because they never have 
bought them much, but who have gradually 
arrived at a financial status where they can 
afford to buy. Develop the habit of buying 
and wearing more jewelry, and encourage 
the habit among housewives of building up a 
worth-while and complete stock of silver- 
ware. 

Educational work to show people the ad- 
vantages of having a suitable supply of fam- 
ily silverware is very much worth while to 
any jeweler. 

There is no doubt that the business of 
your store can be expanded very greatly, 
regardless of local conditions. The only 
question is whether you will be willing to 
work hard at the expanding process and 
whether you will be willing to begin back 
further and study out how to bring about 
expansion. Expansion never comes with in- 
activity. It comes with real hard work. 


You are the one who must decide how much 
work will be done and whether it will be 
done. 
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Selling Two Wedding Rings Instead 
of One 


A JEWELER said some time ago: “I 

have often wondered why all of us 
jewelers do not endeavor to increase rings 
sales by making double ring marriage cere- 
monies more popular. Wedding rings for 
the bride are extensively advertised but rare- 
ly if ever for the groom. I have often seen 
a whole window given up to wedding rings 
but not one ring for the groom. Would it 
not be a good idea to show the rings in pairs 
with a card mentioning the new groom’s ring 
and its increasing use and popularity? The 
local paper could give some publicity to this 
idea and the jokesmith on the paper, more- 
over, would find some material for arousing 
the reader’s risibilities which would un- 
doubtedly be appreciated and at the same 
time valuable publicity. 

“Men are sentimental as well as women 
and many men would like the idea of sharing 
this symbol of unity with the bride but they 
haven’t the nerve to admit it. I believe that 
every wedding should mean the sale of two 
wedding rings instead of only one. Why 
not make the wedding ring months of 1923 
double ring months. It would be advisable 
to appeal not only to the man but to the 
men’s wives to encourage this custom. A 
wife would certainly be pleased to know 
that her husband thinks enough of her to 
wear a wedding ring just as she does, I 
am sure this custom can be encouraged a 
great deal by the proper means.” 








A Novel Lettering Instrument 





UMEROUS stencils of one sort or 

another are offered for the use of the 
draftsman in drawing the guidelines for 
his lettering, but few are as complete“ as 
the one which we illustrate. Without going 
too closely into details, we may say that 
the three ranks of holes and the several 
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NOVEL LETTERING DEVICE 

possible positions in which the instrument 
may be laid along the edge of ruler or 
T-square result in an unusually wide range 
of spacings, The manufacturers in their 
circular show how, with a single setting of 
the instrument on the square, holes are 
available for drawing three distinct sets of 
guide lines over the same portion of the 
paper. At the same time slopelines of 
several standard angles can be drawn di- 
rectly from the instrument. 

Scientific American. 








Frank J. Hunter has moved from Ulm to 
Hunter, Ark. 
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No. 3705—Dorcas Design 
Cigarette Jar 4%” in 
height. $3.00 each, net. 
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HAWKES 


For Your Gift Trade— 
Cigarette Jars of Hawkes Crystal Glass 


You will find this newest product of Hawkes’ 
skill a profitable answer to your customers’ de- 
mand for ‘‘something new.” Hawkes Crystal 
never appeared to better advantage than in these 
graceful jars for after-dinner cigarettes. 


Display a few of these jars in your window. They 
will earn you the appreciation of that large band 
of shoppers who insist upon combining good 
taste with moderate price when they buy gifts. 


Your profit is better than usual. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada 














Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver. 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 














AGENTS FOR 


Every kind of case or tray that your 
salesmen may require. 


It is to your interest to use 


RUECKERT?’S Sample Cases, 
Trays and Trunks. 


NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 





“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I. 


KEEN-POINT ‘cro 


Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 
14K Gold filled and 1/10th Silver plate. 

We also make the largest = 
line of lingerie clasps in the ee 
world—all sizes, shapes and 4 

Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- —_ 
graved, pierce lined and ‘ 
striped inlaid. Note lingeries 7" t/ 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 


Clasp with a double hump. 

No rivets. Will firmly hold /0 

the thinnest piece of silk as 

well as the thickest lingerie. . 
0. R. Johnson Co. { 


; a 
Auburn, Providence, R. I. 
ASK YOUR JOBBER FOR SAMPLES. i 
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OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 
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Making Business Better 





Written Expressly for The Jewelers’ Circular 

















no? long ago I was waiting for something 
in the jewelry department of a depart- 
ment store and I heard a customer asking 
to be shown a chest of plated silverware. 

“Sorry, ma’am,” said the saleswoman, 
“byt we haven’t any chests of silverware 
just now. Trade, you know, isn’t very 
good and we are keeping our stock down.” 

Zowie! I wondered what the department 
manager would have said if he had heard 
her passing along to the customer his line 
of talk about keeping stock down, discourag- 
ing a prospective purchaser from thinking 
the store was ready for business. 

I looked through that jewelry department 
afterwards and I noticed that it was obvious 
to anyone that the stock was being kept 
down. There was not even a careful effort 
to spread what stock there was to make 
it cover the vacant spaces. 

Then, after that, I went into a small 
jewelry store on another street. It is doubt- 
ful whether this little specialty shop car- 
ried more stock than was in that depart- 
ment store jewelry section, even with its 
sock low, but things looked different. 
There were no gaps in the stock. If the 
sock was low, the vacant space was all 
at the rear. The stock was kept shoved up 
front, leaving the dead space where it would 
not be seen. And the difference in the ser- 
viee—Well, into this store came that same 
customer who had asked for a chest of 


silverware in the department store. She was 
evidently shopping around. She asked 
again here. 


“Yes,” said the jewelry salesman, “we 
always have on hand from one to a dozen 
chests. This one is a particularly good 
value.” He set out such a chest and ex- 
hibited it with pride. 

It is not necessary to detail the conver- 
sation that followed. The point is that the 
department store was not expecting much 
business, was not prepared to take care of it, 
was marking time in stock and service. 
The little jeweler was watching his stock 
carefully to avoid carrying more than the 
situation warranted, but at the same time 
he was keeping up his assortment, seeing 
that he could show people something in any 
line they sought. In this case, the chest he 
showed not being what the customer wanted, 
he got out catalogs and succeeded in secur- 
ing an order for what she did want. If he 
had not had a chest of silverware with which 
to get her interested, he could not have 
gained the opportunity to talk to her about 
ordering from catalog. This man knew 
that if you don’t have the goods, some of the 
goods anyway, you cannot sell them. 


THE difference in the atmosphere in those 

two stores was notable. In the depart- 
ment store the people were gloomy. The 
stock looked skimped. That jewelry sales- 
woman acted as if she would have been 
disappointed to see a customer who really 
Wanted to buy. Nothing was being done 


there to make it look as if business was 
good, as if the department was alive. There 
had been little or nothing new added to 
brighten up the left over stock and make it 
look attractive. 

In the little jewelry store, however, there 
was an atmosphere of cheerfulness. The 
store people, were not afraid to smile. They 
were keeping busy. You felt when you 
entered that there was something doing 
there, 

In the big store the force was waiting 
for business to improve. The salespeople 
knew in their own minds that there was not 
much doing, so why bother to cheer up and 
expect business? When the slump ended, 


people would come rushing in as they did. 


a few years ago and it would be time enough 
to wake up then. 

Take it from me, the store that is doing 
nothing but wait for business to come back, 
will find it a long time coming—if indeed 
it ever does come for that store. The fel- 
lows who don’t wait, the go-getters, will 
see to it that mighty little of it comes to the 
waiters now or bye and bye. For the jewel- 
ers and jewelry salespeople who are in the 
waiting class, there will be plenty of waiting 
and not much else. If you decide to wait 
for business to come back, you can wait till 
there is skating in the place of the damned, 
and then you will have nothing to do but 
to skate. 


tigre people who get the big new business 
that is on its way toward us will not 
be the ones who slept while they waited. 

The people who are selling the jewelry 
and silverware today are not waiters. They 
are the ones who know that buying is not 
entirely out of style, that plenty of people 
still work and earn a living and still want 
attractive adornment. If the saleswoman in 
the department store thought buying had 
become an obsolete custom, perhaps it was 
in part due to the management of the store 
taking some such attitude. It is pretty hard 
for an employee in a discouraged store to 
keep up his own courage. 

In some stores salespeople are marching 
right along day after day, making sales 
where they can be made, and encouraging 
interest in later purchases where a sale can- 
not be made today. 

The business for jewelry stores is on its 
way back up the hill. Conditions are im- 
proving steadily. People are yielding to 
the inclination to buy what they want— 
especially when this inclination is helped 
by advertising. There is still plenty of room 
for improvement and what I want to em- 
phasize is that every salesman, every employe 
in the store, as well as the proprietor and 
manager, ought to assume a share of the 
responsibility for helping things along. 

Have you thought what you might do to 
help? You who perhaps are a salesperson. 
You can develop action of some kind to 
take the place of the inaction of waiting for 





customers who do not seem to come. 

A good deal has been said about the im- 
portance of acting as if nothing was the 
matter. Well, we couldn’t make good on 
that “Business as usual” idea during war 
conditions and jt won’t go now at face value. 
merely exuding optimism while you wait 
for business to adjust itself is too much 
like letting George do it. It takes work to 
develop business when people are disin- 
clined to buy—more work than at a time 
when buying is normal. Jogging along and 
hoping and wishing for a boom will never 
start a dollar circulating. 


HERE is nothing automatic about busi- 

ness. Business develops because some: 
body develops it. If your development 
amounts to nothing more than stocking a 
few goods and sitting down and wishing, 
you are no better off than the base ball 
pitcher who, as the boys say, has nothing 
but a glove and a prayer. Business is going 
to be what you make it this year. What 
are you going to do to make it good? 

People, we as individuals, make business 
what it is. People brought on the war that 
ended by putting the kibosh on business. 
The same people, you and I, can remove the 
jinx and get business back on its feet. A 
whole lot of folks seem to regard business 
as a sort of financial Humpty Dumpty which 
once fallen and broken, can never be put 
together again. We can put business back 
into high speed again, but not as long as 
half the population stands one side and 
throws rocks into the transmission. 

It is harder to push business up than it 
was to pull it down, It takes more help 
from more people. What I want to know 
is whether you, the individual you, will do 
all you can to help push. Or are you 
going to be one of the ones who stand 
back and wait for somebody else to do the 
pushing? 

It is time now to stop talking so much 
about business conditions and go after busi- 
ness. People in the jewelry trade as well 
as in other fields have had too much to say 
about how rotten business was, and all that 
has been said has had its influence in mak- 
ing others afraid to step out ahead, afraid 
to spend money to get business, afraid to do 
anything but wish. 

If the business in your store should fall 
flat in ordinary times with other stores 
around you doing a good business, you 
would expect to dig in and do everything 
possible to get business back, and you 
probably would not advertise the slump by 
telling your friends about it. You would 
even claim that business was all right. 

Well, our business fell flat when others 
did the same, but instead of keeping still 
about it and trying to get trade back, we all 
started shouting from the housetops that 
business was dead. You would think, from 
the fuss we made, that it was something 
to be proud of. If there were some who 
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Kawneer Fronts Make 
Old Stores New 


A Kawneer Solid Copper Store Front puts an 
entirely different “face” on your building. 
You get the sales-pulling attraction of a new 
store—and you get it at a small fraction of 
the cost. Moreover, you get it without the 
loss of a single day’s business. 


You know from experience how much the 
interior appearance of a store and the counter 
displaying of merchandise has to do with the 
sales volume. Why not attract more people 
to your counters through better window 
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THE EASIEST TO ASSEMBLE 
Ring Findings 


that typify the very 
latest fashions in 


18 Karat White Gold 


Platinum 





and all other colors and karats 
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A Few of Our Side Pieces. 


Made to Meet the Requirements of Particular 
Ring Manufacturers 


14 Karat Finding Co., Inc. 
64 Fulton St. New York 
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displays?’ Your Kawneer Front will extend 





an urgent invitation to stop and look, then 
come in and buy. Largely increased profits 
are the inevitable results. 


This Book Shows How 


The coupon below, attached to your letterhead, 
brings you the latest Book of Kawneer Designs. 
This book shows you how your present building 
can be remodeled into an attractive, new- 
looking store. Write for the book today! 


Kaw win 1e: A | 


Sro ORE FRONTS 










The Kawneer Company, . 
#1308 Front Street 
Niles, Michigan. 


Gentlemen:—Please send me a copy of the latest 
Kawneer Book of Designs. 


Name 
Address.....------------ 





















pap °0% of the Business 
Men that fail come 


from the ranks of the Nom 
Advertiser. Play Safe and 
Advertise. Write for our 


Write for Particulars 


BUFFALO JEWELRY MFG. CO. 


“THE MAIL ORDER HOUSE” y. 
Brisbane Building BUFFALO, N. 
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were disposed to go right on boosting busi- 
ness, we went out of our way to ask them, 
“Don’t you know there ain’t any business? 
It's all shot to pieces.” If there was no 
real panic, it is not our fault. We hollered 
enough. 

There is no use in you and I saying we 
didn’t do it. We did our share, and now 
it is up to us to do our share in bringing 
back a normal condition, 


E can at least look as if business were 

good. It is something to have a cheer- 
ful face and fairly prosperous looking 
clothes. We can pass over the unfortunate 
happenings in business while we look for 
the good news and spread that all we can. 
There is some good news every day. Con- 
ditions steadily improve, and that is a bet- 
ter subject for comment than the remaining 
bad conditions. 

We can skip that part of the trade gossip 
that leads on to shriek that everything in 
a business way has gone to pieces and even 
the pieces got lost. 

Jewelry store managers can bear on 
harder on the advertising. Few of us ad- 
yertise enough. We forget that advertising 
is the business cascaret that works while 
we sleep. 

We who are salesmen can cease our wait- 
ing attitude—waiting for customers and then 
merely waiting on them when they come. 
We can get busy with our stock before 
the customers come and then get busy with 
the customers when they do come. We can 
give them such service and do so much to 
please them and to make them like and want 
our goods that they will be surprised to 
see how easy it is to buy. 

Do you fix a sort of mental limit on the 
value of what each customer is going to 
buy, a sort of limit you think that customer 
is willing to go? Take off the limits. No 
matter whether the customer is just looking, 
or whether she is good looking, or what. 
No matter what her plans may be, or his 
plans. Go as far as is necessary to discover 
what that customer likes best and then ex- 
haust the possibilities of selling that thing, 
even though its price is well above that 
limit you might have placed on the deal. 

Every customer can be made to want 

something you have to show. You may not 
always make a sale, but you can create a 
desire for ownership. You are employed 
to show goods and to make people want to 
buy. It is better to keep on with one cus- 
tomer, even under discouragements than to 
bid her good bye and wait for another. 
_ If there are other salespeople or compet- 
ing stores who see fit to snooze on for a 
while longer while they wait, get busy and 
profit by their nap. Get their business, their 
jobs before they wake up. You owe noth- 
ing in the way of courtesy to them—not to 
the extent of presenting them with business 
portunities. If you are one of that kind 
yourself, I hope you will wake up to find 
your job gone or your business gone, as 
Probably you will. 


Now is the time to get out of the rut 

and to develop into something bigger 
Man you were before the War. Don’t re- 
main a narrow-minded, single track sales- 
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man. Try to see the world and your pub- 
lic with a broader vision. Try to be a 
seller who can see as the buyer sees, who 
can understand the minds of all types of 
buyers. 

Whatever times and business conditions 
in general may be, there are still certain 
rules that hold good. Industry still pro- 
duces results. The early bird still gets the 
worm. If you want to be well fed, try to 
be one of the early birds—early and often. 
Get an early start after the business you 
know is coming up the line. 

Business in general is made up of count- 
less little bits of individual business. Do 
your best with your little portion of the 
business and you will not be to blame if 
general conditions do not improve, If we 
all do our best in the little individual mat- 
ters, then we needn’t worry, for general 
conditions will improve as an_ inevitable 
result. 





This Business Grew from an Efficient 


Repair Shop 





LLUSTRATED herewith is the store 
front of the Hoover Jewelry House, 
Harrisburg, Pa. The concern is distribut- 
ing a very handsomely printed little booklet 
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STORE FRONT OF HOOVER JEWELRY 
HARRISBURG, PA, 


HOUSE, 


with title embossed in gold, describing the 
history of the business. The last page of 
the booklet bears this thoughtful inscrip- 
tion: “In Memory of Those Who Have 
Passed Away—Father and Mother, whose 
prayers and help had much to do with my 


success.” 
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“Mr. Louis Scheaberle, Mr. Ralph Lingle 
and Mr. Harry Zarker, who each gave many 
years of faithful and efficient service, and 
contributed largely to my success.” A 
thoughtful tribute by a good merchant. 

The business was started Feb. 28, 1891, at 
23 N. 3rd St. All the capital the jeweler 
had at the time was a thorough knowledge 
of repairing. To this knowledge he attrib- 
utes his success, coupled with a grim de- 
termination to adhere to honest principles. 

The new building is constructed of steel, 
ornamented with cut stone, concrete and 
brick. Two well placed and strongly con- 
structed vaults protected by burglar alarms 
are provided for the safety of customers’ 
jewelry. The aim of the concern in con- 
structing the new building is to give proper 
service. 

A well-equipped rest room is provided for 
women employees on the second floor. Here 
also is the stock room and offices. The third 
floor contains the manufacturing department, 
where 15 skilled mechanics are employed. 
Every facility is provided for their comfort. 
Excellent lighting and every modern device 
calculated to produce efficiency is found 
here. 





An Oriental Display 





A WINDOW display, the Craven’s Dia- 

mond Shop, Kansas City, Mo., at- 
tracted much attention and interest from 
passersby, who remarked on the cleverness 
of the display, and its real sales value. 
Sifted sand covered the entire floor of the 
window, and this was dented in such a 
manner as to give a drifted effect, tiny hills 
and hollows being plainly marked. In the 
center at the rear, a miniature Sphynx was 
placed, with the Pyramids also in evidence. 
A rather lengthy caravan of tiny camels, 
some having packs at their sides, these of 
finest gold mesh, with some sort of jewelry 
inside to give a loaded appearance, and 
others carrying supplies for the caravan. 
The men in charge, tiny figures dressed in 
bright colors, walked at the side of the 
camels. At the other end of the “desert” 
an oasis could be glimpsed, this with its 
mirror for a lake and small palms promis- 
ing a cool shade. The entire display was 
quite unusual, and decidedly complete as to 
detail. The effect, with its Shrine emblems 
in diamond set rings and pins brought 
crowds of persons to view the display. The 
entire display was made in the shop, and 
with the small items in the showing espe- 
cially made for the purpose. C. S. Craven, 
of the firm, reports a number of calls from 
jewelers for the display. 








“Well, Bobby, have you done any kind 
action today?” 

“Yes’m; I gave my white mice to the 
cat.”—E-srchange. 

a a. 

“IT must break the engagement and yet I 
don’t want people to say I| jilted him,” said 
Maud. 

“T have it. 
her friend. 
“Yesr” 
“Make some of your tea biscuits.” 

“Yes?” 

“And he will 
burgh Telegraph. 


Invite him to tea,” suggested 


break it himself.”—Pitts- 























June is the month of 
gift-giving—a harvest 
month for La Cross! 


ITH graduation 

and wedding days 
just around the corner, 
now is the time to fea- 
ture La Cross Mani- 
cure Sets for gifts. 


To help you win this 
special trade at a small 
outlay of money, we 
have selected the 
twenty best selling 
sets at popular prices 
for La Cross assort- 
ment No. 6. They are 
made up in the stand- 
ard white handles; 
and in shell, amber, 
ivory on amber, and 
shell on amber, to meet 
the big demand for 
novelty sets. 


Complete assort- 
ment No. 6 costs you 
$65! Retails at 
$112.50 —73% profit 
on cost, 42% on selling 
price! 

This large assort- 
ment of best sellers is 
subdivided into the 
following smaller 
assortments: 

No. 634—16 sets (costs you 
$43.65) 

No. 64%,—12 sets (costs you 
$27.65) 


No. 644— 6 sets (costs you 
$13.30) 


Of unquestioned qual- 
ity, these attractive sets 
present a_ strong. sales 
appeal that will bring you 
quick profits. 


Ask your jobber for one of 
these assortments! If he 
cannot supply you, write us 
direct. 


SCHNEFEL BROTHERS 
Newark, N. J. 


La Gross 


MANICURE 
IMPLEMENTS and SETS 


+ 
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The Bow-Knot 





















Samples Sent Upon Request 


fia, Unassembled 





_ One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 












LhiddididbhddddbdddhhhdddsdddidsdisddddddddddddddddddidaaaaddcccciauuuuNg5gnsnanQnnQZnccccCE 

















REAL AMBER NECKLACES 


Facetted Cloudy 
Round Oval 
Graduated e Uniform 


in 
Fashionable Lengths 
Special Low Prices 


Send for Selection Package 


BORRELLI & VITELLI 


15 West 34th St. New York 












































Apex Jewelry Mfg. Co., Ine. 


42 Walnut St., Newark, N. J. 
MAKERS OF 


Ladies’ Fancy 20K. White and 14K. Green 
Gold Stone Rings and Diamond Mountings. 
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UCH has been said concerning the rela- 

tive merits of newspaper advertising 
and direct by mail advertising, but most of 
the discussions deal with generalities, which 
are of little use to the practical retail jeweler 
who realizes there is value in each, yet who 
is rather mystified when it comes to ascer- 
taining when to use each. No one will dis- 
count the value of newspaper advertising. 
It probably is the biggest single merchandiser 
in the country today. But running it a 
close second in results as compared with 
money expended, is the direct mail form of 
advertising. How else do the mail order 
houses declare dividends? No one will 
doubt that many dealers make mistakes in 
their “copy” for letters to prospective buyers, 
but by far the most costly mistake is caused 
by the use of improper lists. 


It is not beyond the reach of imagination 
to presume that many dealers are using mail- 
ing lists at least three years old—and older. 
The dealers, perhaps, have lived at their 
present addresses three years, but it is not 
to be expected that the persons on their 
mailing lists have not changed around a bit, 
In fact statistics show that of every thou- 
sand persons, 410 have changed addresses 
from one to four times during the three- 
year period. A total of 261 have moved to 
unknown addresses, a goodly number have 
died, depending on the death rate in the 
particular locality, and at least one has gone 
to jail. The man in jail is not a prospect, 
neither are those in heaven and more than 
half the remainder of the thousand will be 
mighty hard to locate. 


Naturally, the first thing is to secure a 
Ast of names and addresses. One is no good 
without the other and both must be correct, 
especially the spelling of the man’s name, for 
man is vain and it hurts his vanity to be 
slighted in the proper spelling of his name. 


Nor is the task finished with a proper list 
of names. Money is wasted in sending let- 
ters to some one who can’t buy. Of course, 
there is a certain amount of good-will in 
keeping your name before him, but the pur- 
pose of direct by mail is not so much good- 
will as direct selling of some special article 
or service. Let the good will be secured 
by billboards, newspapers and other media. 
If a list contains the names of men who 
are out of work, heavily involved in debt, 
small wage-earners and the like, the per- 
centage of returns will not be sufficient to 
Pay the cost of overhead in directing and 
sending the letters. It naturally follows that 
one should circularize those who are the 
most likely customers. 


A well-known statistical organization re- 
cently put out an interesting bit of informa- 
tion giving its ideas on what classes would 
busiest during the coming Summer and 


Fall. This list is easily secured, but better 
yet, let the dealer in his own city look 
about him and see what classes of industry 
are the busiest. Those industrials that 
either are shut down or are operating with 
curtailed production employ men and women 
who have the least money surely. Most of 
them are working three and four days a 
week instead of six days. It stands to 
reason if you mail a man an invitation to 
do business in your store and you find he 
can’t possibly buy, you have made a mistake 
in inviting him and another in wasting 
postage and stationery. 

Now we get down to the real business of 
this. I know a dealer who uses rare judg- 
ment in compiling his mailing lists. He has 
a girl, who in addition to other duties in the 
office, keeps the list up to date. This dealer 
started with a list of club members in the 
city. He belonged to several and was able 
to get their membership rosters. A little 
tact can secure these and others as well, The 
first official act was to go through the names 
to prevent duplication, The next act was to 
go through them again with the aid of the 
city directory and the telephone book and 
verify the addresses and make sure what 
the man did for a living. Each day this 
girl went over the daily papers to find 
changes in the lists of officers of various or- 
ganizations, to pick up items concerning the 
activities of yarious men in the different 
organizations. These all are live prospects 
for most anything. 

Next the clerks were brought into play. 
It matters not if the customer is known or 
not, a little tact can secure the name and 
address. Here was an addition to the card 
system of persons who were buying, and 
better yet buying at his store. What better 
prospects could be wanted? This list aug- 
mented, of course, the regular list of charge 
patrons as shown on the books. 

Here is a vital rule he always applies un- 
less it is shown the prospective name on the 
list is that of a newcomer to the city. He 
must be verified either by the directory or 
the telephone book. This purpose about ends 
the usefulness of these two common direc- 
tories so far as the mailing list is concerned, 
for both books are full of deadwood that 
never are in the market for anything. 

Right here it might be well to state that 
each name has two similar cards. On each 
card is the man’s name, his address, his 
telephone number and he most generally has 
a phone or this dealer would waste but little 
postage on him, his business or profession, 
whether he is a customer of the store, from 
what source the name was secured and when, 
In one filing case, one set of three by five 


cards gives the complete list alphabetically - 


and another gives the list classified by occu- 
pations or businesses, ; 
The reason for this is obvious. There 
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might be cases arise where you would want, 
for particular reasons to circularize only 
those names beginning with a certain letter, 
but the most important use of this file is to 
find the particular prospect quickly. It also 
aids as a check on charge accounts and 
like matters. The other list—that compiled 
by business classifications—is the more 
valuable. There this dealer has at instant 
command the very persons he wants. If he 
has an article, or some special feature 
service, he wishes to push, and it will appeal 
to any given group, there is no lost motion 
and no money wasted sending out mail mat- 
ter to those he thinks would not be in- 
terested, 

In any town of any size there are three 
important classes of buyers who must not be 
overlooked on any list. The employes of the 
school city, the civil city and the post office. 
Accurate lists of these employes can be se- 
cured from the office of the school super- 
intendent or director of schools, the city 
comptroller, who in most cases is the pay- 
master, and the postmaster. Here are per- 
sons who are regularly employed and are 
potential buyers in a small way most all the 
time. They are, for the most part, good 
credit risks since the city and government 
insist that employes pay their bills. 

Just as an instance of a costly mistake 
in compiling lists. I know another dealer 
who was on familiar terms with the head of 
the local water corporation. Everybody of 
any consequence uses city water for some 
purpose or other. He got a list of the water 
company’s patrons. The result was that 
many of the large rental agencies and apart- 
ment owners, who provide water with the 
monthly rental, received dozens of letters all 
about the same thing—they all went in the 
waste basket and the efficiency of the cam- 
paign was handicapped through this one 
mistake to say nothing of the non-buying 
power on the rest of the list. 

Look back over the last six months’ 
charge accounts. If there is one there who 
has not exercised his right for three or six 
months, he is in need of some special atten- 
tion. Remind him of the fact that he has a 
charge account and has not used it and offer 
him something at the same time on which 
to use it. 

In many cities there are smaller commer- 
cial and legal publications with which the 
transfer companies co-operate. These print 
removals. As part of the girl’s work, these 
removals are checked with the mailing list 
and the accounts also, to keep them up to 
date. Every time a new telephone or city 
directory is issued, the list should be re- 
verified as to correctness of addresses. It 
is a big job, but it saves money and is done 
in spare time. Show a spirit of co-opera- 
tion with men in other lines of business 
who do direct mail advertising. Many of 
them have some valuable lists. It is rather 
a lamentable fact, but most of the purehas- 
able lists are full of “deadwood” and persons 
with whom it would be almost impossible 
to do business. 

One unique stunt tried by a dealer of my 
acquaintance recently was in collecting a list 
of newly married men. He went back 
eighteen months. Not so much that the 
groom was particularly desired, but the 
bride was the prospect in this particular 
case. The list all was verified in the usual 
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USE THE BLUE BOOK 





















THE NORRIS, ALISTER-BALL CO. 


WROLESALE JEWELERS 
58 East Washington St. CHICAGO 












A COMPACTES 


Poudre Rouge 


Hand Made by French Plastic Method or Machine 
Compressed on Patented Metal Plates or Disks. 


Will Manufacture the Compactes for Your Metal 
Vanity Boxes 


JOSEPH L. STUMMER 


Manufacturing and Consulting Chemist 
201 Fulton Street New York 




















The Merle Bracelet Attachment 


Made in Platinum and engraved or 
paved with diamonds to match any 
watch. 

Made in 18K. & 14K. White aoremn, 
or Yellow 10K. and Sterling 

Plain or Engraved to fit any nt 
or wrist for man or woman. 

Practical — Beautiful — Well Made— 
Easy to Adjust—and worn with com- 
fort either around the wrist or out- 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 


Some territory still open for live wires to carry as a side line. 
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SPIRO Ring Watch Case 


@ 





Wrist W Watch 
of every ae: 
caging sent on request 


TRADE =———_ = 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 
79 Nassau St. New York 





OUR COMPLETE LINE OF ATTRACTIVE 


Cameo Jewelry 


Brooches—Rings—Pendants 


Will meet your approval on 


inspection. 
25Mm. $5.00 45Mm. $9.00 
30Mm. ‘6.00 50Mm. 10.50 
35Mm. 7.00 55Mm. 12.00 
40Mm. ‘8.00 60Mm. 13.50 


Memo Selection on Request. 


A. R. GAROFALO 
Importer of 
Coral—Cameos—Novelties 


72 Bowery New York 

















THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 













[ ARTHUR. JOHNSON MFG. CO., Inc, | 
t 14-16 Church St., New York 













SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 
BADGES 
)) teeet MEDALS 


ERBORO MEDAL and BADGE CO. 
TURGENSEN, Pron 123 Fifth A NEW ‘york 
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A NEW 
IDEA 


Send for 
Samples. 


28 School St. 
Boston, Mass. 











* Engraved Reproductions » Actual Hand Work” 
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Retail Advertising Department. 
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manner. A new bride is always chock full 
of ideas on how to make the home more 
artistic and silverware, not included in the 
list of wedding presents, and other articles 
found a ready sale. 

In any mail campaign, the possible buyers 
must be kept in mind and those who are 
impossible must be forgotten if you want to 
secure maximum results with a minimum 
outlay of cash. 





Selling Sterling Silver 





GOME time ago at the Buffalo convention 
of the American National Retail Jewel- 
ers’ Association, there was a special com- 
mittee appointed by the sterling silverware 
manufacturers, known as “the trade exten- 
sion committee,” and a special committee 
on silverware appointed by the association. 
The joint committee discussed affairs of 
mutual interest. One of the members of 
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TAKING ADVANTAGE OF A POPULAR LOCAL 


MOVIE 


this committee was Mr. Brock, of Los 
Angeles. That Mr. Brock received and 
contributed interesting and profitable ideas 
from this meeting, was only to be expected 
from a jeweler of his standing. There- 
fore, a very recent, unique advertisement of 
Brock & Co. is worth mentioning. 

At present “Robin Hood,” with Douglas 
Fairbanks in the leading role, is playing at 
the new Grauman’s Egyptian Theatre in 
Hollywood, with a record of 14 weeks. 
Everyone in Los Angeles and its suburbs 
has been to this wonderful play, or is plan- 
ning to attend. It is the play of the hour. 

Cleverly, this popular interest in Robin 
Hood was used as a striking headline to 
captivate attention to an advertisement for 
silverware. “When Robin Hood Gave 
Money Away” was sure to attract, and the 
link of associated ideas was made from the 
fact that “It was just about the time of 
Robin Hood that this standard silver was 
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being given the name of sterling,” and 
“those bags of money which Robin Hood so 
boldly took from the rich and gave so lib- 
erally to the poor undoubtedly contained 
many a coin made from silver imported 
into England by the ‘Easterlings.’ ” 

“Easterlings” is then explained as “an or- 
ganization of merchants from eastern Ger- 
many, whose silver alloy was so pure as to 
be gradually adopted by the English as a 
standard.” 

Thus, authentic history of silverware is 
artfully interwoven with a moving picture 
play of paramount interest in 1923! 

The origin of the name is followed by 
well-worded suggestions of “pride of own- 
ership.” The brief paragraph gives flashes 
of fascinating pictures to the imaginative 
person, 

“Many centuries older than its name is 
the esteem for Sterling felt by all nations. 
In the palaces of Rome, in the baronial halls 
of England, in the chateaux of France, the 
keenest pride has universally been felt in its 
possession.” 

The third suggestion in the advertise- 
ment calls to notice the infinite variety of 





From 
Fifth Avenue 
to Pasadena 


Wherever people of wealth establish town or 
country homes the’ * c@-v Pattern 
in sterling silver knives, forks and serving pieces 
has met with instant success. Created by .the 
master mind of Amerita’s foremost designers it 
is already famous as the finest service made. 
Naturally it is the most expensive. 


—We carry a complete stock of all the necessary 
pieces for thé different courses of the formal din- 
ner as well as the informal luncheon. 


—In addition we carry the Tea and Coffee Serv- 
ice—water pitcher—after dinner Coffee’ Serv 
ice to match. 


Our mail shopping service will gladly send illustrations 
| price lists upon request. ~ 


naatnee bade 0 
743 SO. BROADWAY~EST. SOYRS. 
Platinum, Gold & Silversmiths 


OPPOSITE .MOROSCO THEATER 











ADVERTISING HIGH GRADE SILVER 


silverware that the present generation may 
select from, and enjoy, at moderate cost. 

An advertisement that uses effectively 
the “pride of ownership” appeal is one of 
Donovan & Seamans of Los Angeles. The 
heading, “From Fifth Avenue to Pasadena,” 
instantly conjures up the vision of wealth, 
magnificent homes, and elaborate entertain- 
ing. Naturally, sterling silver is “right at 
home” in this environment. 

Many jewelers will obtain helpful ideas 
and plans from “Solid Silver Selling 
Swaps,” which is mailed out by a large 
concern. 

Original ideas come from a close study of 
your own community. 

Nordlinger’s of Los Angeles placed bro- 
caded white satin on the floor of the win- 
dow, and then proceeded to “‘set the table” 
with exquisite white and gold dinner china, 
shining silver, and sparkling glass. A big 


sterling silver basket filled with sweet peas 
formed the centerpiece, and there was a 
coffee service of silver and a silver vegetable 
dish, 

Montgomery’s of Los Angeles have an un- 
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usual window display idea. The entire space 
is divided into three separate windows, and 
labeled with large printing below. First is 
silverware, then diamonds, and_ then 
watches. 

Feature silverware as the most worth- 
while “Anniversary Gift,” the gift that is 
fitting tribute to such a very personal and 
precious occasion as an anniversary.— 
M, H. A. 





What Some Jewelers Say 





NEw low prices for high quality jewelry. 

Jessop’s are selling Quality Jewelry at 
Rock-Bottom Prices—in many instances 
even below the market. One year ago we 
foresaw the condition that now exists. To 
get first hand information and to be able to 
buy some goods direct, Mr. Armand Jessop 
went east and then abroad. He studied 
conditions and secured some real bargains 
while overseas. Meantime we kept buying 
only such goods as could be bought at prices 
that were right. Besides, when prices. 
dropped in certain lines we promptly met 
the revised prices and in many cases even: 
anticipated. As a consequence we offer you 
the largest stocks of Wedding Gifts that 
we have ever carried. We are asking prices 
that cannot be beaten any place in the 
United States. The quality of the goods 
is up to the rigid standard set by Mr. Jo- 
seph Jessop, Sr., more than half a century 
ago. J. Jessop & Sons, 

* * * 

Gifts for men. Cuff links—in a variety 
of styles in enamels, plain gold, green gold, 
white gold or platinum—some engraved and 
others with settings. We have a special 
solid gold button selling at $3.50. With a 
score of useful jewelry articles to choose 
from—at prices ranging from $1.00 to $5.00, 
you'll find just the gift you want at the 
price you want to pay. A deposit will re- 
serve any article until called for. Silver 
Belt buckles—several designs, monograms 
engraved free. $1.00 is the price of an un- 
usually good-looking belt buckle. Others 
at a higher price. Gifts That Last. Joe 
Goldman, Milwaukee, Wis. 

** * 


Faith is an important factor in the buy- 
ing of Diamonds. Faith in the merchant 
is vital to the purchaser’s satisfaction and 
is the foundation upon which this institution 
has been maintained. 

For many years the name of Schiller has 
been a synonym for old-fashioned honesty 
and the highest standard of business ethics. 
You can readily “sell yourself” a diamond 
from our splendid stock, The weight and 
prices are plainly marked on the ticket and 
we have but one quality, perfect blue-white 
stones, No misrepresentations, either 
spoken, printed or implied, are permitted. 
Schiller. 

* * * 

The House of Dependable Diamonds— 
The best at the price. Hess & Culbertson 
policy has always been to give the ultimate 
value. To pay more will give you no more 
quality. To pay less one is certain to 
receive less value. At this store value in 
jewelry is determined by the term of ser- 
vice rendered—the cost per day of use. 
Hess & Culbertson, St. Louis, Mo. 
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Each Assortment 


HEN you buy an assortment of Imperial 

Clocks you receive a special selling force, 
in the form of full color display cards and 
consumer folders, that will move these clocks 
quickly and create new customers. 


Many people would buy more clocks if they 
knew of the advantages of having a clock in 
every room. These beautiful new display cards 
bring these facts to mind through attractive 
and appealing suggestion. 


The consumer folders set forth the utility and 
decorative value of clocks and illustrate in 
natural colors the numbers in the popular 
priced Imperial Group. They enable you to 
interest customers to the point of making 
several clock purchases. 


Waterbury Clock Company 


Salesrooms 


NEW YORK: 137 Centre St. CHICAGO: 215 West Randolph St. 


SAN FRANCISCO: A. I. Hall & Son, Inc., 150 Post Street 
The Geo. H. Eberhard Company. Inc. 360-370 Fremont St. 


CANADA: P.W. Ellis & Co., Ltd., 31-37 Wellington St., East, Toronto 


ENGLAND: Ingersoll Watch Co., Ltd., 
Ingersoll House, Kingsway, London, W.C. 2 
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These clocks fit inte the decorative scheme 
whether it be a nchly quiet 
library. or a cheerfully colored living room 
Coot foe Walattonary on te Dra 





CARGEST Tink PIECE MAKERS 10 the WORLD 


HIS is only one phase of the definite and practical selling 
help which we are rendering W aterbury Clock dealersaSend. 
for the new Waterbury Catalogue—‘“the catalogue with a 
two-fold mission” which illustrates the complete Waterbury 
line and the forceful service material at your disposal. 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autuor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed. or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff’ to the competent wofkman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of March 7) 


Question—How shall we proceed to 
make the spindle? 

_ Answer.—We will assume that the holes 
in the bearings have been accurately lapped 
to uniform size, our first step will be to 
determine the inside diameter of the bear- 
ings. In making the spindle bearings, it will 
be recalled that we reamed quarter-inch holes 
in the bearings, which were then hardened, 
shrunk into the frame and lapped smooth 
mside. If we have used proper care in all 
of our operations, the bearings, when lapped 
smooth, will be from .003 to .005 larger than 
quarter-inch, We may gage this diameter 
accurately by turning a short plug that will 
fit tightly in the bearing. Then we may 
teadily measure this plug with the microme- 
ter and obtain the exact dimension. 

For making the spindle, we shall require 
4 piece of Stub’s steel rod three and one- 
half inches in length by three-sixteenths of 
an inch in diameter. This rod should be 
centered carefully and a hole about .075 in 


diameter by three-eighths of an inch in depth 
drilled in the end which is to take the knob. 
This hole may be tapped to take a fine pitch 
screw. The Swiss screw plate, with tap to 
match, will answer quite well for this pur- 
pose. The end of the spindle may be faced 
flat and the under side of the screw fitted 
flush with the end of the spindle. This 
screw is used to hold the knob in position 
and will be described in detail later on. 

The opposite end of the spindle should be 
drilled .075 in diameter by five-eighths of an 
inch in depth. It may then be taper reamed 
to take the regular tail-stock tapers. The 
taper hole may be most accurately reamed 
with a fluted reamer, which may be easily 
made by turning up a blank taper to fit the 
tail-stock spindle, then milling about six 
flutes with the wheel-cutter, After harden- 
ing and tempering, it may be ground true 
on the cutting edges. While a_ taper 
reamer of this type will produce the most 
accurately tapered hole, at the same time 
it is not essential that this hole be accurately 
tapered, and a very simple taper reamer will 
answer in this case. We simply turn a blank 
taper to fit the tail-stock spindle, harden and 
temper it and then grind away exactly one- 
half of the diameter. A reamer of this type 
will quickly taper a hole as required. In 
using this reamer, we place the tail-stock 
spindle against the opposite center hole in 
our spindle and grip the spindle with a 
pair of heavy pliers. Then we may run the 
lathe at a low speed and quickly taper the 
hole. The finished taper hole in our spindle 
should correspond to the tail-stock spindle, 
so we must allow a slight margin for grind- 
ing the hole to size after the spindle is hard- 
ened and tempered. 

Assuming that the holes in each end of 
the spindle have been completed, then we 
use a 60° taper reamer, with one-half of 
the diameter cut away, and ream the edge of 
the hole smooth to fit the tail-stock taper on 
which it will be turned, ground and lapped. 
Referring to Fig. 70 (see issue Mar. 7), note 
there is a small hole drilled crosswise 


through the spindle at the end of the taper 
hole. This hole is used for discharging 
tapers, by inserting a small pin in the hole, 
and all tapers should be made of such length 
that they will just enter the intersection of 
this cross hole. We may also use this cross 
hole in connection with the turning, grind- 
ing and lapping operations. If we turn up 
a blank taper to fit the taper hole in the end 
of our spindle and allow this blank taper 
to extend through the cross hole intersec- 
tion, we may drill a small hole through the 
taper to match the cross hole in the spindle 
and insert a pin. By following this method 
we may turn the spindle to the proper dimen- 
sions at one setting and the grinding and 
lapping operations are handled in the same 
manner, which is the most accurate method 
to follow if we wish to produce a spindle 
that is concentric and true in all parts. Of 
course, if we had fine tool-maker’s equip- 
ment at our command, and were making 
spindles of this type in quantities, we would 
follow other methods, but we are making 
this attachment with our watchmaker’s lathe 
and we must adapt ourselves to the circum- 
stances at hand. We use our watchmaker’s 
lathe for everything it was intended for and 
many things it was not intended for, and 
any ambitious workman may do likewise if 
he so elects. 

Now, to proceed with the turning; we 
may place the spindle in the lathe with the 
end of the taper (which we fitted into the 
end of the spindle) held in a wire chuck 
and with the tail-stock taper in the opposite 
end of the spindle. Our first step will be to 
rough turn the spindle from end to end, 
using a round nose tool with 5° clearance 
on sides and end, 20° clearance on top and 
with a top rake of 8°. <A tool with the 
above clearances will “peel” the stock off 
with the least effort and with very little 
vibration. This may be followed with a 
finishing tool which is square on the end, 
with 4° clearance on the sides, 6° on the 
end and 15° on top. This tool will leave 
a very smooth surface. Previous to turn- 
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Every material dealer Stocking V. T. F. Watch Glasses is 
a service station for you. There are more material dealers 


in the U. S. and Canada stocking V. T. F. glasses than all 
other makes combined, and their number is constantly 


growing. 


You can get the best watch glass in the world with the 
least effort and you will always find that effort worth 
while if it means V. T. F. 


HAMMEL, RIGLANDER & CO. 


Exclusive Importers 


NEW YORK, U. S. A. 
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ing the spindle to the required diameter, it 
js essential that we determine if it is of 
uniform diameter, as a slide-rest may be set 
at 0 and still show a slight variation in 
diameter, on work which requires the full 
travel of the slide. It is a very simple mat- 
ter to take a light finishing cut clear across 
the spindle and then measure with the 
micrometer at each end to determine if the 
spindle is of uniform diameter. 

We will assume that the spindle bearings 
measure .053 inside diameter. We may make 
an allowance of .010 for hardening, grinding 
and lapping the spindle to fit the bearings. 
This will give us a total diameter of .263 
to which the spindle must be turned. The 
end of the spindle which takes the knob 
should be turned down to .150 in diameter by 
seven-sixteenths in length, and should be 
slightly “necked” at the corner with a round 
nosed tool. This is done to eliminate break- 
age when hardening and also to insure a 
clean square shoulder when ground and 
lapped. 

Question.—H ow shall we proceed to make 
the knob which fits on the end of the spin- 
dle? 

AnsweErR.—The knob consists of two parts ; 
a steel shell. which may be made of stock 
the same size as the spindle, and shaped as 
shown in Fig. 70, with a slight allowance 
for hardening, grinding and lapping to fit. 
The large part of the knob may be made 
of hard rubber, turned to the proper size 
and then forced onto the steel shell, after it 
is lapped to fit the end of the spindle. 

Question.—How shall we make the pul- 
ley which is used on the spindle? 

Answer.—The pulley is a very simple 
matter and the only special requirement is 
that it should have a steel center in order to 
make it more durable. We simply turn up 
a piece of soft steel about half-inch in diam- 
eter by quarter-inch face and bore a quar- 
ter-inch hole for the spindle. The face of 
this steel collar should be tapered about 2°. 
Then we turn up a piece of hard rubber to 
one inch diameter, bore out a hole until it 
will just start on the small end of the col- 
lar. If we place the two parts in the vise 
they may be easily forced together. Then 
a hole is drilled through the center of the 
pulley and a small headless screw fitted for 
attaching the pulley to the spindle. After 
the spindle is lapped to size, this pulley may 
be lapped to fit the spindle. 

Question—How shall we proceed to 
harden the spindle and shell? 


Answer.—In hardening a long, slender 
Piece such as a spindle, we must use great 
care to avoid distortion as much as pos- 
sible. A muffle furnace is most suitable for 
such hardening, but where this is not avail- 
able, we may use a jeweler’s melting fur- 
nace with a crucible tall enough to take the 
spindle. First, we remove the taper from 
the end of the spindle, then plug each end of 
the spindle with soap which will prevent 
the formation of scale in the holes. A piece 
of soft iron wire placed loosely in the cross 
hole of the spindle will facilitate easy han- 
dling of the spindle when it is hot. The 
spindle should be placed upright in the cru- 
cible and may be held in place with a small 
mass of binding wire; any method that will 
hold the spindle upright without causing a 
strain when jt is hot will answer the pur- 
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pose. Then we provide a can of cotton-seed 
oil deep enough to take the entire spindle. 
It is best to have about a pint of oil at least 
in order to quickly quench the spindle. Then 
we may heat the spindle until it is a full 
cherry red all over. Care should be ob- 
served that the spindle is uniformly heated 
clear through and this is best attained by 
bringing the heat up very gradually. When 
the proper heat has been attained then we 
may remove the spindle carefully and plunge 
it lengthwise into the oil. 

The shell may be placed on a piece of soft 
iron wire and hardened in the same manner. 
The spindle and shell after this treatment 
should be full hard all over and if they are 
not, we must repeat this treatment. How- 
ever, with the proper grade of steel, we 
seldom have trouble in this respect. 

To temper the pieces, we first brighten the 
surface in order to observe the colors, then 
we heat them gradually on a piece of flat 
copper plate, held over a bunsen burner. 
The heat should be very gradually applied 
until the pieces assume a full, dark straw 
color, then quenched in the oil. 

If we follow the above method carefully, 
very little distortion will occur. Distortion 
cannot be avoided altogether, even with the 
best of treatment, and this is one reason 
why we allow an excess of .010 for grinding 
and lapping to size. 

Qvuestion.—How shall we proceed to 
grind the spindle and shell true? 

ANnswer.—Our first step will be to clean 
the holes in the end of the spindle. Then 
we fasten a short piece of brass rod in a 
wire chuck and turn a 60° taper on it. We 
make a few cross marks on the taper and 
apply a small amount of flour emery and oil 
and lap the taper hole in the shell end of 
the spindle, resting the opposite end to the 
spindle in the tail-stock taper. This insures 
a clean true taper hole in the spindle while 
grinding and lapping. 

Then we replace the taper which we: used 
in turning the spindle to size and insert the 
pin in the cross hole. 

Our first grinding will be with a medium 
wheel, grinding the spindle true and within 
.002 of the finished size. Then we follow 
this with a very fine wheel. The medium 
wheel is Alundum, grain 120, grade M, 
while the fine wheel is Alundum elastic, 
grain 150, grade 4. Each wheel is one and 
a half inches in diameter by one-eighth face. 
The fine grinding should be very carefully 
done and the spindle gauged to determine 
that it is of uniform diameter, also the fine 
grinding may be within .001 of the finished 
size. This is a slight margin, but it will be 
ample for lapping the spindle to fit the bear- 
ings. 

(To be continued.) 








A school teacher said to her boys: “Now, 
I am going to give each of you three but- 
tons. You must think of the first as repre- 
senting life, the second liberty and the third 
happiness. In three days I want you to 
produce those buttons and tell me what they 
stand for.” 

On the appointed day the teacher asked 
one of the pupils for the buttons. 

“T ain’t got ’em all,” he sobbed. “Here’s 
life and here’s liberty, but me mother went 
and sewed happiness on me trousers.” 
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Old Specimen with Richly Orna- 
mented Movement 





ERE is a photograph of a very interest- 
ing watch owned by Mrs. F. E. 
Williams, 1741 S. Lawrence St., Wauketa, 
Kans. The watch strikes the quarters and 
was made by Muron & Co. The number on 

















INTERESTING OLD WATCH 


the dial is 65950. The case is of gold. The 
movement is in good running order, and 
is beautifully hand engraved. 
Chronograph That Writes Like 
Typewriting Machine 





M BIGOURDAN has brought to the at- 
* tention of the members of the French 
Academy of Sciences an electric chrono- 
graph, constructed by Messrs. Chrétien, 
astronomer, and Paul Ditisheim, of Chaux- 
de-Fonds. 

This chronograph writes in characters as 
does a typewriter, the time of an event, ac- 
cording to an accurate chronometer form- 
ing part of the instrument. The time is re- 
corded in hours, minutes, seconds and hun- 
dredths of a second. 

The apparatus, which can be contained in 
a case 12 centimeters square, can be utilized 
in the progress of geographical and astro- 
nomical observations, like the stationary 
printing chronographs in observatories.. The 
automatic registration of the hourly signals 
of T. S, F. is consequently possible with 
this new chronograph. 





A Good Argument for Watch 
Repairers 





;* interested the customers of a high-class 
jewelry store to be told through a display 


advertisement that a watch beats 18,000 


times an hour, and that, if it beats only 
17,999 times, “one month from today you 
will be two minutes late for your train.” 
That’s a surprising personal application to 
an unusual bit of technical information, and 
watch repairs picked up immediately, with 
consequent benefit to neighboring counters. 
—The Inside of the Case. 
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GREATER ACCURACY 


METRIC GAUGING 


CROWN arasses 


MADE IN FRANCE 


The Metric Graduations being so much finer than the 
divisions of the 16th gauge, the glasses run closer to size 
and are more accurate and uniform than is the case with 
the old 16th glasses. 


The Metric Gauging of Watch Glasses 


by 10th Millimeters 
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is RECOMMENDED by the 








Bureau of Standards Crown Metric 
Watch Glass Gauge 


Department of Commerce in 
Diameters and 
} in Circular No. 43, dated Washington, Heights 


January 24, 1921 


The following quotations are taken from pages 35 and 37 of Circular No. 43: 


“The systems upon which the gauging of watch making it possible to secure a better fit in 
glasses is based are in need of revision.” placing a glass into a watchcase. 
“The metric system of gauging is recommended (b) Many watch glasses are manufactured in metric 


sizes and are sold in ligne sizes to satisfy the 
habits of the retail trade in the United States. 
On the continent of Europe metric sizesare used. 


for use in preference to the ligne and its division 
into sixteenths for the following reasons: 


(a) The step, or change in diameter, between con- (c) The ligne as a unit of length is obsolete except 


secutive sizes in the tenth-millimeter system is in a few industries and among them it is falling 
less than the corresponding steps for glasses into disuse; the millimeter is universal in most 
gauged by lignes and ‘sixteenths,’ thereby commercial countries.” 


Referring to the illustrations on page 36 of watch glass labels showing the 10th millimeter and 16th size, the Bureau 
states: 


“This system of labeling is recommended by the Bureau of Standards as the most satisfactory for the present. 
at least so long as the ligne sizes are used in appreciable quantities.” 


On page 37 the Bureau of Standards publishes a Conversion Table of the 16th sizes and their correct 10th millimeter 
equivalents. 


The 2 cabinets can be ar- 


Crown Watch Glasses ] ranged either by placing one 


on top of the other or side 
by side. 


are labeled strictly in accordance with the 


BUREAU OF STANDARDS 
TABLE OF 16th AND METRIC SIZES 
METRIC GAUGING DOES NOT NECES- 
SITATE CARRYING A LARGER STOCK! 


In furthering The Bureau of Standards’ Recom- 
mendation we have designed and offer CABINETS 
with compartments numbered and _ arranged 
metrically, Also the Crown Metric Gauge for 


Diameters and Heights.—See Cut at top of page. TWO-UNIT METRIC 
CABINETS (10 DRAWERS) 


Write for SPECIAL OFFER Prospectus 


Crown Metric Watch Glasses, Metric Gauge, Metric Cabinets (10-drawer and 2-drawer) and 
Complete Metric Watch Glass Combinations 


Sussfeld Lorsch & Schimmel 
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DISTRIBUTION BY DIRECT CURRENT 


¢ its simplest form the electrochronomet- 
ric recorder consists of an electro-mag- 
net E and a lever L (Fig. 1). This lever 
carries an exceedingly sensitive click, capa- 
ble of acting on a ratchet R and an arma- 
ture A, located in front of the core of the 
electro-magnet. (Fig. 1.) 

At each passage of the current the arma- 
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Simple form of electro-chronometric recorder 


ture being attracted causes the depression 
of the lever L, the click C causes the 
tatchet R to advance one tooth. 

If the ratchet has a number of teeth 
equal to the number of sendings of current 
made in an hour by the distributor, it will 
make one revolution in an hour and can 
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Paul Garnier’s receiving system 


‘arty in its axis, the minute hand, an 
ordinary transmitting minute work in turn 
conveying the movement, properly trans- 
formed, to the hour hand. This is the com- 
mon and very simple principle of construc- 
tion of the receiving clocks. 

Paul Garnier has applied this principle 


in the following construction. (Fig. 2.) 


When the current passes into the electro- 
magnet E, it attracts the armature A and 
lifts, by the intermediation of the double 
adjustment screw V’ and the lever L, the 
click C, which by reason of this movement 
allows one tooth of the ratchet R to pass. 

This ratchet has sixty teeth; the send- 
ings of current being made every four sec- 
onds, it makes a revolution in four min- 
utes. The wheel M, designed to operate 
the hour hand, is operated by a pinion suit- 
ably attached to the arbor of the ratchet 
R. The frequency and intensity of the 
current sendings required for this appara- 
tus, calls for the employment of batteries 
of large capacity. Paul Garnier employed 
Daniel cells, having a height of fifty to 
sixty centimeters; consequently the bat- 
teries required for the distribution of time 
were themselves exceedingly costly, ex- 
tremely cumbersome and very troublesome 
to maintain. 

It was sought to reduce the batteries by 
spacing the sendings wider and modifying 
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Reclus distribution system 


the electro-magnet. Froment, Robert Hou- 
din, Colin, Lears, Milde, Fournier and Bain 
devised apparatuses the advantages of 
which were not sufficient to merit public 
favor. It was not until 1885 that there was 
discovered, in the Reclus distributions, an 
apparatus susceptible of really practical 
application. The five hundred dials of the 
Hotel Terminus and the installation of the 
numerous depots of the system of the west 
and of the P. L. M. were equipped with 
clocks of this system. (Fig. 3.) 

These distributions operated every min- 
ute or every thirty seconds; the originality 
of the recorder occurred, above all, in the 
form of the electro-magnet. On the other 
hand, the ratchet turns when the armature 
is recalled. Under the influence of the cur- 
rent, the armature C is attracted. The 
ratchet does not move, it is prevented by 
click g, engaged and held in a tooth of the 
ratchet by the stop-screw e. After the 
passing of the current the armature drops 
back; the click g then causes the ratchet Z 
to turn one tooth. (Fig. 3.) 

The large dials of the tower of the Lyon 
depot (7 meters in diameter) are operated 
by a modification of this system; the mech- 
anisms are attributed to Paul Garnier. The 
motor electro-magnetics, known as cuiras- 
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sed, are of the Guénée system, the model 
used on certain railroad systems for oper- 
ating the hands. The current sendings take 
place every twenty-seven seconds; they are 
furnished with perfect regularity by a 
storage battery system of twenty elements, 
having an intensity of three and a half 
ampeéres. 

The house of David Perret, of Neuchatel, 
employs in its receiving clocks an electro- 
magnet of original design. The armature, 
mounted on an axis, oscillates about this 
axis when the electro current passes 
through the magnet and assumes a special 
position. 

The whole is mounted in a kind of frame 
of iron A, B, C, D (Fig. 4), which in part 
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David Perret system of receiving clocks 





closing the magnetic current of the system, 
thus serves to increase the attractive force 
of the electro magnet. The axis of the 
armature M rests, on both sides, on the 
vertical sides of the frame and carries at 
one end the ratchet R and at the other 
the minute work controlling the hands. A 
recall spring carries the armature back to 
its position of rest, after, under the in- 
fluence of the electric current, it has per- 
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Grassot receiving system 


formed its function of mechanically pro- 
pelling the hands. 

These apparatuses, of the Reclus and 
David Perret type, operate on two Leclan- 
ché battery cells, supplying a current of the 
tenth of an ampére class. 

M. Grassot, chief of practical work at 
the School of Physics and Chemistry at 
Paris, effected a marked progress in 1903, 
by utilizing the action of a magnetic field 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 
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on a current, without intermedigte iron. 
(Fig. 5.) 

The receiving clocks attributable to the 
ingenuity of M. Grassot operated by ten in 
series on one battery. The total intensity 
required was only 0.045 amperes. 

The electric power expended in this sys- 
tem is therefore twenty times less than was 
required in the old apparatus using electro- 
magnetic action. 

In principle, the mechanical energy nec- 
essary for the operation of the mechanism, 
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Paul Garnier distributor 


is furnished by a coil B, placed in the mag- 
netic field of a magnet PP, and arranged 
as shown in Fig. 5. 

The magnetic field prevailing between 
the poles is made regular and radial to 
the pole P, by the adjunction to this pole 
of a ring A, shown in section in the dia- 
gram, When a current passes into the coil 
we experience the case of a current cir- 
culating in a conductor arranged in a 
magnetic field. 

Electro-magnetion teaches us—as an in- 
variable principle—that the conductor will 
tend to move in a direction perpendicular 
to the plane determined by itself and by 
the lines of power of the field. 

The coil therefore tends to move in the 
direction of the arrow: its movements are 
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Reclus distributor system 


utilized to control the ordinary minute 
work by the intermediation of a ratchet 
wheel. There has not been constructed, at 
least not to our knowledge, a receiver oper- 
ating with less electrical energy, which 
exceeds the success attained by this system 
as much for domestic installations as for 
dials of great magnitude. 


DISTRIBUTING CLOCKS 

The systems of interrupters introduced 
“te regularly closing the circuit in time- 
‘eping distributors, are very necessary, 
ut few give good results. 

he interrupter of the master clock con- 
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stitutes the most delicate of the organs of a 
system of electric clocks: it is upon it that 
the regularity in the successive emissions 
of the current depends; if, owing to the 
bad condition of its surfaces, there are 
misses, the recorders cease to be in accord 
with the master clock. Consequently, to 
obviate deterioration of the contact sur- 
faces, metals that are intrinsically least 
subject to oxidation, such as gold and plati- 
num, are used. 

The principle of the Paul Garnier distri- 
butors is as follows: A cam C (Fig. 6) 
controls a lever L, equipped with a sur- 
face S. 

It imparts to the lever regular dropping 
and lifting movements: the current passes 
at the moment when the two surfaces S 
and S’ are in contact. In this system, the 
distributive effect of the sparks being al- 
ways produced at the same spot, causes 
quite a rapid deterioration of the surfaces 
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System of distribution by inverse current attributed 
to Bréguet 


and makes the frequent cleaning of the 
contacts necessary. , 

Reclus has obviated this disadvantage by 
employing mobile surfaces. 

The contact is made between the screw V 
and the roller g (Fig. 7). 

The necessary movements for the mak- 
ing and breaking of the contact between 
these parts, is supplied by the action of the 
five leaved cam C on the tappets 7’ and ?’, 
in one piece with the strings r and t, each 
of which support one of the metallic con- 
tact parts. 

The cam, turning in the direction of the 
arrow, raises the spring r and moves to- 
wards the left the spring t, carrying V un- 
der the roller g. 

The revolution continuing, the tappets 
r and ?¢’, released by the cam, resume their 
original position. The spring t is placed 
so that the tappet r’ will be first released ; 
when this release occurs g drops and comes 
in contact with the screw V. The contact 
is closed; the tappet ¢’ is released shortly 
afterwards, the screw V, drawn by spring 
t, is removed towards the right, causing 
the breaking of the current. 

In this movement the silver roller g turns 
on itself and the next contact takes place 
at a spot not as yet subjected to the active 
effect of the current. 

We will also describe a very ingenious 
interruption ascribed to Leclanché and 
Napoli (Fig. 8), consisting of a small drum, 
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the interior of which is hermetically sealed 
against the outer air. A vertical partition 
CC’, provided at its upper part with an 
opening, D scparates this drum into two com- 
partments half filled with mercury. The 
current reaches the mercury through the 
trunnions a and b. Every minute the 
master clock causes the drum to rotate, the 
bowls of mercury are mixed, and a contact 
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Leclanché and Napoli interruption 


is thus made as perfect as it can be wished 
for this purpose. 

Our Fig. 9 shows the plan of the principle 
of this distribution. 

As in the system employing direct cur- 
rents, a battery of cells P, supplies the 
current which is made or broken in the 
recorders by the action of the interrupter 
I. These distributions include, moreover, 
an organ known as an inverter, shown in 
sketch as Inv., which effects, with perfect 
automation, at even minutes for instance, 
the connections indicated by full lines and 
at odd minutes the connections indicated 
by dotted lines. 

In the first system, attributed to Bréguet, 
the motor consisted of a magnetized bar A 
(Fig. 9), subject to the action of two elec- 
tro-magnetics BC, so arranged that the 
poles confronting one another are of con- 
trary designations. The electro-magnets are 
then polarized. A first emission of current 
would have the effect of impelling the mag- 
netized bar towards the right, for instance, 
and the following emissions of carrying it 
towards the left, by virtue of the principle 
that poles of the same designation repel, 
while those of opposite names attract one 
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Plan of distribution by inverse current 








another (see the poles of the magnetized 
bar in relation to those of the electros). 
The to-and-fro movement of the magnet is 
empléoyed for the operation of a ratchet by 
means of a double click (Fig. 11), the 
clicks C and C’ acting in inverse combina- 
tion on the ratchet, which always turns in 
the same direction. 

Discontinued for several years, this sys- 
tem of equipment for receiving clocks was 
taken up again and modified by Hipp about 
1830 and attained great success in Germany 
and Switzerland. Hipp succeeded in 1876 
in synchronizing the time on seven hun- 
dred dials distributed throughout the prin- 
cipal horological centers of Switzerland. 

(To be continued.) 

















116 Nassau Street 


sis sis sha als sha sis she s10 sla sia sis sia ala als she sie cle she she sis she she aise asin ciaciechasie sl 


ae 








CIRCULAR 





THE JEWELERS’ 











April 4, 1923. 











ls he she she she she ols sis he sis ie wit sls sie sis oie sissies sslesselesissiesien seiss sees menses nesses teserccissississ seis siesissls sie siscississiecisslesiesie sis le she ole sis ele sie vle sie cls Hest s sal 











The Standard of Quality in 
WATCH CRYSTALS 


Known and used by the majority of case manufac- 
turers and watch repairers for years because of 
their advantages and special merit. K. K. Watch 
Crystals are recognized by them as the best watch 
crystals on the market. 


Write for samples and illustrated booklet. 


KONISHI KOTAKUDO COMPANY 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3898.—Repairing Dial 
Posts.—Please tell me the best method to 
follow in fitting new dial posts on enamel 
dials. I want to know how the enamel is 
removed and how to center the posts and 
hold them in position, while they are being 
soldered to the dial. Is there a practical 
tool on the market for this purpose?—E, A. 

Answer.—Assuming that we have an 
enamel dial that requires a new dial post, 
we may remove the enamel around the 
broken post with a small alundum grinding 
wheel. The face of the dial post need not 
exceed three-sixteenths of an inch in diame- 
ter and we should not remove any more 
enamel than necessary to take the new post, 
but we must grind down to expose clean 
copper to solder to. To center the post, we 
may use a rose reamer or end-cutter as they 
are often termed, that will just fill the dial 
post hole in the plate. Then we place the 
dial in correct position on the plate and by 
passing the reamer through the post hole, we 
may sink a slight hole in the clean copper 
of the dial. Dial posts may be obtained of 
the jobber, but we may quickly make one 
that will answer the purpose much better. 
We use copper rod, three-sixteenths of an 
inch in diameter, which may be held in a 
wire chuck and the end turned to fit 
loosely in the plate, turning a post that will 
just go through the plate.and be flush with 
the surface. Then we may cut this post 
off from the rod, leaving rather a thick cap 
on the end. Next, we place the post just 
formed in a smaller wire chuck and turn 
the face of the cap down quite thin, leaving 
a slight boss in the center and turning the 
boss to fit in the center mark which we 
located in the dial. 

To solder the post onto the dial, we sim- 
ply apply a small amount of paste to the 
dial post, then fit the boss into the center 
mark in the dial and hold it in place with a 
pair of tweezers. It is then a simple mat- 
ter to heat the dial and apply a speck of 
soft solder. If the dial is discolored from 
the flame, it may be cleaned with dilute 
hydrochloric acid, then washed with soapy 
water and ammonia. The ammonia will 
neutralize the acid and also the zinc chloride 
which is in the soldering paste. 

Question No, 3899.—To Adjust Stop 
Works._What is the most convenient 
method to follow in adjusting the stop 
works on a fine movement ?—J. P. 

ANswer.—The proper adjustment of the 
stop works is a matter of considerable im- 
Portance, as the function of the stop works 
is to relieve tension of the mainspring at 
full winding and within the limits of the 
Stop works, we obtain the best working 


value of the mainspring, providing the stop 
works are properly set. This may be done 
by first winding the spring full and then let- 
ting it down about three-quarters of a turn. 
In this position, we place the stop finger on 
the arbor so that it will come to a stop as 
soon as we start winding. Then we let the 
spring down slowly and observe that the 
starwheel does not bind against the stop 
finger or that it does not have too much 
play. Either of these faults may cause the 
watch to stop and are very troublesome to 
locate. When the mainspring is let down to 
the limit of the stop works, there should still 
be about a half to three-quarters of a turn 
left in the spring, and stop works which 
are adjusted within these limits will give 
the best service. 


Question No. 3900.—To Untangle Hair- 
springs.—/n taking down some of the very 
small watches, I remove the screw and lift 
out the balance and cock together, then turn 
over and lay them on the bench. Sometimes, 
when I do this, one or two of the top coils 
will slip under the other coils and I have 
much trouble in untangling them. Is there 
any easy way to do this? I do not like to 
replace such small hairsprings if it can be 
avoided, as it is a very troublesome task.— 
MH. HT. 

ANnswer.—To untangle very small hair- 
springs such as you describe is a very tedi- 
ous job and often requires considerable time. 
You will readily agree that if you use two 
tweezers on a delicate hairspring you are 
going to have a number of pretty kinks in 
the spring when you get it untangled, if you 
get it finally done. We use a very simple 
method in such cases. We remove the stud 
from the spring and also remove the spring 
from the balance in extreme cases, although 
this is not always necessary. Then we select 
a very fine pointed pivot broach and insert 
it at the beginning of the tangle and work it 
carefully around the coils in the outward 
direction. As a rule it can be untangled 
in a very few moments by this method and, 
best of all, there is very little risk of kink- 
ing the spring. 


Question No. 3901.—Estimates on 
Watch Repairs.—/] am new to this game 
and I often have trouble with my customers 
in regard to prices for work. I often find 
more work to do on a watch than I took it 
in for and usually when I try to charge for 
this work I have trouble. How do you han- 
dle such cases?—G. P. 

ANSWER.—The charges for repairing 
watches or any other work, for that mat- 
ter, should invariably be submitted to a 
customer and definitely agreed upon before 
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proceeding with the work. You must bear 
in mind that in doing watch repairing you 
are performing work that the average per- 
son cannot see. They know if the watch 
looks clean by the condition of the plates and 
they would understand that a bent pivot or 
a chipped jewel is detrimental if the matter 
is properly explained, .but it is a difficult 
matter to demonstrate such defects as peo- 
ple who are not accustomed to looking at 
such small parts cannot readily see them, 
even through a glass. If you take in a 
watch for cleaning at a stated price and 
then find that you have to replace a chipped 
pallet stone and straighten a pivot (with the 
possibility of breakage) you are losing 
money on the job, but you had best lose 
the money on that particular job than take 
the risk of losing a customer. The better 
plan would be if you note further repairs 
than you anticipated is to lay the watch 
aside and when your customer calls advise 
him or her what is required and make it 
plain that you wish an understanding be- 
fore proceeding with the repairs. Very few 
people, aside from chronic kickers, will ob- 
ject to such methods. 

Question No. 3902.—Monograms on 
Pipes.—|V hat is the best way to put in initials 
or monograms on pipes and what other 
metals besides silver may be used?—H. D. S, 

ANSWER.—To put single letters or a mon- 
ogram on a pipe, we first design the letter 
or monogram on a piece of flat metal, which 
may be of silver, or any quality of gold. 
After designing the piece, we saw it out 
just as we would a flat design of any style. 
Then we shape the piece in a dapping block 
to conform to the curve of the pipe bowl. 
When we have fitted the piece properly to 
the bowl, then we hard solder two or more 
pins to the back of the piece in such a man- 
ner that they will all go in straight when 
driven. If the pins are slightly pointed and 
about the same length, we may press them 
against the pipe bowl sufficiently to indi- 
cate where the holes should be drilled. 
Then we drill holes slightly smaller than 
the pins and drive the piece in place, An- 
other method of attaching is to lay the piece 
on the pipe bowl and while it is held in the 
proper place drill through the piece from 
the top and into the pipe bowl. Then we 
make a small screw of the same material 
as the piece and screw the piece to the pipe 
bowl. After one screw is in place, it is a 
very simple matter to put in others as re- 
quired. When the piece has been firmly 
drawn down to the pipe bowl, then we dress 
off the screw heads and polish the letters 
or monogram and engrave it if required. 
With this method we can obtain the nicest 
fitting and also the most substantial job. 

To inlay the letters or monograms, we saw 
them out as above described, then hold them 
tightly against the bowl and scratch the out- 
line with a fine point. Then we cut out the 
wood inside the lines, with a graver and to 
the depth of the thickness of the metal. The 
same means are used in attaching the piece 
to the bowl. This method requires more 
time, but the letters or monogram may be 
finished flush with the surface of the bowl 
and the final results are much better than 
the first method. 


The death is reported of W. A. Clary, of 
the firm of Clary & Stone, Corry, Pa. 
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Get the Bradley Way 


MAKE YOUR ARRANGEMENTS AT ONCE with the Horological 
Department of Bradley Polytechnic Institute for a course in Watch- 
work, Jewelry or Engraving, to begin as soon as possible, as every 
day that you are not attending Bradley will be money lost, if you 
really anticipate taking this course. 

































Bradley has thousands of students scattered all over the country and 
many working in foreign countries. We have thousands of the very 
highest class recommendations and a few of them are contained in 
the catalogue which we furnish free of charge. 


A thorough organization ; a system that has been worked out by years 
of experience in handling thousands of students, adopting some special 
line of work, eliminating things that were not of the utmost impor- 
tance. Doing things finally adopted and doing them well has been the 

















This entire building used ex- means of putting Bradley in the very forefield of Horological Insti- 
clusively by the Horological De- tutions 
partment of Bradley Institute. ¢ 
At present there are 245 students . , . . ai Se ° " 

in attendance, about evenly Bradley Horological with its increased facilities is bigger and better 
Federal. ioaen te = than ever. In its thirty-six years of existence this great school has 
working on their third year. turned out scores of the best workmen of which the country can boast. 
One of our latest catalogues will Figure your affairs so that you can be with us this year, if not im- 
prove of interest to you. > . ‘ 

mediately just as soon as possible. 








Address: 


BRADLEY HOROLOGICAL, Peoria, Illinois 
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The Cause of Red Stains on Silver- 
Plated Work 











Recorder* A. JEFFERSON, Member (Sheffield), in The Metal Industry 














HE red stains sometimes observed on 
finished articles which have been 
electro-plated with silver cause considerable 
annoyance, and their origin has been some- 
what of a mystery to those engaged in the 
trade. The occurrence of the trouble in 
individual works is often intermittent, and 
by some has been considered seasonal and 
to be particularly prevalent in hot weather. 
The Sheffield Silver Trades Technical So- 
ciety, consisting, as its name indicates, of 
members engaged in various capacities in 
the silver trades, being desirous of con- 
tributing some practical advance in the 
solution of one of its industrial problems, 
appointed this committee to discuss the 
matter and subject it to experimental study. 
A general discussion of the nature of the 
problem took place at the first meeting of 
the committee. 

Three quite distinct suggestions of the 
cause of the trouble were put forward: (1) 
That the red color on the finished article 
was due to oxide of copper from the basis 
metal, attracted through the silver coating 
by the heat evolved during the finishing and 
polishing processes; (2) some chemical or 
physical abnormality in the electro-deposited 
coating of silver; (3) the quality of the 


rouge or some effect dependent on slight . 


variations in the manner in which it was 
employed. 

There was evidence in favor of all these 
suggested causes, but none of them seems 
to have been submitted to exact experi- 
mental examination and logical reasoning. 

The defect known as “fire” which occurs 
on the surface of finished sterling silver was 
also mentioned, but it was decided that the 
cause of that defect—oxidation of the 
copper—was sufficiently well known and 
was a quite distinct phenomenon. It was 
observed that the red stain in plated work 
was of two or more degrees, and might even 
be due to two or more different causes. 
The most important defect was the ruddy 
appearance, sometimes evenly and some- 
times unevenly distributed, which was more 
noticeable on large plain surfaces than on 
surfaces decorated in any way, although it 
was possible that the discoloration was there 
in both cases, but less clearly evident on a 
decorated surface. 

The theory that the origin of the red 
stain lay in the copper of the basis metal 
seemed to be supported by remarks dealing 
with the red stains found on the surface 
of brass goods, which remarks were made 
during a discussion that took place before 
the Birmingham Local Section of the: Insti- 
tute of Metals on November 8, 1921. It 


*This work was undertaken by a Committee of 
the Sheffield Silver Trades Technical Society, con- 
sisting of A. Bowker, Byron Carr, G. Carr, J 
Higginbottom, T. H. Jarvis, A. Jefferson, W. 
Loukes, J. Shaw, J. Winterbottom, read at the 
wansea Meeting of the British Institute of Metal, 
September 20-22, 1922, 


was therefore decided to submit the prob- 
lem to the test of experiment. With a view 
to making the test independent of the 
peculiarity of any one maker’s metal, sheet 
was selected from stock ingots from the 
different works. This sheet metal was 
submitted to similar treatment in different 
factories and the results compared. 
Nickel-silver discs, varying from 6 in. to 
10 in, diameter, were given to four mem- 
bers of the committee—three to each. All 
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without special care either to cause or 
prevent any unusual result. Some were 
burnished only, some were burnished and 
hand-polished with rouge, some “compo.” 
finished, some lime buff and lime dolly 
finished, and treated some with and some 
without rouge, thus covering widely vary- 
ing processes of finishing. 


The meeting at which these results were 
presented was very interesting. To begin 
with, it was observed that the red or 
brown stains which were in evidence on the 
unplated discs in several instances, could 
not now be seen, and in other instances, 
where no stain appeared on the nickel-silver 
disc, distinct evidence of the red was 
plainly visible. 

Taking now the first set of results ob- 
tained after buffing and dollying, and 
putting the results of the finished tests 
alongside, the following comparative table 
is available: 





Appearance After Hammer- 
ing, Buffing, and Dollying. 


TABLE I. 


Silver Plated and_ then 
Finished as: Follows: 


Result : 


(1) Brown stains practical- (a) Burnished only. No No red showing anywhere. 
ly all over surface. rouge used. 
(b) “Compo.” and rouge No red. Good clear surface. 
finished. 
(2) Pin-holey, but clear Burnished and hand- Showing slightly red. 
surface No _ stains. polished. 
(3) Very good clear sur- (a) Lime and rouge fin- Good black finish. 


face. 
on 


ished. Rouge placed 
mop, not on 


heated article. Light 
pressure. 


(b) Same 


finishing ma- 
terials used. Rouge 
placed 


Red streak where rouge was 
placed, other parts re- 


on heated maining clear. 


surface. Good pres- 
sure applied. 





the discs were distinctly marked, and were 
subjected to hammering, buffing; and 
dollying. 

At the second meeting of the committee 
the reports of the members on their several 
observations were received, and one such 
report is typical of all. 

After hammering, buffing, and dollying: 

Specimen 1 showed brown stains prac- 
tically all over surface. 

Specimen 2, though pin-holey, was clear 
of stains. 

Specimen 3 entirely clear, and a good 
surface. 

Those showing stains were scratched 
round the stained places in such a manner 
that the same places could be studied after 
the plating and finishing operations. 

It was then decided that all the discs 
should be plated under the same conditions, 
in one vat at one time; and Mr. A. Bowker 
very kindly undertook to arrange for the 
plating of the discs, a condition being that 
no special care was to be taken with them, 
but that they were to receive ordinary 
treatment. It was realized that this plating 
operation was important so that the sub- 
sequent condition of the various surfaces 
could be thoroughly examined and com- 
pared in the knowledge that all had been 
plated alike. After plating, it was decided 
that finishing by various methods should be 
adopted, again under commercial conditions, 


This set was typical—where red was 
showing on the- finished surface, rouge had 
been applied, though not all which had been 
rouge finished showed red. 

The committee were in these circum- 
stances justified in concluding that the stains 
on the basis metal did not come to the 
surface; and this conclusion is supported 
by the fact that copper oxide appears only 
on the surface of metals when heated in the 
presence of air (from the basis metal), and 
an ordinary coating of silver effectively 
excludes air from the basis metal, and there 
is no copper in electrolytically deposited 
silver. 


The committee were also compelled to 
reject the theory that the process of plating 
was responsible for red work, because all 
the discs were plated under identical condi- 
tions, in the same vat, at the same time, 
and, as already stated, some discs were red 
and others not red after finishing. 

These two rejected theories led them up 
to the point of considering the rouge finish- 
ing and hand-polishing processes as being 
responsible for the trouble, 

In order to test this, one of the discs 
which had absolutely no red at all (No. 3 
in Table I.) was given to a practical hol- 
low-ware finisher, who asserted that he 
could put a streak of red down the centre 





(Continued on page 164) 
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Save Time and Money 


sy using Genuine Watch Material. It is cheaper 

in the long run. You can double your profit in 
your repair department. Buy your Material from 
the house which carries the largest and most com- 
plete stock of Genuine Material. 


Look At Our Prices 


Genuine Elgin Balance Staffs .......... Per doz. $1.41 
Genuine Waltham Balance Staffs ....... Perdoz. 1.88 
Genuine N. Y. Standard Balance Staffs .. Per doz. 1.40 
Genuine Elgin Hands, Hour or Minute ..Perdoz.  .30 
Genuine Waltham Hands, Hour or Minute Perdoz. _ .35 








Swiss Bracelet Hands, 2 doz. on card ...,....... 35 
Superfine Watch or Clock Oil, Special ......... 35 
Bracelet Crowns, Gold Filled, Yellow, Green or 
RUAN -MSNUIE) WS cook ou eohic oe wiac eee Per doz. 2.00 
is GUN DEE TOE  iiacweewsnntiscanel Perdoz. 2.50 
Willson Goggles, ten pair on card, retails $1.50 each, 
ME os cock cetunrewihe epekeeee Percard 5. 


The above prices are Net thirty days, to rated jewelers. 
We want your Mail Order business for everything in the 
line. Impossible to enumerate all the specials we have 
to offer. A trial order will convince you. Orders filled 
from any catalogue. 


J.H. Mednikow & Co. 


119 Monroe Ave. Memphis, Tenn. 
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Some Facts About the H.I. A. in 
Answer to a Critic 
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OTWITHSTANDING the untiring ef- 

fort put forth by the founders, officers 

and members of the Horological Institute 

of America, involving in many cases great 

personal sacrifice, there are still those who 

do not grasp the great function of this 
worthy work, 

As was announced on numerous occasions, 
the prime purpose of the Institute is to be 
of service to the watchmaker, the jeweler 
and the public. The Institute is helping the 
worthy watchmaker secure the recognition 
which he deserves and encouraging the less 
eficient men to study in order to get into 
the desirable class of those who are effi- 
cient. The Institute is not a school, but a 
scientific organization working in co-opera- 
tion with a number of Government bodies 
as well as the United States Bureau of 
Standards and the National Research Coun- 
cil, of Washington, D. C. No officer or 
member of the Institute secures any salary 
whatever. As one jeweler said, “It is the 
greatest opportunity which has ever been 
given to the watchmaker to make his ability 
known to the public.” Any watchmaker 
may study to meet requirements and receive 
a certificate signed by a capable examining 
board, including the Chief of the United 
States Bureau of Standards, who is the 
secretary of the Certification Committee of 
the Institute. 

Inquiries that reach us indicate the keen 
interest which watchmakers are taking in 
this movement. Many are exceedingly 
anxious to become certified and many have 
already been certified as evidenced by the 
lists already published. 

Some one has defined a critic as a “leg- 
less man who teaches running” and _ this 
definition seems to apply fittingly to a short- 
minded man who evidently is not only un- 
aware of the purpose of the Horological 
Institute of America but who is so mentally 
dead that he condemns all forms of or- 
ganization. His letter was sent to a watch- 
maker who, by the way, was delighted to 
have the opportunity to become certified and 
who later wrote a letter which was pub- 
lished in the JeweLers’ Circutar extolling 
the Institute. Here is what the critic says 
in his letter to the watchmaker : 


“Dear Sir: 

_ “After reading your communication 
in the JEWELERS’ CIRCULAR, issue Feb. 
7,1 felt much surprised that a Scotch- 
man should voice such an opinion of 
any organization that is working en- 
tirely against his own interests. The 
experienced watchmaker has been work- 
ng for years at a salary that barely 
keeps the wolf from the door, with 
always another man to step into his 
shoes if he did not like the job after 
Spending 10 or more years for almost 
nothing to learn such a trade. Now 
our Honorable Mr. Spier is trying to 
organize a factory to turn out more 
and more watchmakers so that a firm 





will not even need to advertise for a 
man. There will be a waiting list for 
your job when you wish to quit. 
Pray, tell me, if you are a finished 
workman, what are you to benefit by: 
a framed sign on the wall. Does an 
optician pull down his diploma and 
show it to a customer before testing 
his eyes to convince him that he knows 
his business. Or a medical doctor? I 
say no. The jewelry business is full 
of State and National organizations. 
Now the H. I. A. arrives as another 


club. I ask you, have the watch- 
makers an organization to combat 
them? That is what we need and not 


a diploma which every school will be 
issuing before long to their students, 
after completing a three years’ course. 
Do you want to be classed along with 
them? Show this letter to G. & C.’s 
men and ask them which side of the 
table they sit on. Then I would be 
pleased to have you mail it to Mr. 
Robert Nattan. 


“Yours truly, “JAcK Frost,” 


Our misguided friend does not seem to 
realize that the natural result of securing a 
certificate will be increased earning power. 
Any jeweler with a certified watchmaker 
who can point to a certificate bearing the 
announcement “Certified by the Horological 
Institute of America” can demand adequate 
compensation for his repair jobs and will 
consequently be able to give the watch- 
maker just compensation. 


This critic says an endeavor is being 
made to organize a factory to turn out 
more and more watchmakers. The Institute’s 
purpose is just the opposite—to make better 
watchmakers, It would be enlightening to 
him if he would be altruistic enough to at- 
tend the next meeting of the Institute which 
will be held in Washington, in May. He 
will there learn in whose interests the Horo- 
logical Institute of America was started. 
Had he attended the first conference he 
might wonder why some men make so many 
sacrifices in the interests of their fellow 
men. 

Optometrists, not opticians, as he calls 
them, have certificates because the law de- 
mands them. Fifteen or 20 years ago there 
was hardly a single State which made such 
requirements but the public grew more ex- 
acting and was entitled to protection against 
unskilled and predatory eyeglass vendors. 
This same public is exacting today and the 
watchmaker with a certificate will be re- 
spected, protected and exalted in public 
opinion. .There is no compulsion on any 
watchmaker’s part to secure a certificate. 
It is, however, a great privilege and an 
honor to have one. 

The new generation of watchmakers will 
probably have certificates because they will 
realize that it is to their advantage. It’s 
a fine thing to be a registered success. The 
fact that many worthy watchmakers will 
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not take the examination to secure certifi- 
cates is no reflection upon them and the 
worthy ones will not antagonize but will 
rather stimulate the younger men to become 
as proficient and get as much theory and 
practice in horology as possible. 

In another part of his letter this man 
says: 

“The jewelry business is full of State 
and national organizations. Now the 
H. I. A. for another club. I ask you, have 
the watchmakers an organization to combat 
them?” In the first place, it is well for 
the jewelry business that it is efficiently 
organized. If it were not, the retail jewel- 
er’s lot would be much harder than it is. 
So would the watchmakers’, Moreover, or- 
ganization has done much to protect honest 
jewelers in securing advantageous legisla- 
tion and in warding off menacing legislation. 
The watchmakers already have an organiza- 
tion, and that organization is the Horo- 
logical Institute of America, which, accord- 
ing to many watchmakers themselves, is one 
of the greatest achievements ever accom- 
plished in the history of the industry. 

It cannot be too strongly emphasized that 
the Horological Institute of America is an 
independent, scientific organization not con-~ 
nected with any other organization but co- 
operates and receives co-operation from all 
worthy organizations. The first conference 
was called by the National Research Coun- 
cil in Washington, D. C., the purpose of 
which is to advance education and science. 

The founder and president of the H. I. A., 
George W. Spier, is a watchmaker himself, 
knows the watchmakers’ troubles and has 
always had the interest of the watchmaker 
at heart throughout his entire life. He gave 
up much for the advancement of the watch- 
makers’ craft. It was with the hope of 
benefiting the watchmaker that he interested 
the National Research Council in the H. 
I. A. The president of the H. I. A. for 
several months has been confined to his 
sick-bed—a result of overwork in the in- 
terests of his craft, 

If the critic had taken the pains to look 
into the real purpose of the Institute and 
had learned all the facts surrounding its 
origin as well as the great amount of effort 
contributed by those interested he could un- 
doubtedly have used his pen to praise and 
not to condemn. RopertT F, NATTAN 





“What’s the crowd down there?” 
“Don’t know. It may be an accident or 
it may be that somebody has advertised a 
house for rent.”—Detroit Free Press. 
* * * 


She: No, I wouldn’t marry the best man 
in the world. 
He: That’s no reason; I’m not even the 
second best.—Boston Transcript. 
+ * * 


“Something told me she’s the girl for me.” 
“Did something in black and white tell 
you?” 
“What do you mean?” 
“The financial rating of her father, for 
instance.”—Birmingham Age-Herald. 
*K * A” 


She: Why did you lose your temper so 
unfortunately at that game of cards? 

He: It was the only thing I had left to 
lose !—Edinburgh Scotsman. 
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Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 














UNITED STATES PATENTS 





Issue of March 20, 1923 


148,77. CARD CASE, Sranrey Artuur Tur- 
ner, Detroit, Mich. Filed Jan. 20, 1921. Se- 
rial 438,706. 3 Claims. 

A case for cards and tickets comprising a pair 
of sections, one of the sections comprising the 
ticket or pack holder and the other section the cover 
part, means for spacing the rear wall of the holder 
part from the rear wall of the cover part, a fol- 
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lower plate slidably mounted in the holder part, 
means for urging the follower plate toward the 
upper end of the holder part, a guide for said fol- 
lower plate, an ejector slidably carried by the 
cover part arranged for movement toward one end 
of the case, the follower plate having a guide tongue 
struck downwardly therefrom and arranged in 
alignment with the ejector. 

1,448,815. SELF-WINDING CLOCK. Francis J. 
Remtty, New York. Filed Feb. 27, 1920. 
Serial 361,878. 4 Claims. 

In a device of the class described, a clock move- 
ment embodying, as a prime mover, a gravity oper- 
ated member adapted through the gravitating de- 
scent thereof to drive the movement, an upstanding 
solenoid having a core provided with a depending 
stem, a lifting projection mounted in said stem and 





underlying the gravity member though normally 
free from engagement therewith, a resilient elec- 
trical contact mounted on and supported ‘by the 
stem of the solenoid core, a movable contact carried 
on and supported by the gravity member and 
adapted to engage with the resilient contact and 
complete a circuit through the solenoid before 
the gtavity member engages with the lifting projec- 
tion of the stem, whereupon the solenoid is ener- 
sized, brings the lifting projection into engagement 
with the gravity member, forces the ccntacts into 
tight engagement with one another and elevates the 
Sravity member to the point of starting of its down- 
ward movement, 


Wiisu, PIN AND ART OF MAKING THE 
SAME. Harotp R. Jounson, Edgewood, R. L., 
assignor to The O. R. Johnson Co., Inc., Au- 


LP 


burn, R. I. Filed Dec. 15, 
431,018. 13 Claims. 
Pin having a body and an integral extension 


1920. Serial 
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swaged into a tubular tongue having a substantially 

solid tapering point. 

1,448,897. BELT BUCKLE. Watrter E. Youne, 
Syracuse, N. Y. Filed Nov. 13, 1922. Se 
rial 600,572. 3 Claims. 

A buckle for trouser supporting belts comprising 
a metal plate having a belt-attaching loop at one 
end and its opposite longitudinal edges bent toward 
free tb 2 , 
te 
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each other to form opposed flanges at the back of 

the main body of the plate, one of said flanges be- 

ing provided with a lengthwise slot open at one end 
to receive a loop on the trousers. 

1,449,004. JEWELER’S PLATING MACHINE. 
FLETCHER A. Howe and Simeon WESLEY 
Howe, Spencer, Ia. Filed Sept. 11, 1922. Se- 
rial 587,335. 6 Claims. 

In a device of the class described including a 

casing having compartments formed therein, a 








4 
Z 
A 





SS 


source of electric energy in one of said compart- 

ments, containers in some of said compartments and 

a bowl arranged in said casing between the com- 

partments having the containers therein. 

1,449,060. COLLAR CLIP. Joun C. Sanpers, Har- 
risburg, Pa. Filed Jan. 12, 1922. Serial 
528,786. 2 Claims. 

A device of the class described comprising a disk 
provided with approximately parallel slits forming 

a resilient intermediate tongue and resilient side 





tongues, there being enlarged openings in the 
disk at the inner ends of the slits, the openings 
defining gripping points in all of the tongues, all 
portions of the disk and of the tongues lying. in a 
common plane, whereby the device may be reversed. 


1,449,158. GEM SETTING. Cuaries T. Wir1rt- 
STEIN, Newark, N. J., assignor to Arch Crown 
Mfg. Co. Filed Nov. 12, 1919. Serial 337,479. 
6 Claims. 

A crown for jewelry settings provided with a 
centrally disposed gem receiving opening, said crown 
being formed with a plurality of facets, certain of 
said facets bordering the said opening extending in- 
6x56 q 
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wardly over the girdle of the gem to hold the same 

in the opening of the crown, the inner ends of the 

meeting edges of others of the facets bordering 
the said opening being flush with the girdle of the 
gem. 

1,449,175. BEAD CLASP ATTACHMENT. Cuas. 
GRuNEBAUM, Philadelphia, Pa. Filed Feb. 25, 
1922. Serial 539,076. 4 Claims. 

In a necklace, a clasp-part, a cord for beads 
secured with respect thereto, and a sleeve the side- 


J 





wall at one end thereof being provided with opposed 
notches for fitting over that portion of said clasp 
part engaged by said cord. 


1,449,180. WATCH. Georces Henry, Geneva, 
Switzerland. Filed Mar. 15, 1922. Serial 
543,848. 3 Claims. 


A watch case ccmprising a cover having an inte- 


CIRCULAR 








163 





rior brim, said brim having a plurality of notches 
therein, a bezel having an interior brim, said brim 
having a plurality of notches therein, a spring dis- 
posed in said cover and passing through the notches 
in the brim of the cover, a shoulder provided on 








said bezel, said bezel being adapted to be rotated 

to bring the upper end of said spring into engage- 

ment with the shoulder thereof to secure the bezel 
in position on said cover. 

1,449,296. CUFF BUTTON. Wittiam W. Ros. 
Erts, Atlanta, Ga. Filed Oct. 4, 1922. Serial 
592,326. 2 Claims. 

A cuff button comprising an outer larger head 
and inner smaller head adapted for passage through 
a button hole and a shank extending inwardly be- 
tween the heads at right angles to the larger head, 





thence looped outwardly a distance beyond the cuff 
edges, thence around the cuff edges and back, and 
joining the smaller head at right angles, as de- 
scribed. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published March 20, 1923 


Ser. 159,626. (CLASS 23. CUTLERY, MACHIN- 
ERY, AND TOOLS, AND PARTS THERE- 
OF.) Jon Cur. Scumipt, Copenhagen, Den- 
mark. Filed Feb, 20, 1922. 

Trade-mark consists of the word ‘“Dynbal.” 


DYNBAL 


Particular description of goods.—Grinding Ma- 
chines and Parts of Same, Metal-Working Grinding 
Machines, Glass-Working Grinding Machines, Stone- 
Working Grinding Machines, and Machines for 
Grinding Gems. 

Claims use since about January, 1921. 


Trade-Marks Registered March 20, 1923 


165,703. PRECIOUS METALS AND ALLOYS 
OF PRECIOUS METAL. Ranp Reringery 
Lrp., Johannesburg, Transvaal, South Africa. 

Filed August 22, 1922. Serial 168,589. PUB- 

LISHED DECEMBER 19, 1922. 


165,783. FOUNTAIN PENS AND MECHANICAL 
PENCILS. Tue Parker Pen Co., Janesville, 
Wis. 

Filed June 2, 1922. Serial 

LISHED JANUARY 2, 1923. 


164,827, PUB- 





—- 
a 


J. J. Bookout, Atlanta, Ga., reported re- 
cently that in some mysterious way a bar 
pin valued at $150 was taken from his stock. 
The jeweler describes the pin as being about 
2% inches long with a flat top and set with 
seven diamonds and a cluster. The setting 
is fancy and is of platinum and bears a 
plain leaf design. 
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of the disc or anywhere else they selected. 
He proved his assertion, and put a good 
distinct red band about 3 in. or 4 in. broad 
down the centre, and gave it as his un- 
qualified opinion that most of the red work 
in plated articles was due to: 

(1) Too high a speed of running; and 
(2) to applying rouge on an overheated 
surface, thereby presenting a more or less 
porous surface with a favorable condition 
for absorbing the rouge into the open pores 
of the heated silver surface. 

This was a most interesting proposition, 
and the practical evidence that red could be 
made to soak into the hot porous surface 
gave the committee much food for thought. 

This disc with the red mark in was given 
to Mr. Byron Carr, who made a careful 
examination of it. 

He reported that he had succeeded in 
dissolving some of the red out by means 
of sulphuric acid, and, on testing the solu- 
tion found distinct evidence of iron oxide. 
This proved conclusively that the applica- 
tion of rouge was, in this case, responsible 
for the red. The rouge used on this test- 
piece was precisely the same as that which 
was used in the first instance and gave the 
“No Red” result as Specimen 3a, which 
establishes the fact that red work can be 
and often is produced by indiscriminate 
application of rouge at this stage and over- 
heating the surface metal in either finishing 
or handing, because not all the rouged 
discs were red, 
patches. It was said that if a polisher 
would not put fresh rouge on to a place 
which had just been handed, but go to a 
cool part of the article and then return to 
the now cooled original surface, red could 
not arise, and the same applies to wheel 
finishing. 

The vexed question of the qualities of 
rouge, mercurial or non-mercurial, arose, 
but the committee regret that they had not 
sufficient material at their disposal to go 
further into this matter, which is therefore 
left for future investigation. 

The thanks of the committee are given 
to Mr. H. Hutton, Mr. S. Gladwin, and 
Messrs. The Heeley Silver Rolling and Wire 
Mills Limited for discs on which to operate. 








Business Troubles 


The Canadian Optical Co., Toronto, Ont., 
has assigned to M. L. Martin. 

Tiffley’s Jewelry Shoppe, Miami, Fla., is 
reported to be in bankruptcy. 

The Stafford-Sauer Co., St. Cloud, Minn., 
has been adjudicated a bankrupt. 

A voluntary petition in bankruptcy has 
been filed by Max Boas, Bridgeport, Conn. 
The assets are $1,000 and the liabilities 
are $8,820. He is offering composition of 
10 cents on the dollar. 











Edward A. Blanke, 65 years old, dropped 
dead in the Union Station at Houston, Tex., 
recently. He was a manufacturing jeweler 
and lived alone. 


THE JEWELERS’ 


Cause of Red Stains on Silver-Plated 


and some were red in’ 


she, 


Covington, La., 


is in this 


George Surgi, 
city. 

J. L. Allbriton, a prominent jeweler of 
Jackson, Miss., is spending a few days in 
town. 

H. L. Schroeder, formerly with White 
Bro. Co., is going into business on his own 
account. He is now looking about for a 
suitable location. 

The Hausman’s Inc., have just completed 
a large silver water pitcher, which is to be 
presented to M. Mente, of this city, in 
recognition of his inestimable services in 
behalf of the Touro Infirmary building 
fund. 

With registrations already received from 
21 States and two foreign countries, plans 
for the New Orleans Foreign Trade Con- 
vention, May 2, 3 and 4, are rapidly taking 
shape. Emphasis will be laid on the impor- 
tance of European markets to American for- 
eign trade and prosperity. The opening ses- 
sion of the convention will consider a report 
on “European Conditions Today,” specially 
prepared for this meeting by a committee 
of the National Foreign Trade Council. In 
this same session, Dr. Jeremiah W. Jenks, 
Alexander Hamilton Institute, will discuss 
“European Progress During the Year.” At 
the close of the convention the new Inner 
Harbor-Navigation Canal at New Orleans 
will be formally opened. Delegates to the 
Foreign Trade Convention will be taken over 
the harbor of New Orleans on May 5, prior 
to the formal opening, as guests of the Port 
Commission. 

An old relic of the Vieu Carre of the 
anti-Civil War days has just been sold to 
the enterprising firm of E. C. Mounce 
Jewelry Optical Co., Alexandria, La., and 
has been shipped there. Nearly 80 years ago 
a celebrated clock maker of this city, 
Stanislaus Fournier, with an establishment 
at 308 Royal St., made a large clock, which 
he built into the wall adjoining his show 
window. This clock has faithfully kept time 
for many generations. Originally it was 
surmounted by the figure of a man, who held 
a hammer in his hand with which he struck 
a silver bell, that in a clear ringing sound, 
told the passing hours. The works are of 
bronze and beautifully wrought, upon which 
is an engraving indicating the year of their 
making and by whom made. It is a master 
clock, carrying three or four dials, with a 
pendulum 48 inches long. The movement is 
set below the dial and plainly visible while 
in operation, the dial itself being transparent, 
and measuring 36 inches. The instrument 
which is of French make, is said to be the 
only one of its kind in the United States. 
It has remained in the establishment where 
it came into existence, all these years, re- 
gardless of the changes of ownership of 
the concern itself. Stanislaus Fournier came 
here from France. He enjoyed a fine repu- 
tation as a clock maker in his day, of which 
he manufacturer many kinds. This was long 
before the advent of railroads, and when 
the Mississippi river, the only dependable 
commercial artery in this vast section of 


’ country, made New Orleans queen of the 


great valley. In its new location, the old 
clock will face the courthouse at Alexandria, 
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April 4, 1923, 


and will be clearly visible from the 
Hotel. Mr. Fournier was succeeded by Mg 
Barbier, who upon his death some five years 
ago, was succeeded in turn by the latter's 
daughter. 













































George R. Weber, of Louis Weber 
Son, spent several days last week in New 
York on business, 


J. C. Schmidt, Lebanon, has occupied 


his new store on Cumberland St., the build. 
ing having been handsomely remodeled, 
John B. Roth, manufacturing jeweler, has 
taken possession of his fine new home op 
Marietta Ave., moving from 616 N. Duke 
St. 
Milton W. Young, Nazareth, Pa., formerly 


with A. B. Bixler & Co., Easton, Pa,, hag © 
taken a position with the Reliable Jewelry” 


Store Co., Wilkes-Barre, Pa. 

S. Kurtz Zook, furnished the silver cups 
for the coming memory contest, held by the 
Lancaster Chapter of the Organists’ Asso- 
ciation, the prizes being offered by that 
association and the city band. 

The J. F. Apple Co. has received orders 
for 20 gold footballs for the Sorority team 
of Lebanon Valley College, Annville, Pa, 
and medals for a poultry judging contest 
at the University of Missouri. 

Lancaster jewelers observed the Easter 
season last week by special window displays, 
and they report having had considerable 
extra business on account of Easter, due 
to the practice of making Easter gifts, 
usually small articles of jewelry. It fe 
sulted, too, in the sale of a goodly num 
ber of watches and rings. 

Wilfred Potts, of Du Bois, Pa, and 
Theron O. Sowers, Hagerstown, Ind., have 
entered the Bowman Technical School a 
students. James O. Trader, Uniontown, Pa, 
has finished a course in watchmaking at the 
school and taken a position with Wallace 
Miller & Bro., of Uniontown. Two ofhier 
students have also finished a course aiid 
returned to their homes, Milton Gosney, of 
Spencer, N. C., and Frank L. Howertom 
and Roland Knowles, Petersburg, Va. The 
following students went home for the Eastet 
holidays: Harley F. Miller, Freeport, Pay 
G. Elwood Penny, Selins Grove, Pa.; 
Maglietto, Washington, Pa.; J. D. Th 
Clearfield, Pa.; R. W. Page, Lyn 
Va.; Earl Moore, Wyatt, 
K. Boyer, Shamokin, Pa.; Ralph L. 5a 
van, Hanover, Pa.; R. E. Heatwole, Hat- 
risonburg, Va.; R. C. Slagle, Hanover, 













The recent Egyptian excavations in the 
tomb of King Tut-Ankh-Amen are influent 
ing the design of watches as well as 
styles in dress. An example of this 8 the 
man’s pocket watch made by the craftsmen 
of the famous Gruen Watch Makers’ Guild 
Time Hill, Cincinnati. The case is of gree 
gold, with a special finish and the beautiful 
Egyptian period design is executed in Swiss 
inlaid enamel in green, white, blue and 
The dial is also decorated in enamel © 
same colors, with a corresponding desig” 
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